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Presents the New 


DUQCUESNE 


PATTERN 


SOLID SILVER 
STERLING 925/199) FINE 


A Pattern of French Design in 
Platinum Finish lending an atmos- 
phere of French Colonial Days and 
characterized by its extra fine 
qualities. 


We assure you that your most con- 
servative clientele will appreciate 
the good taste and richness portrayed 
in the Duquesne Pattern and com- 
pliment you as their Dealer for your 
choice of such merchandise. 


Permit us to show you this Pattern 
in our showroom or write us for il- 
lustrations and price lists. We are 
most sincere in offering you any co- 
operation along these lines you may 
so desire. 


Alvin Silver Co. 


CHICAGO New YorK SAN FRANCISCO 
10 So. Wabash Ave. 20 Maiden Lane 209 Post St. 
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Necessary Precautions to Be Taken by Retailers When 
Receiving Gems for Remounting 





By Julius Wodiska 

















ECENTLY a retail jeweler sent an 
emerald ring to a New York manufac- 
turer to have the stone reset in a new but 
similar mounting, because the old one had 
been worn thin by years of continuous serv- 
ice. The manufacturer was told to be very 
careful with the emerald, as it was very ex- 
pensive. Its owner, he was informed, valued 
it very highly and was afraid that something 
might happen to it. 

Upon examination the manufacturer found 
that the emerald was really an imitation, and 
he immediately informed the retailer of this 
fact. When the retailer told his customer 
that the emerald was not genuine, the latter 
replied with a great deal of feeling: “You 
are mistaken. My stone is genuine. Didn't 
you notice the imperfections in it?” 

This man was under the impression that 
because the emerald had imperfections it 
must be genuine, when he was obviously the 
victim of someone’s misrepresentation. His 
stone was an imitation of good emerald color 
and contained artificial imperfections to make 
it appear genuine. Its value, however, was 
nominal. 

How many people believe with this man, 
that an emerald must be imperfect to be gen- 
wine, and that if it is a clear crystal, it is an 
imitation. Why didn’t the retail jeweler 
discover that the stone was not genuine be- 
fore he sent the ring to the manufacturer ? 

Another case in point was supplied by a 
La Valliere containing a large cushion- 
shaped emerald weighing about six carats, 
which was sent to a manufacturer to be al- 
tered in order to have it conform more to 
the style of sautoirs now worn suspended 
from a black cord. The emerald had two 
corners badly chipped, but aside from that it 
seemed to be everything the owner claimed— 
that it was a very expensive stone, purchased 
many years ago from a prominent and re- 
sponsible importer of precious stones in this 
city. As usual, the manufacturer was asked 
to be very careful, in order that no further 
damage be done to it. 

Because the missing corners of the emerald 
would mar the effect of the sautoir when fin- 
ished, the owner finally decided to have the 
stone recut. It was also believed that, 
though the emerald would be made some- 
what smaller by recutting, it would be mate- 
rially increased in value. It was taken from 
the old mounting and, upon careful examina- 
tion, was found to be an emerald doublet of 
the old school. In other words, it had genu- 
ine emerald top, with a green glass backing 
cemented to it with Canada balsam. 

Now the point is this: Had the manu- 


facturers in both instances not examined the 
emeralds, or discovered what they really 
were, they would have stored up trouble for 
themselves. They would have gone on with 
the work and delivered it. Were it discov- 
ered at some future time that the emeralds 
were not genuine, either the retailer or the 
manufacturer would doubtless be accused of 
dishonesty, for in both cases the owner was 
positive that his emerald was genuine. 

Retail jewelers and their clerks are very 
careless in handling special order work. In 
the majority of cases they do not examine 
the article brought in to them, whether for 
repair or remounting, to determine its condi- 
tion. Instead, they send it to some manu- 
facturer to have the work done, and when 
they receive it, they examine it only to see 
if the work has been done right. If, on this 
examination, a defect is discovered in a dia- 
mond or other precious stone, the manufac- 
turer is accused of causing the damage. 

I have been told of a case in which a 
young man brought a large diamond ring, 
which he had just inherited from his father, 
to a retail jeweler to have it sized to fit his 
finger. The back of the stone was so full of 
dried soap, dust and dirt that it was impos- 
sible to see its actual condition. The jeweler 
sized the ring, cleaned it and had it ready for 
delivery when the young man called the fol- 
lowing day. The latter examined the dia- 
mond and discovered that it was yellow and 
imperfect. He looked at the jeweler with 
suspicion and exclaimed: “This is not the 
diamond I brought to you. My diamond was 
a pure, white, perfect stone, and this one is 
yellow and full of flaws.” 

The jeweler replied that the diamond had 
not been removed from the setting, explain- 
ing that it was not necessary to do so for 
sizing a ring. His explanation was not 
credited, however, for a few days later he 
received a letter from a lawyer accusing him 
of changing the diamond in his client’s ring 
and saying that, unless he made good at once, 
action for recovery would be brought with- 
out delay. The jeweler was in a quandary. 
His reputation was at stake. He could not 
afford to have anything like that happen and 
have the matter get into the newspapers. He 
therefore decided to be the “goat,” paying 
dearly for his carelessness. 

How many similar cases come up that we 
never hear about? Probably there are 
many of them every year. Retail jewelers 
cannot be too careful. Clerks should be in- 
structed to point out to their customers 
every defect in the article or gem brought in 
before accepting the order for whatever may 


have to be done with it. .When sending the 
job to the manufacturer the retailer should 
describe the defect in detail, so that the latter 
will know all about it without being obliged 
to write or wire for information, which 
usually causes loss of time and results in 
disappointing the customer. 

Here is a case in point: A young man 
brought an old diamond ring into a jewelry 
store to have the stone remounted in a more 
modern setting, which he wanted as an en- 
gagement ring. This ring had to be finished 
within three days. The jeweler sent it to a 
manufacturer in a distant city with instruc- 
tions to rush the job, but he failed to say 
that the lower part of the diamond had a 
large chip in it, running from the girdle 
down to the culet. The manufacturer dis- 
covered it and wired to the retailer, but the 
latter could not locate his customer im- 
mediately. 

When the three days had elapsed, the 
young man called for his ring. The retailer 
then told him of the gash in the stone. The 
young man was disappointed and demanded 
his ring back immediately. The jeweler was 
unable to comply, the ring being still in pos- 
session of the manufacturer, and the situa- 
tion was both embarrassing and unpleasant. 
The retailer not only lost the sale, which 
would have amounted to several hundred 
dollars, but he lost a good customer besides. 

It may not be out of place here to mention 
the enormous risk some retail jewelers take 
in sending valuable goods, or their customers’ 
repairs, to manufacturers by parcel post. 
Parcel-post packages, even though insured, 
are not receipted for from carrier to carrier. 
Besides this, the largest amount of insurance 
issued is only $100. The only safe way is to 
ship by registered mail or express. The fol- 
lowing is a case in point: 

Some time ago a retail jeweler sent a 
cheap La Valliere containing some small 
pearls to a manufacturer for alteration and 
repair. It seemed so unimportant to the re- 
tailer that he sent it by parcel post. The 
manufacturer never received the package, 
and within a short time it was discovered 
that it had been lost in transit. When the 
retailer’s customer was told of the loss she 
was highly indignant, stating that she would 
not want to lose the La Valliere for all the 
money in the world. While it was actually 
worth $150, she said she would not sell it for 
double that amount because of its associa- 
tions and memories of the departed person 
who gave it to her. The matter was finally 
settled with a heavy loss to the jeweler. 

I can mention many similar cases. If re- 
tailers would heed the care I suggest when 
accepting work of any kind, they would, in 
the aggregate, save many thousands annually 
and be clear of the aggravating humiliation 
that usually goes along with the loss. 








Nelson J. Benson has moved to Burling- 
ton, Ia., from Prairieburg. 
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The Development of Design in the Silverware Industry 





Address Delivered Recently by Harold E. Nock, of the Towle Mfg. Co., 
Before the Women’s Club of Fall River, Mass. 

















SHORT while ago I came across a few 

written words from one of those name- 
less writers who we wish had given us the 
opportunity of finding out more regarding 
himself, and it seems to me that these words 
were particularly applicable to our subject. 
He wrote, “The history of man is written 
in many ways. The geologist delves into 
the earth and finds records in bones and 
footprints buried for ages. The scholar 
garches crumbling monuments and musty 
grolls. The artist finds the history he 
deems essential in the form of things 
heautiful. What is the true history of man? 
The record of wars and triumphs, or the 
record of the slowly awakening soul, the 
imer self that sees and tries to create, that 
struggles to leave behind some message of 
its nobler aspirations? We may find the 
sory of the body of man in spears and 
amours, but for the deeper history of the 
girit we must turn to the creations of art.” 
It seemed to me as I read these words 
that they conveyed one of those truths that 
we so readily accept but which we do not 
appreciate until we really begin to study 
sme of the things to which the writer re- 
fers, Let us commence at the beginning. 
It is very generally recognized that art 
isa concommitant with the spirit of rever- 
ence and aspiration in all primitive peoples. 
Just as soon as man rises above the normal 
he begins to feel the necessity of express- 
ing himself in some definite form and in 
some definite way, and the religious emo- 
tions of reverence and aspiration finally re- 
velop themselves in definite forms of an 
artistic nature. In very early peoples of 
the tribal nature these art tendencies find 
thir expression in such things as clay and 
wood, in very primitive forms, but just as 
soon as nationalities arise they are devel- 
od in forms of stone, bronze, gold and 
silver, 

So it is with some of the peoples in the 
arliest records that we have of the his- 
tory of man upon earth. In far off Babylon, 
Assyria, Persia, Chaldea, artizans wrought 
an art that was rude but gorgeous, natur- 
illy representative of the proud and war- 
like but barbarous people. We might al- 
most call it an orgy of splendor; but as 
the centuries pass on the passions die out 
and Egypt rises, and certainly for a time, 
# the historian says, reigns supreme. In 
fact, So splendid was the art of Egypt, par- 
teularly in relation to the gold and silver- 
smith that even in the days of her declin- 
mg splendor we still find an art worthy of 
very careful attention. Then arose the gold- 
age of Greece, and it seems to me as I 
have studied Grecian civilization that the 
acient Hellene was a person very like our- 
selves, and in his habits of thought and 
his methods of expressions closer to things 
which we have in America today than al- 
Most any of the so called ancients. 

‘ en Rome came into its own, and we 

Md her a conquering nation that gathered 
herself not only the riches but the ar- 


tistic splendors of the people whom she 
conquered. And not satisfied with becom- 
ing a great nation in the art of governing, 
she developed for herself an art which was 
to become the forerunner of much that we 
have today. And then in its turn Rome de- 
clined, and we have a period of Eastern 
greatness at Byzantium, which through 
early Christian, Romanesque and Gothic art, 
brings us up to the real beginnings of art 
as we know it today, that great wave of 
human feeling and expression known as the 
Renaissance. It seemed as if after a thou- 
sand years or more of repression during 
which human feelings had expressed them- 
selves through art, solely for the benefit of 
ecclesiasticism that the human spirit burst 
forth in new expressions, not only for the 
church but for secular purposes as well. 
This great wave of human expression was 
coincidental with the unearthing of some of 
the ancient cities of the old Roman Empire, 
and spread in a great wave of art expression 
over the entire western part of Europe. 

Italy reached its high water mark in 
such men as Michelangelo and Benvenuto 
Cellini, the latter having been called the 
father of modern silversmiths. 

In a series of waves, as I said, it passed 
across western Europe, and its first expres- 
sion is that of the Louis XIV period in 
France and the Jacobean or Tudor in Eng- 
land. Later expressions or waves find 
themselves in Louis XV and Louis XVI in 
France, which correspond in England to 
that of Chippendale and Adam. 

We must always bear in mind that the 
periods to which I have referred and which 
are so apparent in many of our artistic 
productions today were periods when men 
of ability and strong character had an op- 
portunity to create the best that was in 
them, and so it was that these periods 
developed men of ability who have left these 
records behind as a mark of their generation. 

Directing our attention to developments in 
our own country, we find that Colonial art 
had definite characteristics of its own, and 
it is most remarkable that the early colo- 
nists not only found time to conquer a con- 
tinent, to establish a government of their 
own, to wage a war with the mother coun- 
try, but also gather to themselves much of 
the best thoughts of the periods to which 
we have referred, and then to create a 
definite art of their own. 

During the 17th century in America we 
find that silversmiths were so active that 
several hundred were listed in the cities of 
New York and Boston. Such well known 
names as Holland, Sanderson, John Bird, 
Noyes and others. Of Paul Revere it has 
been truthfully said that he “graved an im- 
mortal name on the works that he 
wrought”; and among these famous men, 
the name of Moulton of Newburyport 
stands out prominently as being one of 
those who built per-nanently and from whom 
the Towle silvers 1iths of that city today 
trace direct descent. 
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I think we can, as we look back over the 
history of art before we turn to its modern 
expressions, truthfully state that silver crea- 
tions have in the past been indeed a measure 
of civilization and of character. Much re- 
mains to us of what was done by these 
older civilizations, and if at times we are 
a little disappointed at finding the record 
incomplete, at finding less of these fine 
silver goods which we know from records, 
from writings, and from the few examples, 
were created, we must remember that it fre- 
quently happened that in an effort to ob- 
tain the silver necessary for his own art ex- 
pressions, to meet his own desires, the sil- 
versmith of one generation would melt up 
the priceless works of another. 

Where do we stand today? Does the 
modern factory as we know it in America 
measure up to the standards of the past? 
Does the silversmith of today indeed cre- 
ate works that express his characteristics 
and his individuality? Let us analyze for 
a few moments the factors that go to make 
up the silverware organization in America 
at the present time. 

In relation to design I do not think that 
there is any other industry that makes as 
great demands upon the designer for a 
knowledge of the past than that of silver. 
The silverware designer must today be as- 
sociated with all those motifs of the past 
which are continually stimulating us, 
whether they be Italian, French, English 
or Colonial. He must be acquainted with 
the Eastern stimulus, with the models of 
ancient Greece and Rome, with the motifs 
of the ancient Hindoo art, and with an 
understanding of Egyptian. He must ap- 
preciate the gathering waves of Eastern 
feeling that are today sweeping over us in 
a marked manner, and are materially af- 
fecting much of our art work of today as 
particularly exemplified in our wearing ap- 
parel. He must appreciate the strong 
Egyptian feeling that has been accentu- 
ated through the recent -discoveries of 
Luxor. 

It has seemed to me as I have sat with 
our own designer in the banquet hall of the 
Copley Plaza in Boston and noted how, ac- 
curately he picked out each detail of 6fna- 
ment and laid it in its place, an orna#nent 
of perhaps Louis XIV origin, and further 
as I sat with him at one time in the Egyp- 
tian dining room of the Essex Hotel and 
noted how clearly he understood the motifs 
that stimulated the ancient Egyptian in 
the ornaments that he created, that I might 
say of him as the poet remarked, that 
“Their lives were spun as the threads of his 
cloak, through the wood and the warp of 
his whole. His hands were theirs, and his 
eyes were theirs, and his mould, and him- 
self, and his soul.” 

But there is still something more de- 
manded of the successful silverware de- 
signer today. Not only must he _ be 
thoroughly associated in his thoughts and his 
ideas with the past, but he must go out 
into the highways and byways of life, and 
he must find that intangible something, that 
unexpressed expression, if I may use such 
an anomalous phrase, which represents our 
own tendencies, our own feelings, and our 
own desires, and having as a basis classic 
thoughts and classic methods he must modi- 
fy them until they express our own feelings 
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gd our own desires in the things that we 
wse today. 

Now let us turn to the making of silver- 
ware, for as you know, with our head in 
the clouds we certainly must today, as I 
felieve it was necessary in the past, to 
keep our feet on the ground. I am going 
fo ask you to consider for a short time 
gid silver table ware—knives, forks and 
goons, things that come in contact with 
gr food and with ourselves, without which 
ye should recede into barbarism, and which, 

rly selected, add the crowning touch 
of beauty and dignity to our dining rooms. 

I believe that a careful consideration of 
the work that we are doing would indicate 
that in this field at least there has never 
been created more beautiful things, and a 
areful study of classic origins and classic 
works of nature in our great museums 
qickly confirms this thought. Develop- 
ments during the last twenty-five years, 
lave been the result of intense study and 
intense thought. Present day developments 
in so called table flatware are comparatively 
dimple but very exacting—beautiful outlines 
arefully graduated from tip to bowl, com- 
paratively plain surfaces but during the last 
few years a few well defined mouldings to 
femove monotony and add those details of 
eauty which continue to please as we 
tosely examine each piece. 

There is today, I think I may say, an in- 
deased tendency toward restrained orna- 
ment even in table flatware, and I think we 
can safely assume that present day develop- 
ments are real expressions of our own 
daracteristics and contain elements of 
permanency that at some future time will 
teveal to cur own descendants distinct ele- 
ments in our character. 

It is, of course, perfectly true that de- 
signers occasionally make mistakes. That 
lying in museums a little to closely, they 
sometimes make a spoon to look like a 
Greek temple, as in the early nineteenth 
century we built houses. You will readily 
remember the type with heavy Greek 
porches at the door and immense Doric 
tilumns entirely out of proportion. Or oc- 
tasionally some one makes a spoon with a 
latge cabbage rose at the end of it, remin- 
tent of the vagaries of the early Victorian 
riod. But these expressions are not in 
«cordance with the general trend of today. 

It is interesting to turn to the methods 
of making spoons, and if there were time 
I should like to explain to you and to 
draw on the blackboard the difference be- 
tween making spoons by hand as the old 
ilversmiths did in Colonial days, and how 
we make them today. 

With these few simple tools the early 

smith wrought remarkably well, and 

Moduced many of the models that stimulate 
#in flat table ware, but by means of cut- 
ting presses, rolling mills, stamping presses, 

tifully wrought steel dies, trimming 

Messes, and high speed polishing lathes 
Ware enabled to produce flat table ware 

acharacter such as has never been seen 

and if we turn to hollow ware for 
table, we find that in the making of 

# teapot eight or nine skilled trades are 
ttded—the drafter,*stamper, spinner, silver- 

chaser, engraver, finisher, buffer and 
r. 


It is not at all unnatural that some one 
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asks, “And what becomes of the craftsman 
today ?” 

Let us stop for a moment and see if there 
is any serious danger of losing craftsmen 
in the machine. It dees not seem to me that 
there is any real conflict between the ma- 
chine, the so called iron man, and the work 
of the craftsman, any more than we have 
found that there is a real conflict between 
science and religion. The machine does 
not create. It reproduces. The fear that 
has at times been expressed that we live in 
a machine made age is entirely without 
foundation. Beautiful works of art are 
born of the spirit of the artist, and the 
craftsman, and are made into realities by 
the skill of their hands. 


In a great fepublic, art is no longer re- 
served for the favored few—indeed the re- 
public itself would be impossible if it were 
not possible to give to the people the spirit 
of the creative craftsman. This is the func- 
tion of the machine. Without the loom not 
only our ordinary cloths but the wonder- 
ful fabrics that we so much admire would 
still be possessed solely by the rich, and 
without the machine made phonograph our 
greatest singers would still sing to the 
favored few, and the voice of a Caruso 
would be forever stilled. 

Without machines the finest expression 
of human effort in silver today would be 
confined to the few people of wealth, who 
would secure exclusively for themselves the 
original gems of the craftsmen. And fur- 
ther, the machine makes possible today even 
the originals themselves, which we could 
not afford to make without the compensa- 
tion that comes to us from the replicas. 


It is a pleasure to repeat what I have be- 
fore illustrated as to the spirit of the crafts- 
man. In one of the beautiful jewelry store 
windows in your city let us imagine for a 
moment a beautiful vase or loving cup- 
It has been finely wrought by the silver- 
smith, splendidly chased, and lustrously 
polished. The silversmith passes by, and 
remembering the effort that he has made to 
obtain the splendid proportions and form, 
he remarks to the man who is with him, “I 
made that.” The chaser passes by with his 
friend, and’ noting how the detail of orna- 
ment seems to live again as he created it, 
until the fine leaves and beautiful flowers 
and the litle mouldings seem to breathe 
with real life, he remarks to his friend, “I 
did that.” By and by the finisher comes 
along and, recognizing the beautiful lustre 
and what we might also call the resiliency 
of the surface which silver alone can give 
and which he took such pains to produce, 
he says to his friend, “I did that.” The 
designer passes by, and remembering his 
early conceptions and seeing in the final de- 
velopment as it has materialized the child 
of his imagination, he says to the gentleman 
who is with him, “That is one of mine.” And 
further, by and by the general manager of 
that organization comes by, and remember- 
ing the efforts that he has made to bring 
into a comparative whole all those who as- 
sisted in making the splendid piece of work, 
feeling that without those efforts it could 
not have been created, he says to his as- 
sociate, “That is one of mine.” 

And, friends, they are all right; for they 
all express the true craftsman in the silver- 
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ware business in this country of yours to- 
day. 

A teacher once wrote on the blackboard, 
“Don’t throw matches about; remember the 


fire at London.” And some facetious fel- 
low added, “Don’t spit on the floor; re- 
member the flood.” It is easy to exaggerate, 
and I know there is usually much danger 
of overstepping, but sterling silver—solid 
silver—is in a unique position different from 
other things. William Morris once said, 
“Things in our houses should be either 
beautiful or useful.” Silver is both. It is 
not only beautiful but is an expression of 
ourselves through art. Not only useful, but 
has an intrinsic value as a precious metal, 
a lasting value as a heritage. In our 
homes it is a criterion of refinement, a last 
and crowning development of our dining 
room. It not only gives us the pleasure of 
possession, but leaves the mark of that pos- 
session on those that come after us. 

The English home life for centuries has 
been the back-bone of England’s greatness, 
and the one definite tangible thing that has 
stood out through all those years in the 
home life of England has been English sil- 
ver. The English hostess, the same as our 
own grandmother in Colonial days, felt that 
her family silver was something not only 
for herself but for her children and their 
children. She was proud of the dignity and 
the richness that was derived from its daily 
use, realizing that it was something that 
never would wear out. 

You will notice that I have continually 
referred to sterling silver and solid silver in 
an apparent effort to make myself clear, and 
there is indeed very great need for making 
one’s self clear on this point in America to- 
day. 

In about the 12th century, in the reign of 
Richard I, there was formed in the eastern 
part of Germany a league of merchants 
known as the Hanse League. These mer- 
chants sent many things into England, 
among which were some very beautiful sil- 
ver goods of a quality that was greater than 
anything that had been used up to that time. 
It was 925 parts pure silver and 75 parts 
copper. These merchants were known to the 
British as coming from the East, the 
Esterlings, and as years went on the term 
was abbreviated to sterling in place of 
esterling and was used to define this high 
grade silver, the same indeed which we are 
using today and which was for many years 
the standard for the British coinage, and is 
the standard for American coinage at the 
present time. 

Many of our misunderstandings in rela- 
tion to the term “silver” have been caused 
through clever American advertising. The 
term has been and still is applied to electro 
plate, which in reality is a mixture of nickel, 
copper and zinc, with a very thin coating 
of electro deposited silver on its surface. 
The term “plate” which would seem to be 
a reasonable one as applied to electro plate 
is in itself confusing, for all our old histories 
remind us that less than a hundred years 
ago it was a term that was applied to solid 
silver and solid gold, particularly as such 
do we find reference to old church plate and 
old family plate, and all of which were 
solid through and through. In fact, there 
are so many “almost” things in the silver- 
ware business today that one is reminded 








THE JEWELERS’ CIRCULAR June 27, 1923, 


































To Manufacturers of Fine Jewelry— 


Moderate priced platinum goods set with 
HOPE SAPPHIRES* offer enormous oppor- 
tunities — Feature your popular priced 
line to increase your sales and profits! 


NLY popular priced lines offer the possibilities of large scale 

sales and large scale profits. Console Victrolas, a style which 
had been confined only to the highest priced models of the Victor 
Company, are now offered in popular priced numbers. You can 
now buy Grand Pianos at a price which formerly commanded only 
an Upright, and the sale of Grands has increased tremendously. 





Your line of moderate-priced platinum jewelry—made still more 
moderate in price because set with Hope Sapphires—offers the op- 
portunity of increased sales with increased profits. Such jewelry 
appeals and applies to the Forty Million, instead of the Four Hun- 
dred. Feature your line of popular priced platinum jewelry, Hope 
Sapphire set, and you embrace the market’s best possibility for en- 


larging your turnover. ‘ 

*Hope Sapphires are identical with natural 
sapphires in all but origin and price. Both 
have the same chemical, physical, optical 
and crystallographic characteristics—both 
are next to the diamond in hardness, nine 
in the scale. 


L Heller &Son, nc. 


PARIS PROVIDENCE GENEVA 
358 FIFTH AVENUE NEW YORK 


PRODUCERS OF DELTAH PEARLS—THE ROYAL PURPLE LINE 
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yey much of that classical essay recently 
gritten by a little Norwegian boy in re- 

d to the frog. He wrote, “What a 
yonderful bird the frog are. When he stand 
tg sit, almost. When he hop he fly, almost. 
He ain't got no sense hardly. He ain’t got 
yo tail hardly, either. When he sit, he sit 
o what he ain’t got, almost.” 

During a recent exhibit of sterling silver 
ithe Brocton Fair, the young lady who sat 
yar by dressed as a Colonial dame was 
sked an almost continuous question. “Is 
t solid silver?” The president of our com- 
yy, riding a short while ago in the Pull- 
man smoker, discussed with a friend the 
ss of his silver by burglary. An examina- 
tio of the piece which the friend had with 
him showed that it was electro plate, a 
same still used and properly used at the 
present time to define plated goods in Eng- 
nd and Canada. 

Sterling silver—solid silver—is something 
that never loses its value and beauty, and 
#1 continue to reiterate, please remember 
that sometimes reiteration is necessary for 
apreciation. We must learn, as indeed I 
lieve we are learning in this country, to 
bok into the real things, as Maeterlinck 
aid, “soul things,” if we are to understand 
wd find happiness in them. You will re- 
mmber his wonderful story of the blue 
bird when he introduced this thought into 
the minds of the children who were search- 
ing for happiness. 

H. W. Kent, secretary of the Metropolitan 
Museum of Fine Arts, recently wrote, “The 
test of appreciation possessed by a people 
les not only in what a few sophisticated 
daracters or a few superfluously rich people 
wy, but in the average home.” 

The question naturally arises, are we in 
America justified in feeling that our coun- 
ty is taking its place in those things by 
which civilization has been judged? ‘We 
will not attempt to answer this rather mo- 
mntous question ourselves, for we have an 
excellent reply in the words of Sir John 
foster Frazer, the great English traveler 
a art critics, written several years ago. 
He wrote, “America is slowly evolving and 
tveloping a type of art that is not Jacobean 
wt Georgian nor Moorish nor Byzantian 
wr Renaissance nor Uranian nor Allah- 
ows-what, but just American. I have 
“eq and stayed in their wonderful houses 
vtich are an expression of the American 
tmperament. I discerned in my easy dilet- 
latte rambles about the United States a 
wkndid striving after the beautiful. The 
umd is not always steady but the vision 
S sure. I believe that in the heyday of 

‘ean art, not only will there be as firm 

‘tational type as the Greeks produced, but 
wing to the increased culture, houses will 
wt merely be living places, but will be dis- 
inctive of the people who have built them. 

se who proclaim that the canons of art 

t been defined for all time portray a lack 

mMagination. There is only one canon 
tart and that is beauty.” 

And I feel, friends, that we have real 
"sn to believe that in relation to silver- 
me, the criterion of civilization in the past 
ad what I believe we shall also be judged 

ithe future, we in this America of ours, 

« € our quarrels in government, despite 
Mich er cialism, despite all those things 

seem so foreign to art itself, are really 
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developing an art that will truly measure 
up to that remarkable prophecy. 








A Word About Hindu Ivories 





66'T'HE earliest record of Indian work in 

ivory is an inscription of about 200 
to 150 B. c. at Sanchi, which states that one 
of the piers of the southern gateway was 
executed and dedicated by the ivory carvers 
of Bhilsa. It is thus apparent that they 
were already organized as a guild, and 
worked stone as well as ivory. * * * 
Buddhist Ceylon is far the richest source for 
later work, some of which must be as old 
as the XV century. There are very fine col- 
lections in the Colombo Museum and at 
South Kensington. The Sinhalese traditions 
are closely related to those of Travancore, 
and preserve old Indian motifs, generally 
similar to those of Chalukyan stone-carving, 
rather than modern Dravidian forms. An 
enumeration of objects from the Kandyan 
provinces of Ceylon will give an idea of the 
varied applications: There are images of 
Buddha and other statuettes and dolls; 
architectural applications, especially to the 
jambs and lintels of vihara doorways; han- 
dles of daggers and knives, and of water- 
dippers (of which there is a fine example at 
South Kensington) ; combs; boxes made of 
carved plaques connected by metal fittings; 
book-covers; compasses; guards of fencing 
foils; potters’ dies, all carved; and of turned 
work, many sorts of boxes, fan handles, 
knife handles, dice and pawns for games; 
scent-sprays (hollow, and so thin as to be 
easily compressible) ; drums, book-buttons, 
and still other forms. The best carvings in 
low relief are the figures of guardian 
devatas placed on either side of the thres- 
ho!d of vihara doors; while many of the 
combs are of admirable workmanship and 
design. 
chief objects being combs, pill-boxes and 
powder-horns. The combs and _ pill-boxes 
are occasionally inlaid with ivory pegs, or 
colored lac; the powder-horns are carved 
or mounted in silver. * * * 

“There are many forms of ivory inlay or 
marquetry, and appliqué. There still re- 
main good examples of the latter in the pal- 
ace at Tanjore, from which so many treas- 
ures of art have been taken away. There 
is a small car, with iron rails and overlaid 
with ivory plaques. Two chairs veneered 
with ivory well exemplify the method of 
further decoration with colored lac. In this 
most effective work the surface of the ivory 
is first engraved, then colored lac is run into 
the incisions by means of a hot bolt, and 
finally the surface is scraped and polished, 
leaving a clear design in black, red, or green 
on the ivory ground. The method is no- 
where mere successfully applied than in the 
decoration of the beautiful musical instru- 
ments (vina and tambura), which are still 
made by the Tanjore carpenters. A still 
more important center for veneered ivory is 
Vizagapatam, where the style of carving is 
low and flat, and ivory-staining as well as 
lac-inlay is also practised; the Tanjore and 
Vizagapatam styles are thus closely related. 
The same technique is practised in Mysore 
and at Matara in Ceylon. where the design 
is usually in black. In Kandy, and in Raj- 
putana, turned ivory boxes and other lathe- 
works are decorated with simpler motifs, 


Horn is put to similar uses, the © 
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lines, circles, and dots. 
applied to the ornamenting of shell or ivory 
bracelets in several localities, and to shell 


Lac-inlay is also 


trumpets (Sankh). The Travancore ivories, 
which closely resemble those of Ceylon, are 
represented by the fine casket at South 
Kensington; the dancing figures could be 
exactly paralleled from old _ sculptures. 
Some of the most modern Travancore ivory, 
of which examples were shown at the great 
Delhi Exhibition in 1902-3, is equal in de- 
sign and workmanship to almost any old 
work. This purity of design was especially 
shown in a money-counting board, with 
holes for a hundred small coins, and a han- 
dle of addorsed leo-griffs and floriated orna- 
ment. Images in the round, shrines, and 
other large works are also produced. It is 
interesting to contrast this purity of feeling 
preserved in Travancore work with the de- 
generation in design characteristic of Mysore 
and Ceylon. In Mysore the conventional de- 
signs have been replaced by realistic jungle 
scenes, which aim rather at pictorial than 
decorative qualities, while in Ceylon, though 
old motifs are retained, the whole energy of 
the carver is devoted to the obtaining of 
rounded forms and deep undercutting, pro- 
ducing costly works in poor taste. Only the 
ivory-turning of Ceylon survives as good as 
ever, though on a small scale and on the 
verge of disappearing from lack of demand. 

“The old Mysore ivories are truly mag- 
nificent, especially a chair-back of the XVII 
century, consisting of pierced tree and ani- 
mal panels, surmounted by a design of twist- 
ing monsters. * * * At Bikaner, in the 
old palace, there are wooden doors of which 
the leaves are covered with a raised net- 
work of ivory appliqué, but this northern 
art is not, as in the south, pure old Hindu, 
but more than half Mughal. There are 
doors veneered with ivory in the palace at 
Amber, and in the Bari Mahall at Udaipur, 
where there also used to be made quanti- 
ties of beautifully decorated ivory thumb- 
guards for archers. Jodhpur is the center 
of a trade in ivory bangles, ink-green and 
black lac. 

“Ivory inlay on wood is a characteristic 
art of the Punjab. The best examples are 
the inlaid doors of the main entrance to the 
Golden Temple at Amritsar. At Jalandhar 
and Hoshiapur it has also been a flourishing 
craft, especially in its application to the 
decoration of musical instruments, and to 
other serious ends; but now if one inquires 
from a Jalandhar craftsman what such and 
such an article in his shop may be for, he 
will answer, ‘To put on the mantel-piece.’ 
The ivory work of Murshidabad in Bengal 
consists of objects for the tourist trade, and 
images of Durga for the local market, al? 
in a thin and flimsy style and quite modern. 
The better known work of Delhi is almost 
equally modern, and though in Brahman 
hands, has grown up almost entirely in re- 
sponse to tourist demands. A favorite is 
the elephant loaded with guns, camp furni- 
ture, etc., each article attached by a chain 
cut from the solid ivory, each link not big- 
ger than a pin’s head. The work has hardly 
any artistic merit.”—CooMARASWAMY. 











Plans are being drawn for a three story 
and office building for W. L. Bruns of 
Garibaldi & Bruns, jewelers at Charlotte, 
N. C. 





THE JEWELERS’ CIRCULAR 


June 27, 1923, 

















HE test of every business 
is its ability to retain its 
customers year after year. 


Our values and helpful co- 
operation have enabled us to 


do this. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 170 Broadway 


CHICAGO LONDON AMSTERDAM 


31 North State St. Audrey House, Ely Place 6 Tulp Straat 
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The News from England 





The Hall Mark in Australia—Semi-Precious Stones Now Popular in Jewelry 
Designs—Inlaid Jewel Boxes—Colombia Emeralds—France, Italian 
and Swiss Frontiers Being Guarded to Apprehend Jewel 
Bandits 














Lonpon, June 11.—After many years of 
fytile endeavor to obtain the enforced use of 
a hall mark in the jewelry trade, Sydney 
and Melbourne (Australia) jewelers have at 
gst solved the difficulty by the formation of 
a company modeled along the lines of the 
Hall Mark Company of Britain. According 
to information received by the trade this side, 
the inauguration ceremony of this new con- 
cern has just been celebrated, the Acting 
Premier of New South Wales (himself a 
working jeweler) being in the chair. The 
newly-formed company, it is understood, will 
be operated without profit in the interests of 
all the branches of the trade—mariufacturers, 
wholesalers, jobbers and retailers. The 
idea of the organization, of course, is to 
compel every person making jewelry to 
stamp it with the hall mark. Prominent 
jewelers in the Australian States have been 
xeking legislation to this end for years, 
without success. Acting Premier Oakes, of 
New South Wales, told the jewelers in the 
inauguration speech that he should intro- 
duce a bill at the proper time by which he 
hoped the operations of the new hall mark 
company would be strengthened. 

*x* * * 

The jewelers here today are selling a lot 
of personal and decorative designs fashioned 
with semi-precious stones, there being quite 
a popular demand for this type of article 
owing, the jewelers say, to the brilliant color 
combinations it is possible to achieve with 
the semi-precious stone. The vogue for this 
style of ornamentation has been created with 
the advent of the simple straight frock or 
gown, Fashion dictates that a brilliant bit 
of color in the form of pendant or brooch 
must be used with this type of dress. 
Bright green agate is a favorite stone. The 
chrysolite and the peridot also are in demand. 
The ruby cornelian of pomegranate red, the 
blue lapis lazuli or chalcedony and the ame- 
thyst and moonstone are extensively used in 
this semi-precious design vogue. The women 
jewelers here are chiefly responsible for 
these new fads in dress ornamentation. One 
jeweler, who does all her work with semi- 
Mecious stones set in silver, makes a lot of 
designs to order, they being executed with 
mrticular regard to the personality of the 
tltimate wearer. One design turned out by 
this jeweler is a pear-shaped drop set in a 
duster of foliage at the top and a three- 
ded pendant set with stones so that which- 
‘ver way it turns it appears the same. One 
pendant design resembles a miniature lamp. 
‘tis set with cornelians in the lovely green- 
ish-yellow of the primrose, and another stud- 
ded with large ruby cornelians and green 
‘fates is designed for wear by dark women. 
The pear-shaped drop of rose quartz set in 
Silver leaves, tinted here and there with tiny 
thaledonies of wild hyacinth blue, is de- 
= for use by the young girl in pale pink 
TOCk, 


* * * 
Inlaid workwork is enjoying a revival, par- 





ticularly in such mediums as jewel boxes and 
tea trays. Steel also is appearing in the 
jewelry shops, worked up in conjunction 
with other metals. It appears to be most ef- 
fective when combined with black enamel 
and gold, and used in the “bunched” earring 
designs which dangle down the wearer’s 


neck. Combs, bandeaux and hair slides now ° 


are reappearing, done in finely-cut steel, 
while steel bead-work for black frocks is 
fashionable. 

* * * 

M. José Medina, the Colombian representa- 
tive permanently stationed in London, is giv- 
ing the visitors from the jewelry trade here 
many interesting sidelights on emeralds, for 
which Colombia is chiefly noted. These 
stones, for instance, have, according to 
Medina, gone up 20 per cent. in value since 
Princess Mary made them the fashionable 
gem upon her engagement to Viscount Las- 
celles. The interesting information that 
Viscount Lascelles paid $15,000 for the 
square-cut emerald engagement ring he gave 
his bride on their betrothal, comes from Mr. 
Medina. By setting the fashion for the 
emerald, Medina says, Princess Mary did the 
emerald industry no end of good. Colombia 
made $1,000,000 out of her mines last year, 
which, Medina thinks, leaves room for con- 
siderable optimism as regards Colombia’s 
future as a precious stones producer. The 
best stone ever mined in Colombia was sold 
in London to an Indian rajah for $40,000. 
Although, as the Colombian representative 
points out, most gold mining and dredging 
today is done by machinery, there was a case 
of a man who died a few years ago and left 
a fortune of several million dollars, won 
from a gold mine he opened single-handed 
and with home-made appliances and to which 
he took his relatives. He never employed 
hired help and the mine was entirely a family 
affair. The man’s name, said Medina, was 
Chavez. 

*x * * 

A total of $150,000 was realized at the 
opening day of the recent jewel sales of 
Debenham & Storr’s in Covent Garden. 
These auctioneers had got together some 
rather wonderful pieces and the enthusiastic 
bidding showed that the demand for good 
stones has by no means slackened. Among 
the items sold was a row of 90 well-matched 
pearls for $16,750; a three-row necklace of 
211 pearls for $13,250, and a parure of dia- 
monds for $11,900. It is expected that the 


- total sales will reach $300,000. 
he 


* * 


The Franco-Italian and Swiss frontiers 
are being carefully guarded, it is learned, in 
the hope that the three supposed Italians 
who knocked senseless two clerks carrying 
$780,000 worth of jewels from a Milan bank 
to a goldsmith’s and escaped with the gems, 
in an automobile, will attempt to cross to 
England. The Milan police say that al- 
though passersby and a policeman went to 
the rescue of the unfortunate clerks, the 
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three bandits put up such a heavy revolver 
fire barrage that they made good their escape 
with the entire outfit of jewels that were 
done up in small packages. Although the 
Milan police think the bandits were Italians, 
it is believed here the coup was the work of 
London members of the continental jewel 
gang. 








CHINESE ORNATE JEWELRY 


Imitations Not Favored—Hair Dressing 
' Adornments More Varied Than in 
United States 


Wasuincrton, D. C., June 23.—The Chi- 
nese prefer ornate, heavily embossed jewelry 
to that of simple design, says Trade Com- 
missioner Hoyt, Shanghai, in a report to the 
Department of Commerce. Chinese rings are 
clumsy, as compared with those of American 
manufacture, the stones being very large and 
the settings extremely crude. Jade and semi- 
precious stone settings can be obtained very 
cheaply in China and are universally worn. 

Chinese women are very fond of jewelry. 
The fact that they do not wear hats encour- 
ages more fastidiousness in their hair dress, 
which creates a bigger demand for ornaments 
of this kind. Earrings and hair adornments 
set with imitation pearls and jade are very 
much favored. 

The larger portion of the jewelry trade is 
in the hands of native gold and silver smiths 
who can make real silver and gold ornaments 
at the same, and even lower, prices than 
those charged for gold-filled or electro- 
plated articles imported from other coun- 
tries. 

Chinese tastes in jewelry differ radically 
from those of Americans and Europeans. 
As a result, the market in China for Ameri- 
can goods of this class is practically limited 
to the foreign colony and to the compara- 
tively few Chinese who have been abroad 
and have developed a liking for foreign arti- 
cles. 

Business in cuff-links, collar buttons, scarf- 
pins, belt buckles, and similar articles has not 
up to the present been developed to any ex- 
tent among the native population. This is 
due to the fact that the great majority of 
Chinese still retain their native custom, 
which does not permit of, or necessitate, such 
ornaments, Chinese taste is not favorably 
inclined to imitation jewelry, the opinion be- 
ing prevalent that a loss of prestige is suf- 
fered by the wearer. 





we een 


Trenton, N. J. 


Manufacturing, buying, selling, trading and 
dealing in jewelry, bric-a-brac, and other 
adornments for personal and household use 
are among the principal objects of the Roth- 
Seuferling Co., which has been chartered in 
the office of the Secretary of State to operate 
from 640-642 Bergenline Ave., West New 
York, N. J., with Leo V. Roth as agent. 
The concern has a capitalization of $100,000, 
which is divided into 1,000 shares at $100 
per share, while the amount that will be 
devoted to the starting of business is $1,000. 
The incorporators and the number of shares 
held by each are: Leo V. Roth, 4; Mar- 
garet C. Roth, 1; Alexander F. Seuferling, 
4, and Helen C. Seuferling, 1, all of West 
New York, 
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Important Announcement 





E take pleasure in acquainting the 


trade of a new department which 
we have added for the convenience of our 
customers and which will specialize in 


Calibre Emeralds 
and Sapphires 


of Only the Finest Qualities 





Please keep this in mind when ordering 
Melees and Small diamonds. 
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James J. Loeb & Bro. 


68 Nassau St. New York City 


James J. Loeb William A. Loeb Charles F. Klitz Robert E. Davidson 
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A NOVEL INSTALLATION 





New Officials of the Chicago Jewelers’ As- 
sociation Inducted Into Office with “Wed- 
ding” at Banquet Held at the 
La Salle Hotel 


Cuicaco, June 20.—The election and in- 
stallation of the new officers of the Chicago 
Jewelers’ Association in the Red Room of 
the La Salle Hotel last night, took the form 
of a wedding ceremony, with Con P. Dun- 
can officiating. When the dinner was fin- 
ished, Guy V. Dickinson and Frank Milhen- 
ing marched to the stage, preceded by Mr. 
Duncan. The orchestra played the wedding 
march and the other officers selected entered, 
each accompanied by one of the beautiful 
cabaret girls, and last came retiring Presi- 
dent J. T. Montgomery, with the young lady 





PRESIDENT-ELECT 


GUY V. DICKINSON, 
dressed as the bride. When they reached 
the stage and all was quiet, Mr, Duncan 
said : 

“Guy Dickinson, this Mrs. President whom 
you are about to marry is fickle, exacting, 
unappreciative and unreasonable. She has 
been wed many times before. Her last hus- 
band is one to whose standards you may well 
aspire. She is fault-finding, owing to her 
many critical children. She will find fault 
with your shortcomings and give you no 
praise for the good things you do. Knowing 
all these things about her, do you promise to 
take good care of Mrs. President for the 
coming year or until such time as her fickle- 
ness may dictate the choice of another?” 
Mr. Dickinson replied, “I do.” ‘Who gives 
this bride away?” Mr. Montgomery, “I do.” 
‘If there is anybody in this assembly ob- 
Jecting, let him say so now or forever keep 
IS peace,” 

“And you, Mr. Vice-President, do you 
Promise to take care of Mrs. President and 
0 take all the punishment she may give you 
when Guy is away?” Mr. Milhening an- 
§wered, “I do.” 

“Now you, Mr. Secretary and Treasurer, 

you promise to provide the necessary 
inds and turn over all the money you can 
&p from the gentlemen here present?” Mr. 
tafson promised to do so. 


THE JEWELERS’ 


“And you four best men, do you all prom- 
ise to give C, J. A. your best efforts and 
make the coming year as pleasant as pos- 
sible? All agreed to do so. 

“Not having heard any objections from 
any here present, I will ask the secretary to 
cast one ballot for the entire ticket. This 
having been done, I hereby pronounce you 
wedded to your respective positions.” 

The secretary cast the unanimous ballot 
for the following to serve for the ensuing 
year: President, Guy V. Dickinson; vice- 
president, Frank Milhening; secretary-treas- 
urer, Charles Gustafson; members of the 
board, Taylor Strawn, H. Paul Juergens, 
Joseph Stein and P. T. White. 

After a sweltering day of 90 in the shade, 
the delightful cool atmosphere of the 19th 
floor of the La Salle Hotel was a relief ‘to 
the 150 members and guests who gathered 
in the Red Room last night for the 48th an- 
nual election of officers. The entrance to 
the dining room was accompanied by music 
and a carnation was presented to each guest 
as he entered. When all were seated the 
first surprise of the evening came as the 
spotlights played on the middle of the three 
center tables and three young ladies arose 
from beneath and sang the welcome song, 
accompanied by the remainder of the enter- 
taining company. 

Then came the C. J. A. band marching in 
and up to the stage, where several popular 
selections were “rendered.” This grotesque- 
ly dressed burlesque jazz band consisted of 
Art Connor, Hugo Oppenheimer, George 
Meehan, Joe Stein, Paul Gruen, Milton Hess, 
Paul Juergens, Wm. Drexmit, Lou Buss and 
Fred Whitney, with Wm. Juergens as di- 
rector. 

Next came the serving of the menu, dur- 
ing which the orchestra and performers en- 
tertained with song and dance. The hit of 
the evening was a duet in which one of the 
singers was dressed as a rooster and the 
other operated a movie camera, reproducing 
the cartoon used on the announcement of 
the Rooster-C. J. A. outing for Friday of 
this week. The song was a Gallagher-Shean 
parody in which the Golden Roosters ex- 
tended the invitation to Ridgemoor Country 
Club and C. J. A. accepted. 

After the ceremony of election Mr. Mont- 
gomery made a short talk by way of re- 
linquishing the gavel to Mr. Dickinson. He 
gave a brief review of the work of the past 
year and after thanking the membership for 
the hearty co-operation of the year, stated 
he was glad to see the gavel go into the 
hands of Guy V. Dickinson and predicted 
a splendid year for the association under his 
leadership. . 

Mr. Dickinson then thanked the member- 
ship for the honor conferred upon him and 
expressed his appreciation of the responsi- 
biliites he assumed. He asked for the co- 
operation of all and hoped the record for the 
coming year might be as. good as that of 
the preceding year. 

Vice-president Milhening was grateful for 
the honor and promised his best efforts to 
support the other officers and do all in his 
power to promote the welfare of the organi- 
zation, 

President Dickinson stated that one of 
the newly elected directors was compara- 
tively new in the trade and he wished the 
entire trade to know Taylor Strawn, and 
asked him to make a few remarks. Mr. 
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Strawn in responding said that he had had 
the opportunity of observing many organiza- 
tions, but never before had he known in any 
large organization the same spirit of fellow- 
ship that he had found among the members 
of C. J. A. 

At every plate was a card with the words 
of a song recently dedicated to Sol Hess, 
entitled “Solly H. Hess,” and led by the pro- 
fessional singers of the evening this song 
was sung by all present, and Mr. Hess was 
escorted to the stage and given an ovation 
that was equaled only by the sincerity and 
enthusiasm of his 150 friends present. 

The program was concluded by Douglas 
Malloch, the poet-humorist, who gave _ his 
talk on “The Average Man.” He served his 
homely philosophy of life in the language of 
the average man and alternated his serious 





FRANK MILHENING, VICE-PRESIDENT 


thought with brilliant wit which maintained 
throughout his talk rapt attention and keen 
appreciation, 








Treasury purchases of silver at $1 an 
ounce under the Pittman Act totaled 
$200,520,000, which is expected, according 
to a statement issued by the Department, 
will satisfy the requirements of the law and 
provide for the recoinage of sufficient stand- 
ard silver dollars to replace those used un- 
der the act. As previously announced in 
THE Jewevers’ Circucar the Director of 
the Mint stopped receiving tenders at the 
close of business June 15. Since that date 
it has been announced that tenders of silver 
amounting to about 4,600,000 ounces were 
received between May 29 and June 15, and 
of these tenders about 1,600,000 ounces were 
accepted in order of their receipt. The 
tenders thus accepted include all those re- 
ceived in the office of the Director of the 
Mint to the close of business on June 2. 
The remaining tenders received up to the 
close of business on June 15 will be kept 
cn file in the Bureau of the Mint, in the 
order of their receipt, and, unless previous- 
ty withdrawn, will be accepted in that order 
if and to the extent that further purchases 
may prove to be necessary in order to 
adjust accounts or to correct excessive 
tenders. 
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DEATH OF CHARLES G. DEUBLE 


Canton, O., Retail Jeweler Passes on Fol- 
lowing a Brief Illness 


Canton, O., June 20.—Charles G. Deuble, 
@2 years of age, of the George Deuble Jewel- 
ry Co., one of the best-known retailers in 
this section of the State, died at his home, 
here, yesterday, following a brief illness. De- 
ceased was long associated with the George 
Deuble Jewelry Co., this city, in many ca- 
pacities. He had been ill. for some time and 
was preparing to return to active work at 
the store when he was suddenly stricken ill. 

Mr. Deuble was one of the oldest active 
jewelers in Canton, having started at the 





THE LATE CHARLES G. DEUBLE 


profession some 45 years ago, when his 
father founded the George Deuble Jewelry 
Co., here. 

He was a member of the Masonic order, 
Knights of Pythias, and an active church 
worker. He also was active in jewelry as- 
sociation activities in recent years. 

He is survived by his widow, a daughter 
and two brothers. 

Funeral services will be held Thursday 
in charge of Canton Masons. Burial will 
be made in Canton. 








Silver and Gold Mining Interests to 
Organize for Export Association 
to Stimulate Production 


Wasnincton, D. C., June 23.—Organiza- 
tion of an export association under the 
Webb-Pomerene law to engage in the ex- 
port of silver to stimulate production and if 
possible mitigate the slump in the industry 
incident to cessation of Pittman Act pur- 
chases by the U. S. Treasury will be 
considered at a convention of silver pro- 
ducers of America at Reno to be called by 
the Senate Commission of Gold & Silver 
Inquiry before the next Congress convenes 
1 December. 

Among the problems to be discussed at 
the convention are the causes of the con- 
tinuing decrease in the production of gold 
and silver in the United States and else- 
where; and the effect of the decreased 
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production upon commerce, industry, ex- 
change and prices. The Commission is 
authorized to confer with citizens, associa- 
tions or corporations of foreign countries 
with a view to the stabilization and wider 
use of silver in exchange and to propose to 
the President or the heads of the proper 
departments plans for negotiations with 
foreign governments to the same end. 

“From $101,000,000 worth of gold mined 
in 1915 production in the United States has 
fallen to $49,000,000 in 1922,” according to 
a statement made by H. N. Lawrie, assist- 
ant to the Gold & Silver Commission. 
“Silver production has fallen from 75,000,- 
000 ounces mined in 1915 to 55,000,000 
ounces in 1922. The crisis confronting the 
gold and silver mining industry is even 
more serious than that which confronted 
the agricultural industry when a Congres- 
sional commission was appointed thorough- 
ly to investigate the condition of that 
industry. From that investigation remedial 
legislation resulted. 

“Due to the decrease in the purchasing 
power of gold, which as the unit of the 
monetary system has a fixed price, and the 
rise in the operating costs, it has become 
unprofitable to operate any but the richer 
mines,” continued Mr. Lawrie. 

“It is estimated that 75 per cent. of the 
country’s gold mines, in consequence, have 
shut down in the last few years. Once shut 
down, many mines cave in and fill with 
water and can only be reopened at great 
expense, if at all.” 





—— 





C. A. Nolting, Cincinnati, O., Retires from 
Business After a Career of 59 Years 
in the Jewelry Trade 


Cincinnati, O., June 20.—Charles A. 
Nolting, who formerly was president of the 
Oskamp-Nolting Co., wholesale jewelers, 26 
7th St., has retired from the jewelry busi- 
ness and intends to devote the remainder of 
his life in the study of science. He turned 
over the affairs of the company as president 
to William W. Oskamp, who recently bought 
control of the company ,from Nolting and 
associates. Mr. Nolting had been actively 
engaged in the jewelry business since June 6, 
1864, and was one of the oldest wholesale 
jewelers in the country. He started as a 
messenger boy for Duhme & Co., then the 
largest. wholesale jewelry house in the west. 
He received $2 a week and, being an orphan, 
he was dependent upon that for his living. 
For four years he received no raise and dur- 
ing that time a table was the only bed he 
knew. Then he conceived the idea of going 
into business for himself, and when he told 
his employers he was leaving their service 
they made a three-year contract with him at 
a salary of $1,200 a year. 

In 1882 he formed a partnership with 
Frank Lodwick. The business was capital- 
ized for $6,000, and during the first six 
months of its existence the capital was dou- 
bled. In 1890 he formed a partnership with 
W. S. P. Oskamp, which lasted until 1907, 
when the business was incorporated as the 
Oskamp-Nolting Co. 

The reading of scientific works has been 
Mr. Nolting’s hobby for a great many years 
and he expects to devote the rest of his life 
to the study of science. He is 73 years old, 
having been born Sept. 14, 1850, on 3rd St. 
west of John. 
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DIAMOND DEALER ROBBED 
Unmasked Bandits Attack Max Light and 
Escape with Gems Said to Be 
Valued at $30,000 
Los AncgELes, Cal., June 20.—Two un- 
masked bandits yesterday afternoon brutally 
assaulted and then robbed Max Light, a 
well-known diamond broker, in his office on 
the ninth floor of the Title Guarantee build- 
ing. Mr, Light and Ernest Allen, another 
diamond broker, who has an office in the 
Jewelers’ building on Hill St. were in 
Light’s inside office when the two men en- 
tered. One of the men kept Allen covered 
with a gun, while the other, holding his gun 
on Light, commanded him to hand over a 
wallet containing, it is said, $30,000 worth 
of diamonds, which he had in his hand. 
Light started to throw the wallet out of the 
window to the ground below, but as he did 
so the bandit struck him over the head. The 
blow rendered him almost unconscious and 
knocked him to the floor. Light uttered a 
loud cry as he fell and was heard by F. J. 
Goodwin, occupant of a nearby office, and by 
Herbert Shepherd, a watchmaker, with office 
on the same floor. Running into the office 
from which the cry came, they were con- 

fronted by the bandits with guns. 

Leaving Light lying on the floor, the 
bandits drove the other men into the rear 
room with Light and shut them in while they 
made their escape. The men who were shut 
in, suspecting the robbers would try to rob 
the safe, which is in the front office, before 
they left, did not at once attempt to get out 
and this gave the bandits a chance to escape. 

Mr. Light is 36 years of age, and the dia- 
monds taken, he told the police, constituted 
practically all his stock. A large pool of 
hlood lost by him was left on the floor of his 
office. At the receiving hospital, where he 
was taken, the surgeons estimated that he 
had lost about two quarts. Four three-inch 
lacerations were found on his head. He has 
been weak from the effects of the attack, but 
it is not thought that his injuries will be 
permanent. He was able to-give a good de- 
scription of the man who attacked him and 
feels sure he could identify both men. 

The man who struck Light is reported to 
be about 26 years of age, of dark complex- 
ion, apparently a foreigner, about five feet 
eight inches tall, with a small, brown mus- 
tache. He wore a dark-brown suit. 








Harry Heilbron, a jeweler at Tulsa, 
Okla., has filed suit in the District Court 
against R. M. Gillilan, W. R. Ritchie and 
L. E. Kimberlin for alleged damages total- 
ing $11,350, because of alleged injury to his 
financial reputation. He claims that the de- 
fendants filed suit against him Feb. 12 for 
the recovery of $5,165 and asked a lien 
against his jewelry store and business at 
4th and Main Sts. ‘Garnishments. were 
issued against all the tenants of the build- 
ing without probable cause and were issued 
wrongfully, so Heilbron alleges. A few 
days later the suit was dismissed on motion 
of Heilbron’s attorneys and garnishments 
were discharged. Mr. Heilbron claims that 
he was damaged in his financial and personal 
reputation to the extent of $5,000; that he 
is entitled to $5 exemplary damages and that 
his attorney fees and other expenses total 


$1,350. 
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There is no better imitation pearl made than “Orienta.” 

It is made for high grade jewelers exclusively. 

In selling “Orientas” he 1s sure that his customer 1s buying satts- 
faction and receiving intrinsic value, because “Ortentas’” are 
honestly made and honestly merchan- 


dised, each grade being exactly as Crile to. 


represented and fully guaranteed. = Mane i es Yet 
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An Interpretation of the Canadian Stamping 
Law 
HamILton, Ont., June 19, 1923. 
Editor of THe JEWELERS’ CIRCULAR: 

May I have your assistance in outlining 
technically correct information relating to 
‘The Gold and Silver Marking Act of Can- 
ida” on the following points? 

lst—Some months ago you reported Mr. 
Stuart H. Lees of Hamilton, a director of 
the Canadian National Jewelers’ Association, 
in his address, stated: 

“When an article is marked, the law in 
Canada demands “that it discloses the 
identity of the maker, and indicates the 
quality of the gold and silver.” 


’®nd—I believe this statement was chal- 
inged as being incorrect by the Adminis- 
trator of the Act, Mr. W. J. Ryan, for the 
rason in your Jan. 10th issue of THE 
jeweters’ CIRCULAR a letter over his signa- 
ture appeared, stating: 


“Our ‘Gold and Silver Marking Act’ 
does not oblige, but distinctly says, if 
an article has applied to it any mark, it 
must have applied to it a trade-mark 
registered in accordance with ‘The 
Trade-mark and Design Act’ Our Act 
does not say, nor does it make it obliga- 
tory that the manufacturer should put 
his mark on it.” 

Here we have two statements, one by a 
director of the Canadian Jewelers’ Associa- 
tion speaking officially, followed by the state- 
ment of the official administrator of our 
‘Gold and Silver Marking Act,” giving an 
atirely opposite interpretation. 

What appears in THe JEWELERS’ CIRCULAR 
stead very generally by the trade, both in 
Canada and the United States. | 
A Gold and Silver Marking Act is a very 
lve issue with the trade in the United States, 
iso the Federal Trade Commission, and I 
tave been asked by some friends to obtain 
a oficial ruling as to which interpretation 
was correct, that of Mr. Stuart -H. Lees, or 
Mr, W. J. Ryan. Below is Mr. Ryan’s offi- 
tal interpretation, and enclosed is a copy of 
the Act. 

Yours truly, 
J. W. Mitrarp, 
For Meriden Britannia Co., Ltd. 


ADMINISTRATOR RYAN’S LETTER 


, Toronto, June 18, 1923. 
|W. Millard, Esq., General Manager, Meriden 
Britannia Co., Hamilton, Ont. 
Der Sir:—1 beg to acknowledge your letter of 
fe 15th inst., with the request that I help you 
© interpret correctly the Gold and Silver Marking 
At of Canada, or as I presume, particularly that 
mt of the Act which applies to the applica- 
‘nt of trade marks. 
In Sections 7, 10 and 11, under the marginal 
tier of Trade Marks, and obligatory marks, the 
‘t distinctly states that if an article bears any 
‘rk, it MUST first bear a trade mark, and that 
mh trade mark must be registered under the 
“ale Mark and Design Act of Canada. The Act 
Not require that such registered trade mark 
?_ the trade mark of the maker of the 
the fact is, any dealer, be he a Manufacturer, 
‘aber, Retailer, Agent, Pedlar or any one else 
ming under the definition of “Dealer” in Sec- 
‘2 of the Act, may register a trade mark and 
the same applied to any article of gold or 
that the manufacturer in or out of Canada 





may feel inclined to make for him; consequently, 
the applied trade mark does not identify the maker 
of the article. 

Unfortunately, there still remains the erroneous 
impression among members of the trade that, the 
trade mark is the identifying mark of the manu- 
facturer; however, this will soon be dispelled, I 
hope, by the interest manifested in the Act by 
yourself and others. 

I am enclosing a copy of the Act for your 
guidance, 

I have the honor to be, Sir, 

Your obedient servant, 
W. J. Ryan. 





Watch Out for Footcraft in Thievery 


New York, June 26, 1923. 
Editor of THe JEwELERS’ CIRCULAR: 


Some evolutionists have decided (much 
to the aversion of W. J. B. of Nebraska) 
that man is descended from the quadru- 
mana, those fortunate primates who still 
boast the privilege of the use of four hands 
(not to mention a prehensile tail) while we 
poor mortals are restricted to but two. 
True, there are members of our species 
(homo sapiens) who have, by much practice, 
gained an aptitude in the use of those few 
digits we now can boast of that is the sur- 
prise (not to say deception) of most of us. 
The prestidigitator, termed “magician,” cre- 
ates an eye-bulge in the audience; another, 
ignominiously termed “sneak-thief” or “shop- 
lifter,” often shows equally astonishing 
adroitness. Careful study of this sub-class 
of humanity, combined with practice in our 
great emporia of luxury, have taught the 
professional whose aim in life is the public 
exposition of the nefarious actions of these 
nimble-fingered gentry (rather long defini- 
tion of “detective”) many uncannily clever 
resources in, call it “illegal elimination.” 
With all the ingenuity at the disposal of our 
adept store thieves that has come to light, 
there are further refinements in the science 
of kleptology still attainable, apparently, at 
least by “foreigners,” if not by our home 
product. Pedal digitation has now crept 
into the curriculum of the well-trained Ger- 
man shoplifter, we are told. And it is well 
that the retailers, especially the jewelers, 
should be made fully cognizant with the 
pungent facts. “Forewarned is forearmed.” 
But, without further preamble, let me state 
the bare facts by translating a paragraph ap- 
pearing in a recent issue of Deutsche 
Schmuckwaren-Zeitung, which, in turn, is 
taken from its contemporary Zeit. It graph- 
ically describes the modus operandi of some 
of Germany’s “light-fingered” gentry. 

“Their elbows push some piece of fine and 
expensive lace off the table, and, while their 
hands hold, admiringly, a new lace against 
the light, the foot slips quickly out of its 
low shoe and the toes clutch the lace lying 
on the floor. One did not, for a long time, 
catch on to this very nimble trick. But after 
the search of one of the suspected, subjecting 
her to entire disrobement, an extraordinary 
discovery was made. The woman wore 
stockings with the ends cut off, leaving the 
toes free. Having seized the object, she 
raised her foot to the rear and let the stolen 
goods drop into an open pocket back of 
the cloak. Then the foot was slipped again 
into the shoe. 


- 
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“This dodge is especially practised in jew- 
elry stores here also by men. Sometimes 
the jewel thief uses a lump of wax that he 
attaches to his shoe between the heel and 
sole, as a sort of glue. His partner, who 
gets into the store before him, lets a piece 
of jewelry glide to the floor; the other treads 
on it with his lump of wax and leaves the 
store, after a question of secondary impor- 
tance, while his accomplice still is searching 
for the jewel. But he naturally finds noth- 
ing of the kind and leaves the store. If the 
theft is discovered he allows himself to be 
searched, with assurance. Nothing is found 
on him. Suspicion then falls on the other 
customers that have arrived in the store by 
this time. But who of them is the thief? 

“It has even happened that the salesman 
has run after the partner and actually 
grabbed him. Hence, very careful thieves 
act in another manner, They press a piece 
of wax under the counter molding directly 
they enter the store, let a brilliant disappear 
and press it into the wax. If the theft is 
discovered, even in this case nothing is found: 
Suspicion, as before, falls on the customers 
present before. Then, half an hour later, 
up comes the thief’s assistant and plucks the 
brilliant from the counter molding. No sus- 
picion falls on him, of course. 

“Thus a very dangerous rogue operates 
with prepared visiting cards. He gets a 
lot of costly stones to be laid on the glass 
plate, then selects one and draws a pair of 
visiting cards from his pocket, to sketch a 
mount for the jeweler to use for the stone. 
On the top one he draws the sketch; the 
under one, prepared with some adhesive sub- 
stance, he lays on one of the spread out bril- 
liants. The jeweler receives the sketch, the 
thief. replaces the second card in his pocket- 
book—and with it the stone that is captured 
on it, like a robin with birdlime.” 

Maybe some of this is old to the American 
jeweler, but it will not do him any harm to 
have it called to his attention, 

Yours truly, 
C. W. CoumBe. 








The Cuban Jewelry Market 


Consul John R. Putnam, stationed ‘at 
Habana, recently reported to the Bureau 
of Foreign and Domestic Commerce, 
Washington, D. C., on the Cuban jewelry 
market as follows: 

“There is noticeable at present a slight 

improvement in the jewelry business in 
Cuba, but the trade is still far from normal. 
Importations of European goods (particu- 
larly German) are increasing in volume, 
but the American machine-made jewelry is 
able to compete with European manufac- 
tures and such goods are still principally 
brought from the United States. 
. “All classes of jewelry are sold in Cuba. 
Earrings are worn universally and form an 
important item, as do articles of religious 
use or significance, for which there is an 
excellent demand. This is particularly the 
case as regards medallions of saints. 

“A manufacturers’ agent has stated that 
the best method of handling sales is 
through a local agent, who could deal 
directly with the merchants and obtain cor- 
rect credit information; and that reliable 
credit ratings, through banks and commer- 
cial reporting agencies, are difficult to 
obtain as regards the jewelry trade.” 
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" TRADE MARK REG. U.S. PAT. OFF. 


“In the House of Omar—Enthralled with Enchanting Music” 


REGULAR Omurfearls are made in Opaque, Opalescent, 
oe Iridescent and Orient: qualities. Every strand per- 


ASK YOUR JOBBER fectly matched and graduated. 
FOR OUR NEW : 


SHOWING TWENTY The demand for Omur Pearls is due to the fact 

OMAR PEARLS, that they are the Greatest Value in Guaranteed Ad- 

si ia eee anaemia vertised Pearls of Standard Quality. There are None 
Better Made. 


INDRA PEARL COMPANY, Inc. 


392 FIFTH AVENUE, NEW YORK 
(AT 36TH STREET) 











metal case. 
Indestructible, retails for $18.30 complete. tails for $25.05 complete. 


Omar Pearls chre Nationally Advertised Mone Better Made-Look for Guarantee 





No. 562—Rich oriental Omar Pearls, on iridescent a d No. 572—Opalescent and Iridescent Omar Pearls, beau- 
base, beautiful oriental coloring, 24 inch length, iN ; tiful high satin finish, 24 inch length, mount 
mounted with 14K White Gold and Diamond rw with 14K White Gold patent clasp No. 64, en- 
patent 4 No. D52, encased in gray velvet : cased in Genuine Gray Leather case No. 12, 


o. 7, white satin lined. Guaranteed j white silk lined. Guaranteed Indestructible, re- 
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Exhibition at National Merchandise Fair, Grand Central Palace, New York 
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Important Decision Now Made Final 





National Wholesale Jewelers’ Association Sends Out Notices as to Supreme 
Court’s Refusal to Upset Decision in Mennen Case 














PHILADELPHIA, Pa., June 20.—The secre- 
tary of the National Wholesale Jewelers’ 
Association in letters sent out today is call- 
ing attention to the fact that the U. 3. 
Supreme Court has refused to upset the 
decision of the United States Circuit Court 
of Appeals in the so-called Mennen case, 
thus confirming a victory for which the 
association was in part responsible. 

Secretary Fernley’s letter says: “Here- 
with we are sending you a copy of an 
opinion written by Felix H. Levy, Esq., 
with respect to the action of the United 
State Supreme Court in denying the 
Federal Trade Commission the right to 
appeal from the Decision of the Circuit 
Court of Appeals rendered on March 13th 
in, the so-called Mennen Case. 

“As you will recall, Felix H. Levy, Esq. 
appeared for our association in this case 
filing a brief and orally arguing the case 
before the Court. 

“The United States Supreme Court has 
by its denial of the appeal of the Commis- 
sion protected business men from inter- 
ference in distributing along lines which 
\ have proven most practical and economical 
y and the decision is very gratifying to regu- 
/ larly established manufacturers, whole- 

salers and retailers. - 
} “Additional copies of Mr. Levy’s opinion 
| will be furnished on request.” 
‘ The enclosed letter from Attorney Levy 





y reads : 
Dear Mr. Fernley: ; 
‘ The United States Supreme Court has this 
¥]). week announced its decision which makes final 
the decision rendered last March by the Circuit 
‘ Court of Appeals in the Mennen case. I assume 


i that the members of the various’ trade organiza- 
tions which you represent, and as counsel for 
whom I participated in the proceedings before 
the Circuit Court, will be interested to know the 
practical effect of the Supreme Court’s decision. 

The Federal Trade Commission in May, 1922, 
issued an order forbidding the Mennen Company 
from giving a higher discount to wholesalers 
than to retailers or to groups of retailers known 
as buying agencies, or to mail order houses, even 
though the purchases were in wholesale quanti- 
ties. The Commission claimed that the refusal 
of the Mennen Company to give the same rate 
of discount to buying agencies and the other 
classes of business above mentioned as to regular 
wholesalers, prevented such agencies and the 
others named from competing with wholesalers, 
thereby violating the Clayton Law. An appeal 
was taken by the Mennen Company to the Cir- 
cuit Court of Appeals which, last March, ren- 

ed a unanimous opinion overruling the con- 
tentions made by the Commission. The Commis- 
sion then applied to the Supreme Court for per- 
mission to have the decision of the Circuit Court 
% Appeals reviewed by the Supreme Court. The 

ision just announced by the Supreme Court 

refused to grant such permission, with the 
fesult that the decision of the Circuit Court of 

eals in favor of the Mennen Company is not 
subject to any further appeal or review and there- 
fore becomes final. 

It is of interest therefore to state the business 
Minciples which were decided by the Circuit Court 
and which have now been finally declared to be 

law. These principles are: first, that a manu- 
facturer has the right to give a higher discount 
” wholesalers than to retailers; second, that a 
Manufacturer has the right to regard as retailers, 
Ing agencies composed of retailers, and third, 
@ manufacturer has the right to refuse to 

,_ at all to retailers or any other class of 

ess, at his own pleasure. These principles 
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are definitely established by the following state- 
ments contained in the decision rendered by the 
Circuit Court of Appeals: 


“What the Mennen Company has done was 
to allow to wholesalers who purchased a fixed 
quantity of their products a certain rate of 
discount, while to the retailers who purchased 
the same quantities, it denied the discount 
rates allowed to wholesalers. This does not 
indicate any purpose on the part of the Men- 
nen Company to create or maintain a mon- 
opoly. The company is engaged in an en- 
tirely private business and it has a right to 
freely exercise its own independent discre- 
tion as to whether it will sell to wholesalers 
only or whether it will sell to both whole- 
salers and retailers; and if it decides to sell 
to both, it has a right to determine whether 
or not it will sell to the retailers on the 
same terms it sells to the wholesalers. It 
may announce in advance the circumstances, 
that is the terms, under which it will sell or 
refuse to sell. * * * We have no doubt 
that the Mennen Company had the right to 
refuse to sell to retailers at all, and if it 
chose to sell to them that it had the right to 
fix the price at which it would sell to them, 
and that it was under no obligation to sell to 
them at the same price it sold to the whole- 
ne * * * 

“We have not been unmindful of the fact 
that the Mennen Company in classifying pur- 
chasers into two groups, that is of whole- 
.Salers and retailers, placed in the group of 
retailers a class of mutual or co-operative 
corporations which purchased in large quanti- 
ties the Mennen products. * * * The im- 
portant fact is that the members of the cor- 
poration are all retailers who buy for them- 
selves to sell to the ultimate consumer. The 
Mennen Company is within its rights in 
classifying them as retailers.” 


As has been stated, the refusal of the Supreme 
Court to grant an appeal makes final the de- 
cision rendered by the Circuit Court of Appeals 
and establishes as the law of the land the prin- 
ciples above mentioned. 

An important result is to fix more firmly the 
position of the “old line wholesaler” as distribu- 
tors, for if the Supreme Court had sustained the 
contentions of the Commissions and thereby com- 
pelled manufacturers to give the same rate of 
discount to retailers or buying agencies as to 
wholesalers, the further existence of wholesalers 
would have been seriously imperiled, if not ter- 
minated. It would also have resulted in great 
detriment to most manufacturers, for it would 
have made much more difficult the orderly and 
economical distribution of merchandise by manu- 
facturers, 

The practical effect of the decision now made 
final by the Supreme Court may be thus sum- 
marized: that a manufacturer has the legal right 
to sell or refuse to sell to whomever he chooses; 
that he may sell at whatever prices he sees fit; 
that accordingly, he has the right to sell to whole- 
salers at a different price than he sells to re- 
tailers; and that he has a right to refuse to sell 
at all to retailers, mail order houses, department 
stores, chain stores and buying agencies. The de- 
cision further declares for the first time, that 
buying agencies of retailers are properly regarded 
as retailers, although their purchases may be in 
wholesale quantities. 

The importance of the final result of the Men- 
nen case is obviously great, for it declares un- 
equivocally that in all of the respects mentioned 
a manufacturer has the right to conduct his busi- 
ness according to his own discretion and judgment 
without thereby subjecting himself to any inter- 
ference by governmental tribunals. 

Yours very truly, Ferix H. Levy. 





When seen by a _ reporter of THE 
JEWELERS’ CiRCULAR at his office in New 
York, Felix H. Levy, who participated in 
the Mennen appeal before the Circuit 
Court of Appeals, as counsel for the Na- 
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tional Wholesale Jewelers’ Association and 
several other national trade associations, 
said: 

“The refusal by the Supreme Court to 
grant the request of the Federal Trade 
Commission to review the decision made by 
the Circuit Court of Appeals in favor of 
the Mennen company, finally disposes of 
many questions raised by the Commission 
which have been the source of great per- 
plexity to the entire business community. 
The Supreme Court’s action ought, there- 
fore, to be welcomed. 

“The Trade Commission claimed the 
right to compel a manufacturer to sell his 
products at the same prices for similar 
quantities to all classes of purchasers, that 
is, at the same prices to wholesalers as to 
retailers, groups of retailers known as buy- 
ing agencies, mail order houses, department: 
stores, etc. The Mennen Co. denied this 
claim as constituting an interference with 
the conduct of its business not warranted 
by law. A number of leading trade asso- 
ciations, by leave of the court, joined in 
maintaining the contentions of the Men- 
nen Co, and asserted that if the Commis- 
sion’s position were declared lawful the 
effect would be most harmful to the vast 
majority of manufacturers and of whole- 
salers. The contentions of the Mennen Co. 
and of these trade associations have now 
been finally confirmed. 

“The result is to remove any doubt that 
a manuacturer has the right to select his 
own customers, to sell or refuse to sell to 
any one as he sees fit and to sell at such 
prices as he sees fit, provided he is not 
not aiming at a monopoly—a feature rarely 
present. Another important result is that, 
for the first time, groups of retailers 
although buying in wholesale quantities, are 
declared to be properly classified as re- 
tailers; 

“The decision draws a sharp line against 
governmental control or interference. in 
private business which is highly significant 
in view of recent tendencies in that direc- 
tion. It also deprives retail buying agencies 
of claimed privileges which have consti- 
tuted a formidable menace to wholesalers. 
If these privileges had been upheld, the 
further existence of a large body of whole- 
salers would have been seriously imperiled. 

“In many ways, therefore, this final dis- 
position of the Mennen case is of great 
interest and importance to the business 
community and, upon the principle of the 
greatest good to the greatest number, 
should receive general approval.” 








Jewelers’ Gold Bars Withdrawn and , 
Exchanged at New York ¥ 


Week Ended June 23, 1923. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. . .$1,752,313.75 
110,831.24 


CRED PKED aw aeg eee eee aed $1,863,144,99 
Of this the gold bars exchanged for gold 
coin are reported as follows: 


Total 





Date Exchanges 
VMN i iitocrdeudr vedi tagearaans $330,422.11 
OME  hacc0u pe pAsedee schneider Rae 295,870.51 
FI Fe ks Bees has seals das co kee 183,551.45 
FU iesa staan edesdoes ved cae 613,749.24 
ANI 2:5 65g ey Pal de he diy dle bce 255,136.40 
SORE areas cbc muss ieee saneapas 73,584.04 

I ade hah inal ata he hs als ha 9 ab el $1,752,313.75. 
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Time Guarantees Deceive the Public 





Federal Trade Commission Declares Against This Practice of Marketing 
Gold Plated Watches and Also Declares Against Use of Term “Gold 
Filled” Unless Certain Conditions Are Complied With 

















WasHincTON, D. C.—Placing time guar- 
antees on gold-filled and gold-plated watches 
deceives the purchasing public, the Federal 
Trade Commission announced on June 25 as 
the result of a conference with manufac- 
turers several months ago on trade practices 
in the watch case industry. The commission 
also declared that describing or marking 
watch cases as gold-filled is deceptive unless 
that mark is accompanied by another desig- 
nating the fineness of the gold used and pro- 
vided also that the backs and caps are made 
of two sheets of gold or an alloy thereof af- 
fixed to the surfaces of a sheet of other 
metal; and that the center, bezel, pendant, 
crown, and bow are made of one sheet of 
gold or alloy thereof, applied to the outer 
surface of a sheet of any other metal. 

The commission announced that its con- 
dusions are subject to further inquiry in 
complaint which may be brought under Sec- 
tion 5 of the Federal Trade Commission Act 
for failure on the part of manufacturers to 
heed its warning as summarized above as 
to what constitutes an unfair method of com- 
petition. Commissioner John F. Nugent dis- 
sented from the majority opinion, stating he 
is in favor of requiring manufacturers to 
plaee on each watch case the number of 
pennyweights of gold used in addition to the 
karat fineness. He stated that the long-time 
guaranty is a “fake” and on this matter 
agreed with the views of the majority of the 
commission. 

The statement of the Federal Trade Com- 
mission is presented herewith: 

At the request of a number of manufac- 
turers of gold-filled and gold-plated watch 
cases, representing approximately 75 per 
cent, of the industry, a trade practice sub- 
mittal was held with the Federal Trade Com- 
mission on Jan. 18, 1923, for the purpose of 
giving those engaged in the industry an op- 
portunity to express their views in relation 
to the alleged unfairness of prevailing meth- 
ods of branding their products, with long- 
time guarantees and otherwise, and to prac- 
ticable methods of correcting any evils found 
to exist. The gathering was attended by all 
the principal manufacturers and was fairly 
tepresentative of the industry. Commis- 
sioner Murdock conducted the submittal on 
behalf of the commission. 

The purpose of the meeting and the pow- 
ers of the commission were duly explained, 
and the representatives of the industry then 
organized by electing a chairman and secre- 
tary and the discussion proceeded. The facts 
which were developed are summarized in the 

ollowing preamble and resolutions, which 
were unanimously adopted and subscribed to 
by all present : 

Wuereas, There now exists and for years 
past has existed among manufacturers and dealers 
™ gold-filled and gold-plated watch cases through- 
out the United States the practice of guaranteeing 
such gold-filled and gold-plated watch cases to last 
wear for a specified length of time, in most 
cases such guaranteeing being for a period of 20 
© 25 years, and, 


Wuereas, This practice has become so wide- 
‘ead that any manufacturer or maker desiring 


to compete in the markets of the United States 
has been and is compelled as a matter of self- 
protection to adopt and continue the practice, and 

Wuereas, The public has been defrauded and 
deceived because unscrupulous manufacturers and 
dealers have placed upon watch cases of an in- 
ferior quality or watch cases made of brass with 
a thin plating of gold, long time guarantees and 
it being impossible for anyone to tell without 
destroying the case the amount of gold contained 
in the case and it clearly appearing that said 
practice is not only detrimental to the purchasing 
public but has resulted in unfair methods of com- 
petition in Interstate Commerce among manufac- 
turers and dealers. 

Now Tuererore, We the undersigned manu- 
facturers of not less than 75 per cent of all of 
the gold-filled or gold-plated watch cases manu- 
factured in the United States in open meeting 
condemn the practice of guaranteeing gold-filled 
or gold-plated watch cases to last or wear for 
specified lengths of time and we hereby petition 
the Federal Trade Commission to bring its action 
against any person, firm, corporation or associa- 
tion, being a manufacturer of or wholesaler or 
retail dealer in watch cases, made in whole or in 
part of an inferior metal, having deposited or 
plated thereon or brazed or otherwise affixed 
thereto, platings, coverings, or sheets composed 
of gold or of an alloy thereof and which watch 
cases are known in the market as_ gold-filled, 
rolled gold plate, gold-plate, gold electro plate, or 
by any similar designation or against any officer, 
manager, directcr or agent of such firm, corpora- 
tion or association who imports into or causes to 
be imported into the United States for the pur- 
pose of selling or disposing of the same or de- 
posits or causes to be deposited in the United 
States mails for transmission thereby or to de- 
liver or cause to be delivered to any common 
carrier for transportation from one state, terri- 
tory or possession of the United States or the 
District of Columbia in any other state, territory 
or possession of the United States or to said 
District, in Interstate Commerce or to transport 
or cause to be transported from one state, terri- 
tory or possession of the United States or to 
said District in Interstate Commerce except any 
such cases wherein the destination marked upon 
the package containing same is some foreign coun- 
try not a possession of or a dependency of the 
United States outside of the United States any 
watch case manufactured after the date when the 
order takes effect and have stamped, printed, en- 
graved or imprinted thereon or therein, or upon 
any tag, card, or label attached or applied thereto, 
or enclosed therewith or upon any box, package, 
cover or wrapper to which such watch case is 
encased or enclosed, the word “guaranteed” or the 
word “warranted” with or without other words 
or marks indicating the time or duration of wear, 
or any mark or marks designed or intended to 
indicate the length of time that such watch cases 
or the plate, covering or sheet of gold or of its 
alloy in or on such watch case will last or wear, 
or any word or words, mark or marks indicating 
or importing or designed or intended to import 
time or duration; that every manufacturer and 
dealer as hereinbefore described shall mark con- 
spicuously and indelibly on the inner surface of 
one of the lids or cap of any such watch case the 
registered name or properly registered trade 
mark of the maker or manufacturer thereof and 
that when any such watch cases are stamped, 
branded, engraved or imprinted with the words 
“gold-filled,”’ or words indicating that such watch 
cases are gold-filled, such words shall be ac- 
companied, in close proximity thereto, by some 
words or marks usually employed to indicate the 
fineness of gold, which words or marks shall Le 
legibly stamped, branded, engraved or imprinted 
upon such watch case, in characters of the same 
size as those employed in said words “gold-filled”’; 
and the actual fineness of each and every portion 
of the sheets of gold or of its alloy which are 
soldered, brazed, or otherwise affixed to the in- 
ferior metal in such watch cases shall not be less 
by more than three one-thousandths part than 
the fineness indicated by the words or marks 
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of fineness so stamped, branded, engraved 
or imprinted upon such watch cases; provided 
further, that when any such watch cases are 
stamped, branded, engraved or imprinted with 
the words “gold-filled,” or words indicating that 
such watch cases are gold-filled, they shall be 
constructed in accordance with the following: specifi- 
cations: the backs and caps of such cases shall 
be made of two sheets of gold or of any alloy 
thereof, soldered, brazed, or otherwise affixed 
respectively to the inner and outer surfaces of 
the sheet of inferior metal; the center, bezel, 
pendant crown and bow shall be made of one 
sheet of gold or of an alloy thereof, soldered, 
brazed or otherwise affixed to the outer surface 
of the sheet of inferior metal, the sheet of gold 
or of its alloy affixed to the outer surface of 
the backs, center, open face bezel, pendant, 
crown and bow shall not be less than three-one- 
thousandths of one inch in thickness; the sheets of 
gold or of its alloy affixed to the inner surfaces of 
the backs, to the inner and outer surfaces of the 
caps, and to the outer surface of the hunting 
bezel, shall not be less than one one-thousandth 
of an inch in thickness. Whenever the thickness 
of the sheets of gold or of its alloy is stamped, 
branded, engraved or imprinted in such watch 
cases, such mark shall only refer to the thickness 
of the sheets of gold or of its alloy so affixed 
to the outer surfaces of the backs, center, open 
face, bezel, pendant, crown and bow, and in no 
instance shall the thickness of the gold or of its 
alloy in any of the parts so mentioned be less 
than the thickness indicated by the mark stamped, 
branded, engraved, or imprinted in such case. 
The mark indicating such thickness shall be 
expressed in decimals indicating thousandths of 
an inch. Provided, that in any test for the 
ascertainment of the thickness of such sheets of 
gold or of an alloy thereof, the part or parts 
to be measured shall be those where no gold 
has been added to or deducted from the thickness 
by any process designed or intended for the pur- 
pose of decoration or ornamentation, 


(Signed) Duerser-Hamppen Watcu Co., 
A. M. Dueser, Pres. 
(Signed) Emerson Watcu Case Co., Inc., 
By Saut Smicrop, Pres. 
(Signed) Joserpn Fanys Co., 
Georce E. Fanys, Pres. 
(Signed) Tue Keystonz Watcu Case Co., 
By Joun G. Muexter, Sec’y. 
(Signed) Joun W. SueErwoop, Pres. 
Sotrparity Watcu Case Co. 
(Signed) WapswortH Wartcu Casz Co., 


H. M. Sreceman, Treas. 


After consideration of the whole matter, it 
is concluded: 


I, That the Federal Trade Commission has 
reason to believe from the facts submitted 
to it by the manufacturers, subject to fur- 
ther inquiry in proceedings as provided by 
Section 5 of the Federal Trade Commis- 
sion Act: 

(a) That the practice of placing time 
guarantees on gold-filled and gold-plated 
watches, for distribution and sale in 
interstate commerce has led and leads to 
to deception of the purchasing public. 

(b) that the marking and or calling of 
watch cases for distribution and sale in 
interstate commerce, as gold-filled, leads 
to deception of the purchasing public, in 
the absence of the following elements as 
a minimum: 

(1) That they are marked in close prox- 
imity to the words “gold-filled” and 
as plainly as the words “gold-filled,” 
with words or marks indicating the 
fineness of the gold which shall not be 
more than three one-thousandths part 
than the fineness indicated. 

(2) That the backs and caps are made 
of two sheets of gold or an alloy there- 
of, affixed to the surfaces of a sheet 
of other metal. 

(3) The center, bezel, pendant, crown 
and bow are made of one sheet of gold 
or an alloy thereof, applied to the 
outer surface of a sheet of other metal. 
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J, That the commission received the follow- 
ing as the opinion of the trade on the sub- 
jects covered, and will take due notice 
thereof when proper to do so in any pro- 
ceeding pending before it: 

(a) That manufacturers and dealers should 
be required to place the maker’s trade 
mark “conspicuously and indelibly” on 
the inner surface of the lid or cap. 

(b) That sheets of gold or its alloy af- 
fixed to the inner and outer surfaces of 
the backs, to the inner and outer sur- 
faces of the caps, and the outer surface 
of the hunting bezel shall not be less 
than one-thousandth of an inch in thick- 
ness. 

(c) That whenever the thickness of the 
sheets of gold or its alloy in gold-filled 
watch cases is indicated, the mark indi- 
cating such thickness shall only refer 
to the thickness of the sheets of gold or 
its alloy so affixed to the outer surfaces 
of the backs, center, open face, bezel, 
pendant, crown and bow, the mark ac- 
curately indicating such thickness which 
shall be expressed in decimals indicating 
thousandths of an inch, in tests to ascer- 
tain the thickness, measurements being 
taken at a point where no gold has been 
added or taken away for decoration or 
ornament. 





By the commission: Commissioner Nugent 
dissenting. 

Otis B. Jounson, Secretary. 

The following dissenting memorandum 
was filed by Commissioner Nugent: 

“I am in favor of requiring the manufac- 
turers to place on each watch the number of 
pennyweights of gold used, in addition to 
the karat fineness which does not indicate 
and is not intended to indicate to the mind 
of the consumer anything relative to the 
value of the gold used. 

“The long-time guarantee is a fake and 
as it is used for the purpose of deceiving the 
general public, I am in accord with the pro- 
posal that manufacturers who resort to it 
should be proceeded against. 


“Joun F. NuGent, Commissioner.” 








“Pennyweighters” Substitute White Sapphire 
Ring for Diamond Valued at $800 
at Utica, N. Y., Store 


Utica, N. Y., June 20.—Three young men 
successfully played the game of penny- 
weighting upon the jewelry store of the 
Hadley Jewelry Co., corner of Genesee and 
Blandina Sts., Tuesday morning, and got 
away with an $800 diamond ring. 

The police were immediately notified, but 
they failed to locate the article in pawnshops 
or elsewhere, The men are described as 
well-dressed Italians, five feet, eight inches 
high, and speaking good English. 

When they entered the store they told 
Stephen G, Hart, the manager, that they 
wanted to look at cuff-links. They pur- 
purchased a gold pair for $3. All appeared 
interested in the purchase, although Mr. 
West later recalled that one stood further 

ck than the rest while the purchase was 

ng made. 

Then they asked to see some small dia- 
mond rings, and purchased one for $35. 

ty gave two $20 bills in payment and re- 
teved $5 in change. 

The men left. In the meantime Mr. Hart 
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had returned the ring tray to the safe and 
remembered that all the spaces were filled 
save the one occupied by the ring sold. 
Later, when placing another ring in the tray, 
he observed one of the most valuable rings 
missing and in its place a white sapphire, 
14-karat gold ring worth about $8. Realiz- 
ing the theft, he at once notified the police. 








New York University Confers Master of 
Business Administration Degree on 
Charles A. Hammarstrom 


At the 91st annual commencement exer- 
cises of New York University held near 
the Hall of Fame last Thursday, Charles A. 
Hammarstrom, who attained the highest 
honors of his class, was given the degree 
of Master of Business Administration. 

Mr. Hammarstrom has been organization 
counsel to Black, Starr & Frost, New 
York, for three years, and the experience 
he gained in this connection made his thesis, 
“Merchandising in a Retail Jewelry Store,” 
a distinct contribution to sound retail 
jewelry store merchandising. 

Dean A. Wellington Taylor, head of the 
New York University Graduate School, 
paid high tribute to Mr. Hammarstrom in 
awarding the degree. According to Dean 
Taylor, Mr. Hammarstrom was always a 
leader in his class and an excellent student. 
He was popular because of his personal 
character, and the enthusiasm he evinced 
at all times. It is unnecessary, Dean Tay- 
lor stated, to make any predictions in 
regard to his future. The fact that he 
made over 90 per cent. in his studies is 
proof of his ability. 

Mr. Hammarstrom is an alumnus of 
Columbia College, class of 1917, a member 
of Alpha Kappa Psi fraternity and of the 
Columbia University Club. 











Virginia Retail Jewelers to Meet at New- 
port News July 16 and 17 


NorFoLtk, Va., June 21.—Retail jewelers 
of Virginia at their annual convention to be 
held at the Hotel Warwick in Newport 
News, July 16 and 17, will decide on the 
proposal of the State. Retail Merchants’ As- 
sociation that all trades have their annual 
meetitigs at the same place and time, begin- 
ning with the 1924 convention. The jewel- 
ers’ association also will consider the excise 
tax problem. 

The Virginia Retail Jewelers’ Association 
is planning to have the biggest convention 
ever held by the society, when jewelers from 
all parts of the State assemble. The pro- 
gram for the meeting is now being com- 
pleted by Frank R. Ford, of the Gale-Ford 
Co., this city, president, and O. F. Russow, 
of Roanoke, secretary, and will be ready for 
announcement in about two weeks. Noted 
speakers will be heard at the banquet, which 
is to feature the closing session on the night 
of July 17. Historic scenes around York- 
town and the army air station at Langley 
Field, near Hampton, will be among the 
places visited on sightseeing trips. 

That the jewelers will agree on the retail 
merchants’ proposal to meet in one big gen- 
eral convention of retailers in all trades, and 
to have group meetings during the general 
session, is forecast. Hardware men, grocers 
and clothiers and furnishers already have 
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agreed to the plan for next year, seeing in 
such a plan a chance to hear the nation’s 
greatest business minds, who might not be 
available for meetings of single trade groups. 








JEWELRY TAXES IN MAY 





Figures of Treasury Department Show 
Jewels’ Sales in April to Be Greatly 
in Excess of April, 1922 


Wasuincton, D. C., June 26.—Excise tax 
collections on jewelry, watches, clocks, etc., 
in May continued to hold the large margin 
over last year’s figures that has been record- 
ed every month this year so far. The May 
total was $1,467,040.09, an increase of $227,- 
386.74 over May, 1922. The total to May 31 
from the beginning of the fiscal year June 1, 
1922, now nearing a close, is $18,707,247.73, 
as compared to $18,196,144.27 in the first 11 
months of the preceding fiscal year, an in- 
crease of $511,103.46. 

It is anticipated that for the fiscal year 
ending June 30 the taxes on jewelry, etc., 
will exceed $20,000,000, even though there is 
a decrease in June from the May collections. 
This means that the sales of jewelry and 
kindred lines reported for taxation will run 
over $400,000,000 for the year. 








Death of W. F. McCombs 


Cuicaco, June 21.—The remains of W. F. 
McCombs, who died at Henrotin Memorial 
Hospital, here, on Tuesday, were taken to 
Lafayette, Ind., today and will be buried in 
the family plot in that city tomorrow. 

Mr. McCombs, who was born in Lafayette, 
Ind., 52 years ago, has been connected with 
the leading watch factories of this country 
for the past 36 years and was well known 
to all of the trade throughout the middle 
west, where he represented the Waltham 
Watch Co, for 16 years. 

For several years past Mr. McCombs had 
not been well and three years ago removed 
to Colorado, but as his health did not im- 
prove he resigned his position with the 
Waltham company about a year ago. Much 
of the time since then has been spent in the 
hospital, where several unsuccessful opera- 
tions were performed for cancer. 

Deceased is survived by his widow and 
one sister. He was a member of South Bend 
Lodge No. 45, A. F. & A. M., and Fort 
Wayne Consistory. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 
London U.S. Gov't. New York 
Date Official Assay Bars Oficial 
pa eee 32 68% 65% 
June 20...... 31% 67% 65% 
June 21...... 31 f5 66% 64% 
ay ee 31% 66% 64% 
June 23...... 31 ts 66% 64%; 
Ca ae ere 31% 66% 64% 











The ‘Hill Bros. store and the Gretchyn 
Gift Shop, Virginia, Minn., have moved into 
new quarters in the Farmers and Merchants 
State Bank building. The store was re- 
cently remodeled under the supervision of 
Charles Fryfort, local architect. 
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Maine Jewelers Meet at Seaside Resort 





Members of “Pine Tree” State Association Enjoy Annual Convention at Old 
Orchard Beach—Officers Chosen, Resolutions Adopted and Other 
Business Transacted—Social Features 




















Oup OrcHARD Beacu, Me., June 21.— 
Favored with the most delightful weather of 
the Summer, the 11th annual convention of 
the Maine Retail Jewelers’ Association, held 
at the Old Orchard House on Monday and 
Tuesday, proved one of the most delightful 
from a social standpoint and profitable from 
a business viewpoint in the history of the 
association. 

Jewelers from all parts of the “Pine Tree” 
State arrived here Sunday night and Mon- 





MATSON TINKER, RE-ELECTED PRESIDENT 


day, many coming in automobiles and accom- 
panied by their wives, and others making the 
journey to Maine’s Summer resort by train. 
They registered at the Old Orchard House, 
which is ideally adapted for convention pur- 
poses, being the largest and finest here. 
Perhaps the outstanding feature of the con- 
vention was the hospitality of the Old Or- 
chard Board of Trade and citizens, who 
handed the key to the retail jewelers on their 
arrival, and exerted themselves in every way 
to make the convention one of the most suc- 
cessful socially since the Maine retailers or- 
ganized in 1912 and elected A. F. Goodhue, 
Fort Fairfield, president. The past presi- 
dents besides Mr. Goodhue are Orel E. Da: 
vies, Rockland; A. E. Garnsey, Sanford; 
and Samuel Freeman, Waterville. 

The ladies while here received many cour- 
tesies. While the members were transact: 
ing the business of the convenion and listen- 
ig to helpful addresses, the ladies visited 
the various amusement places, strolled on the 
several miles’ stretch of beach, as hard as 
a floor and surpassed by none in the country, 
r walked about in the pine grove in Fern 
Park, not far distant from the beach. The 
sa scenery is unsurpassed, and the bathing 

cilities ideal, and many took a dip in the 
salty sea while here. 

¢ first afternoon they were taken to 


Kennebunkport in automobiles, where, after 
viewing the magnificent sea views, they had 
lunch at F. R. Hollister’s camp. 


Monday 


The attendance of jewelers was large, 
nearly all of the members of the association 
availing themselves of an opportunity to 
pass a couple of days at the seashore, and 
also to listen to addresses by officers of the 
American National Retail Jewelers’ Associa- 
tion, and other associations connected with 
the jewelry business. The registration of 
50 members at 9 a. mM. Monday was followed 
by the opening of the convention at 10, with 
President Matson Tinker, Portland, presid- 
ing. President Tinker’s message, which he 
delivered at the first session, was as follows: 


ADDRESS OF PRESIDENT TINKER 


The Maine Retail Jewelers’ Association has had 
a busy year in spite of the fact that we have 
not a great deal to show for the work done. 
The Jewelers’ Lien Law, of which you all re- 
ceived notice, was launched and passed both by 
the House and Senate, but our Governor for 
reasons which may have seemed to him sufficient 
vetoed the measure. I can assure you gentlemen 
that the issue is not dead, and that your associa- 
tion will introduce the bill with every legislature, 
and work for its passage until it has at last 
become a law. You will hear more of this mat- 
ter later when your legislative committee reports. 

Another measure that was before the Maine 
legislature and called for quick action was the 
bill placing a tax on the incomes from so-called 
intangibles. This measure on its face was not 
bad, but I can assure you it was merely the first 
step toward a State Income Tax, and any jeweler 
who is not opposed to any further tax, or any 
new form of tax, is not human. Your association 
working with the representatives of the whole- 
sale associations and other organizations helped 
kill this bill, and thereby put dollars in the 
pockets of every jeweler in Maine. 

While we are on the subject of taxation let us 
consider the National movement for the elimination 
of the Federal 5 per cent. excise tax. As you 
are doubtless aware this started more than a 
year ago, and the movement deserves the sup- 
port both morally and financially of every jeweler. 
When the bill is introduced in Congress for the 
repeal of this tax we shall keep the trade in- 
formed, and hope every Maine jeweler will write 
his Congressman and Senators asking their sup- 
port for the measure. 

Our association is in good condition both as to 
membership and _ financial condition as our 
treasurer’s report will show. Our withdrawal from 
the Federation of Retail Merchants’ Association 
seemed wise as the quota of $1,000 imposed on 
us made our dues so excessive it was causing 
a serious falling off in membership. This 
coupled with the fact that other associations were 
unable to pay their full quota, made it neces- 
sary to curtail the activity of the federation, 
and consequently its usefulness to us. Our with- 
drawal has enabled us to cut our dues about in 
half, and it is our ambition to have on hand in 
another year a suitable fund to use for legisla- 
tive matters. Your directors feel that to employ 
a suitable legislative counsel when the occasion 
arises will be less expensive and more efficient 
than working with the other retail associations 
through the federation. 

I cannot but feel that the average jeweler does 
not make sufficient use of the association, We 
are ready and anxious to do all for him that 
we can in the way of correcting trade abuses, but 
unless the members take an interest and bring 
these matters to the attention of the officers they 
have no way of learning of them, or working 
for their correction. By taking an interest and 
helping your association you will help yourself and 
incidentally the entire jewelry trade. Boost your 
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association, see the jewelers in your vicinity who 
are not members and try to impress on them the 
desirability of joining the other jewelers of Maine 
in the work they are doing for the trade as a 
whole, for we do not work for our members alone, 
but for everyone engaged in the jewelry business. 

The outlook for the future from a _ business 
standpoint is good, but you will not find war 
time conditions again, and you will have to go 
out after the business, but I feel certain that if 
every jeweler will study his local conditions and 
take full advantage of them that he will have no 
cause to complain of the business he will do. 

We are open to suggestions and hope that these 
meetings will be fruitful in bringing to the at- 
tention of your officers the activities which our 
association should undertake for the coming year. 

Don’t forget the National Association Meeting 
in Providence, R. I., this year—it is up to New 
England, and I hope Maine will have a good repre- 
sentation at the meetings. 


Lastly, I wish to extend to all our visiting 


jewelers both in the retail and wholesale lines a 
very hearty greeting, and hope that they will at- 





CHARLES T. SPRINGER, SECRETARY-TREASURER 


tend our sessions and feel free to enter into any 
discussion, thus giving us the benefit of their 
views and experience, 


REPORT OF SECRETARY SPRINGER 


Charles T. Springer, the secretary-treas- 
urer, then read his report, which was in brief 
as follows: 

“Through the prompt service of the finance 
committee, bills for membership dues were 
sent out April 1, the amount having been 
determined by classification, based upon the 
amount of stock carried. Thus far the mem- 
bers have responded splendidly. During the 
past year the expenses have been rather 
heavy owing to the alliance with the Retail 
Merchants’ Federation. However, all obli- 
gations have been met, $600 paid the fed- 
eration, and a small balance left in the treas- 
ury. 

“With the dues of 1923 reduced practically 
one-half we have reason to believe that our 
membership will be substantially increased, 
and that our association will enjoy a pros- 
perous year, and one which will be a great 
benefit to its members.” 

Reports of the committees on constitution 
and legislation were made. The committee 
on the former recommended some changes in 
the constitution of the association, and the 
Jatter reported on what had been done at the 
last session of the Maine Legislature, telling 
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of the defeat of the jewelers’ lien measure, 
which was vetoed by Governor Percival 
Baxter, after it had been passed by the 
House and Senate. The committee was not 
discouraged and recommended that the fight 
for the passage of the proposed law be con- 
tinued until it became a law. Every proper 
means possible will be used to secure its 
enactment in 1925. 

Committees on resolutions, memorials, 
nominations, legislative and amendments were 
next appointed. Representative committees 
were appointed, and it is felt that the various 
departments of the association are in good 
hands for the coming year. 

An illuminating. address was given by 
Henry Arnold of Boston, a member of the 
publicity committee, on “Collective Adver- 
tising,” just before luncheon was served at 


12:30. 


At the reconvening of the convention at 











GARNSEY, FINANCE 


CHAIRMAN OF 
COM MITTEE 


2p, M. it was voted unanimously to adopt 
the revised constitution as reported and rec- 
ommended by the committee on constitution 
at the forenoon session. Only minor changes 
were made in the constitution. 

The balance of the afternoon was devoted 
to addresses which were helpful and as full 
of meat asa nut. The address of Arthur G. 
Manser of Burlington, Vt., first vice-presi- 
dent of the American National Retail Jewel- 
rs’ Association, in regard to tax elimination 
was of especial interest to the jewelers, who 
will work in connection with the national 
movement for the elimination of the Federal 
five per cent. excise tax, 

M. P. McNair, of the Harvard Bureau 
of Business Research, who spoke on “The 
Necessity of Systematic Bookkeeping,” fol- 
lowed and his talk cannot fail to be of profit 
to the jewelers if they heed the suggestions 
he made, 

“Manufacturing Problems” was the topic 
of an address given by Leonard S. Lamb of 
Providence, R. I., and the last talk of the 
afternoon was by J. H. Noyes of New York, 
who spoke on “The Alliance.” Mr. Noyes 
8 secretary of the Jewelers Security Alli- 
ance and gave a comprehensive discussion of 
the work of the Alliance. 

Following the serving of dinner in the 
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spacious dining room at 6:30-p. m., the 


jewelers reassembled in the parlors at 8 p. M., 
where they listened to an excellent address 
on “Sterling Silver” by George Lunt. At 
8:30 the members and their wives and friends 
went to the casino on the steel pier, where 
they viewed some excellent pictures on the 
silver screen and enjoyed dancing. It was 
near midnight before the jewelers retired. 
The night was calm and beautiful, and with 
the moon gleaming on the bobbing dark blue 
water of the ocean the jewelers were reluc- 
tant to leave the pier or the hotel veranda. 


Tuesday 


Tuesday morning, the last day of the con- 
vention, was given over to business, sports 
and pleasure, and listening to an address by 
P. M. Trout, Wellesley, Mass., representing 
the Babson Statistical Institute. His enthu- 
siastic and optimistic address was in sub- 
stance that while business might be a little 
quiet during the Summer the outlook was 
that this Fall there would be noticeable pick- 
ing up of trade of every description, with 
every indication of prosperity for the coun- 
try. His remarks were received with much 
applause by the jewelers, who were not back- 
ward ‘in indicating to the speaker that they 
were heartily in accord with what he said. 

The business meeting at 10 a. M. was brief 
and consisted principally of the election of 
officers. It was hard work for the members 
to buckle down to business with so many at- 
tractions outside the hotel. The committee 
on resolutions were not ready to make'a re- 
port at the meeting but they did so later. 
The resolutions follow: 


Resolutions 


Resotvep: That our association consider the 
use of the facilities for the compilation of sta- 
tistics offered by the Babson Institute and that 
we co-operate with them in so far as our executive 
committee sees fit, and furnish the Institute li- 
brary with a copy of our annual report, along 
with other trade associations; ; 

That our secretary may have access to their 
files for any information we may desire from 
other co-operating associations; 

That we recommend to the National Association 
the consideration of further co-operation with the 
Babson Institute in the gathering of statistics of 
value to our trade, i. e., statistics on volume and 
kind of business, trends in business, statistics in 
styles and quality of goods in demand in certain 
sections of the country, estimation of buying 
power of communities; . 

That we recommend that our national committee 
correspond and confer on this matter with P. M. 
Trout, head of the trade association department 
of Babson Institute, Wellesley Hills, Mass. 


* * * 


Whereas: Wedding anniversaries, as now con- 
stituted, are of little value to the jeweler up to 
the 20th year; and 

Whereas: The public is frequently at a loss to 
know what to give during the preceding 20 years; 
therefore, be it 

Reso.tvep: That the Maine Retail Jewelers’ As- 
sociation go on record as in favor of the schedule 
given herewith, and a copy of same to be sub- 
mitted to the American National Retail Jewelers’ 
Association with a request for its adoption at the 
next annual convention, 

The following wedding anniversaries are recom- 
mended for adoption, by the Maine Retail Jew- 
elers’ Association: 


1st, Aluminum 
2nd, Crystal 
3rd, Wooden 
5th, Silverware 
7th, Mahogany 


15th, Jewelry 
20th, China 
25th, Sterling 
30th, Sapphire 
40th, Pearl 


10th, Cut Glass 50th, Golden 
12th, Silk 75th, Diamond 
* * ~ 


Resotvep: That the Maine Retail Jewelers’ As- 


sociation send a memorial to Congress through the 
American National Jewelers’ Association request- 
ing the passage of a law standardizing the quality 
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of platinum and providing for the proper stamp- 
ing of the same, and a suitable penalty for the 
violation of this proposed law. 

The Maine Retail Jewelers’ Association notes 
with much satisfaction the progress being made 
by the National Excise Tax Elimination Commit- 
tee, under the able leadership of Ralph Roessler, 
of Marion, Ind., and therefore, be it 

Resotvep: That we commend the work of this 
body and that we approve of the action of the 
executive committee of the American National 
Retail Jewelers’ Association in taking personal 
charge of this work, and we hereby pledge our 
moral and financial support in any degree neces- 


sary to accomplish the removal of this unjust 
burden, 
. 7. 7 
Whereas: Tine Maine Retail Jewelers’ Asso- 


ciation has had a most sucessful and _ beneficial 
convention; and 


Whereas: Trade relations have been materially 
improved during the past year; and 

Whereas: This was made possible by the un- 
tiring labors of our officers; therefore, be it 

REso_vep: That the membership of the Maine 
Retail Jewelers’ Association gladly records its re- 
commendation of these conditions and heartily con- 
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gratulates and commends these officers for their 
splendid judgment and self-sacrifice which made 
this condition possible. 

We commend to our members the increased use 
of the facilities and savings offered by our Jewel- 
ers’ Mutual Fire Insurance Co., and do congratu- 
late its officers upon the splendid manner in which 
they have been conducting this department. 

We heartily commend the Seth Thomas Clock 
Co.’s advertising policy, suggesting the jeweler as 
the logical source of supply for their product, and 
gladly pledge ourselves to do what we can to make 
this policy profitable to the Seth Thomas Clock 
Co., and herewith recommend the jewelers through- 
out the country to do likewise. 

* * * 


Resotvep: That we extend thanks to the Old 
Orchard Country Club, the Biddeford and Saco 
Country Club, the Old Orchard Board of Trade, 
the Portland Jewelers’ Association, and all other 
organizations which have done so much to make 
our stay in Old Orchard a pleasant one. 

The committee on memorials had no re- 
port to make. After the transaction of in- 
cidental business the following officers were 
elected for the coming year: President, 
Matson Tinker, Portland; first vice-presi- 
dent, C. S. Bennett, Guilford; second vice- 
president, Harry P. Lowell, Augusta; secre- 
tary-treasurer, George T. Springer, Port- 
land, 

Directors—Samuel Freeman, Waterville; 
Patrick J. Dinan, Biddeford; Orel E. Da- 
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vies, Rockland; Charles A, Harriman, Bath; 
Robert Barnstone, Lewiston. 

Finance committee—A. E. Garnsey, San- 
ford; E. S. Waite, Portland; Willard Keith, 
Portland. 

This completed the business of the con- 
yention, and following adjournment lunch 
was served at noon. 

The afternoon had’ been set aside for 
sports, but on account of the heat in the early 
afternoon, the sun being a big ball of fire 
shedding heat that was stifling, the sports 
were postponed until later in the afternoon 
when they were run off under the direction 
of the sports committee. 

The sport program included golf, obstacle 
golf, tennis and bowling matches. All of 
the events were contested with much vigor 
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by both men and women. Prizes of articles 
of silver were awarded the winners. 

The prize winners of the various events 
follow : 

Bowling—Mrs, Matson Tinker. 

Obstacle Golf—First prize, Mrs. E. F. Lil- 
ky; second prize, Mrs, Matson Tinker; 
third prize, Mrs. George W. Hendrick. 

Skimming the Cards—Mrs. Frank G. 
Leavitt. 

Bowling Dice on the Green—Mrs. E. F. 
Lilley, 

Bowling—Charles Singleton. 

Golf—Carl D. Smith, low gross; Frank 
Berdine, low net. 

Obstacle Golf—First prize, Arthur Beau- 
et; second prize, W. R. Willis; third prize, 
F. J. Sullivan. 

Bowling Dice on the Green—W. L. Stone. 

Owing to the extreme heat the tennis con- 
est was not played. 

he outstanding feature of the convention 
Was the banquet held Tuesday evening with 
150 present, President Matson Tinker acted 
4% toastmaster. 

he convention closed with a dance in the 
ballroom of the hotel. 








_2.N. White has installed a jewelry store 
’ the building owned by him and formerly 
xcupied by the Ned E. Hirst jewelry store, 
dlyoke, Colo, 
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Reports from the European Diamond Markets 











Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 











Lonpon, June 16.—Business among jewel- 
ers in this center is reported to be quiet at 
the present time. Most of the sales made in 
the Hatton Garden market of late have con- 
sisted of stones taken from mounted articles 
which are being sold with slight profit or 
are being recut. Manufacturing jewelers of 
the West End are also finding that there is 
not very much business and are not making 
the profits that they desire. So far as the 
trade in “roses” is concerned, dealers have 
become somewhat discouraged, but there are 
indications that there will be an improve- 
ment in this branch of the industry, as deal- 
ers are already beginning to complain about 
the scarcity of old stock and will very soon 
be compelled to buy to meet demands. This 
condition also applies to brilliants. The 
price for diamonds is being kept very firm in 
industrial centers due, in part, to an increase 
in the price of the rough material, and also 
to increases in the pay of laborers. It has 
been learned from an authoritative source 
that the reopening of the Brighton diamond 
factory for invalid soldiers will be accom- 
plished within the near future and that about 
500 diamond workers will resume work. 
The government has given an amount of 
£300,000 to carry on the scheme. 

AMSTERDAM, June 18.—The trade in this 
market within the past two weeks has been 
slow but steady. There are at present a 
number of American buyers here, but not 
many important transactions have been re- 
ported. Small manufacturers in this city are 
inclined to turn over diamonds at a close 
profit in order to keep the trade and are 
also forced into this situation to some extent 
by Belgian competition. The demand at 
present is mostly for stones of small size, of 
good color and well cut. Large stones are 
scarce in this market at the present time and 
are being disposed of by the big concerns as 
soon as they are cut. There is still a fair 
demand for “rough,” and nearly every week 
consignments of rough material are being 
bought from the London Syndicate. The 
number of diamond workers at present em- 
ployed remains steady, and as a matter of 
fact, there is room at the present time for 
skilled workers, as many have emigrated 
from here to Belgium, either with their em- 
ployers or by themselves, making room for 
more men to take their places. 








Paris, June 18.—There has been a slight 
decrease in the amount of business done in 
this market during the past month as com- 
pared with the last few previous months. 
Although not a great deal could have been 
expected during this particular period of the 
year, as most of the tourists who come here 
during the Spring season have left for other 
parts of the continent, still, considering the 
activity displayed in the Antwerp market, 
more business was anticipated here. Never- 
theless, diamond cutters are keeping their 
mills in operation, not only in this center but 
also in the different provincial centers where 
the diamond-cutting shops are located. The 








demand for cut stones has practically been 
limited to the smaller sizes, ranging from 60 
to 100 to the carat. These are being used 
particularly for settings in bracelet watches. 
High prices are being demanded for large 
stones and there is a marked scarcity in the 
open market. During the past month an ex- 
hibition of the jewelry and allied trades was 
held in Paris, at which most of the latest 
fashions in diamond mountings were dis- 
played. Judging by the popularity of the 
exhibition, there is no ddéubt that jewelers. 
here benefited by it. There are a large num- 
ber of American buyers expected in this. 
market shortly on their buying tours to the 
markets in Amsterdam and Antwerp. 


DEATH OF FRANK DRIESELL 











Veteran Jeweler of Norfolk, Va., Passes 
Away After Long Career 

NorFo_k, Va., June 20.—Funeral services 
for Frank Driesell, the oldest jeweler in this 
city, who died at his residence, 2535 Villa 
Circle, Villa Heights, last week, were held 
from his residence. He died June 16. 

Mr. Driesell, who was 70 years of age, 
was a native of Austria and had resided in 





THE LATE FRANK DRIESELL 


this city for 42 years. During that period 
he was engaged in the jewelry business. 

He first started in business in a small store 
on Church St., Norfolk. He had been in 
the United States since he was 14 years of 
age. At the time of his death his place of 
business was at 436 Main St., where he was 
associated with his son, Frank H. Driesell. 

The Rev. J. G. Venable, D. D., pastor of 
the First Presbyterian Church, conducted 
the funeral services. Deceased is survived 
by his widow; his son, Frank; a nephew, 
Joseph Driesell, and two grandchildren. 
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Cuicaco, June 23.—Yesterday was the 
longest day of the year and it is well that 
it was, but there was no premeditation on 
the part of the Golden Roosters in select- 
ing this as the day upon which they would 
be hosts to the Chicago Jewelers’ Associa- 
tion. Officially the sun came up at 4:15 
o'clock and it was not long after that when 
some of the Roosters and guests were on 
their way to Ridgemoor Country Club. At 
7:49 p. M. the sun retired in this vicinity 
but it was long after that when the last 
guests departed for home. 

It is seldom that two great events: occur 
in any trade in one week in one city and the 
trade here established a record in having ap- 
proximately 150 men attend the annual din- 
ner and meeting of C. J. A. on Tuesday 
night and the same number attend an all day 
outing on Friday. The outing yesterday was 
the largest in attendance and most success- 
ful ever held by the trade in Chicago. 
There was no unpleasant occurrence during 
the entire day and evening and every one 
had a good time and feel repaid for even 
the suffering some of them must endure 
from sunburn. 

It is not possible to describe in words the 
events of yesterday and even those who 
were fortunate enough to be present will 
not truly realize how it all appeared until 
the reel of moving pictures are shown on 
the screen. The Ridgemoor Country Club 
is one of the most attractive clubs of Chi- 
cago and the courtesy extended upon this 
occasion was unusual. “Go as far as you 
like” seemed to be their motto yesterday 
and in no way were the privileges abused 
but every one there took full advantage of 
the opportunities and even the oldest mem- 
bers of the trade say that never before has 
there been an outing in the trade that 
equalled this in many respects. The day 
was ideal, the course was ideal, the hos- 
pitality was ideal and every one thanked 
Henry Radix and Tom McMahon, members 
of the Club, for the manner in which the 
outing was handled. 

The most spectacular event of the day 
was the game of baseball played in the 
morning. Handsome prizes were offered for 

most unique or burlesque costumes 
worn and the judges in this event regretted 
they had no more prizes to award as many 
of them deserved to win. The game was 
between the Golden Roosters and C. 1. & 
80 many Roosters are identified with C. 
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J. A. that the two nines, each consisting of 
10 men, were arbitrarily chosen. At the 
end of five innings the score stood 8 to 7 in 
favor of the team representing C. J. A. The 
outstanding features of the game were the 
home run hits by Fred Whitney and the 
playing of first base by George Gubbins. 
The team representing the Golden 
Roosters consisted of Martin Lenz, captain, 
and Gus Weinfeld, Connie Hough, Otto 
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day. Some of those who preferred to re- 
main in the shade near the 19th hole played 
cards. Others devoted the afternoon to 
horseshoe pitching and racing. 

About 5:30 in the afternoon when the 
athletic events were over and the first four- 
somes arrived at the 19th hole it became 
the popular place and continued so until din- 
ner was announced at 7 o'clock. On ac- 
count of the large number present the ball- 
room was used for the evening meal. A 
very elaborate menu was served and all 
during the dinner professional entertainers 
added pleasure to the occasion. 


After dinner Chanticleer Harry Radix 
made an address in which he expressed his 
pleasure that it was the privilege of the 
Golden Roosters to be hosts wpon this oc- 
casion. He then called the 10 candidates 
before him and stated that after singing the 
candidate song they would reach the end of 
their journey. All day dressed in clown 
suits they had caddied and suffered other 
tortures and were glad to know their 
troubles were over. Those who became 
members of the Golden Roosters yesterday 
were Wm. G. Lenhardt, B. R. Hopper, W. 
R. Ferrette, Herman Hirsch, W. N. Jack- 
son, Albert Millard, E. M. Shaw, Bernard 
Drach, Percy Marshall and Wm. G. Pen- 
fold. When the song was finished the Chan- 
ticleer admonished them as follows: 








THE BALL TEAM OF 


Heckman, George’ Gubbins, Wilder Harris, 
Allen Binero, Walter Heckman, Art Oppen- 
heimer, and Wm. McKee. The victorious 
C. J. A. team consisted of Fred Whitney, 
captain, and H. Rosenschield, Milton Hess, 
C. D. White, Wesley Nolting, George Cure- 
ton, Tom McMahon, Walter Taylor, George 
Fleming and Oliver Artes. The game can 
not be described, only the moving pictures 
can tell the story. 

The ball game over, lunch was announced 
and this was served on the large veranda of 
the Club. During lunch, announcements 
were made of the events for the afternoon 
and the conditions of play. By 1:30 the 
foursomes started out, some from the 10th 
tee and some from the first. Event 3, the 
one legged driving contest, was from the 
first tee and motion pictures were made of 
this as well as of many of the regular drives. 
When all the golf players were safely on 
their career those who were not playing 
golf proceeded with the other events of the 





THE GOLDEN ROOSTERS { 


“This Rooster organization stands for 
fun, but not for rowdyism. A Rooster must 
not only be a Rooster, he must be a gentle- 
man. There may be fun linked with this 
initiation, but you must not forget that this 
is a serious step you are taking. It is a 
great honor to be a Rooster, yet there is a 
commensurate amount of responsibility at- 
tached to your membership. To be a 
Rooster, a man must be a square shooter 
always. He must be a good competitor. 


You, my friends, have been invited 
With Roosters to become united 
And here’s some egg philosophy 
If Golden Roosters you’re to be. 


Time on earth is short at best 

So let us try to cheer the rest 
Those folks of sadness and of woe 
Let’s lift their burdens as we go. 


A kindly act when folks despair 
A touch of sunshine here and there 
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Sterling 925/1000 Fine 
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AREFUL study of social calendars throughout 

the past few years indicates that the proverbial 

June bride has established an increasing vogue for 

summer weddings. Marriages are now being 

solemnized in July and August with a frequency 
that was formerly characteristic of June only. 


This development has been partly occasioned, 
perhaps, by the fact that country houses offer un- 
usual facilities for large receptions and for a charm- 
ing note of informality in spite of the size, brilliance 
and impressiveness of fashionable weddings. But 
whatever its cause, it is certain that, as one of 
its results, the perennial demand for Sterling Silver 
Tableware is receiving new impetus throughout the 
summer months—for weddings have always consti- 
tuted a leading opportunity for its sales. 




















TREASURE SOLID SILVER provides the 
Jeweler with the finest and most attractive table 
silver for this demand. It also offers a purity of line 
that will harmonize with the best designing practice 
in interior decoration, which from the bride’s point 
of view, is of supreme importance in equipping her 
home. 


The Cortland and Chateau-Thierry patterns, here 
illustrated, are most favored by those who desire 
simplicity without severity and are very much in vogue. 
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Cortland Chateau-Thierry 


Silversmiths—Creators of Distinctive Tableware 
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Let’s take this wonder work to heart 
And every Rooster do his part. 


You must promise that you'll share 

Rooster burdens everywhere 

Then we'll have a bunch of boosters 

For our dear old GOLDEN ROOSTERS. 


The Chanticleer stated that the interesting 
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L. Peterson, W. F. Drexmit. Geo. W. Cure- 
ton, James E. Stewart, Fred Marhoff, S. 
Fleishman, W. T. Sherwood, A. J. Ledwith, 
and Guy V. Dickinson. 

Event 2.—Golden Rooster Championship 
Handicap Trophy. The prizes in this event 
were for the members of the Golden Roosters 
making the lowest net scores for the 18 
holes. The three prizes were won in order. 














THE BALL TEAM OF THE CHICAGO JEWELERS’ ASSCCIATION 


part was coming, the announcement of prize 
winners. A large number of very fine 
prizes had been donated by houses and in- 
dividuals and the contests had been lively 
during the day. Tom McMahon was asked 
to announce the winners of the various 
events. 

Event 1. This was the qualifying round 
for members of C. J. A. in the annual play 














ART CONNER AND FRED WHITNEY AS THE 
GOLD DUST TWINS 


for the President’s Cup. Play will be con- 
‘inued during the other outings of the year 
until the winner is announced. Those quali- 
fying to play in this event at the second out- 
ng are: A. C. Becken, Jr., R. A. Mead, 
Tom McMahon, R. W. Bowles, Julius Arm- 
bruster, M. J. Kelly, W. W. Beckwith, G. 


Tom McMahon, first; Wm. Drexmit, sec- 
ond, and third by George Cureton. 

Event 3.—One legged driving contest. 
Prizes were for the longest drive from first 
tee standing on one leg. A. F. Long made 
the longest drive, Earl Marshall second, and 
third honor went to Roy King. 

Event 4.—This was for the longest drive 
of the day from first tee. This was won by 
H. L. Hancock. Bert Chapman of Rock- 
ford, Ill., won second and W. W. Beckwith 
third. 

Event 5.—Blind Bogey. The number 
selected was to be between 85 and 95 and 
each player participating selected his own 
handicap for this event. The best guesser 
was Nate Asher and he received the first 
prize. The second prize was awarded Mil- 
ton Hess. 

Event 6.—Low Gross for the day. This 
event was won by M. J. Kelly who received 
first prize, for shooting a 77. Hugo Oppen- 
heimer and M. A. Meade received the second 
and third prizes. 

Event 7.—This event was for the lowest 
net score of the day and was easily won by 
A. C. Becken, Jr., with a score of 71. C. 
D. White claimed second with a score of 76 
and Julius was awarded third prize. 

Event 8.—Winners in this event were 
those with the lowest aggregate score on 
nine holes, player’s choice. Fred Healy won 
first prize and second and third prizes were 
won by J. T. Montgomery and A. B. Paul- 
sen. 

Event 9.—This was a medal play contest 
between two teams composed of members of 
the Golden Roosters and C. J. A. selected 
by the Chanticleer of the former and presi- 
dent of the latter. This match was won by 
the team representing C. J. A. The prizes 
offered in this event were for the lowest 
scores of one man on each team. Chanticleer 
Radix and President Dickinson were 


awarded the honors. 
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Event 10.—This was the horseshoe con- 

test and was decided by elimination games, 
the two qualifying teams to play two best 
out of three. O. F. Samuelson and Wesley 
Nolting played Fred Whitney and Claud 
Wheeler for the final honors of the event. 
It took the full three games to decide and 
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PRESIDENT DICKINSON AND 


HARRY RADIX 


CHANTICLEER 


awarded 
second 


first honors and prizes were 
Samuelson and Nolting, leaving 
honors for Whitney and Wheeler. 
Event 11.—Prizes were offered for the 
most unique or burlesque costumes worn by 
ball players. Two prizes were offered for 

















GEORGE WEINFELD IN HIS PRIZE COSTUME 


each team and it was a difficult matter to 
decide but the judges finally awarded first 
prize for the Golden Roosters to Gus Wein- 
feld and second to Allen Pinero. On the 
C. J. A. team first honors went to George 
Fleming and second to Oliver Artes. 
Event 12.—This was a special event for 
the candidates known as “Are You There 
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Bronzes—Metal Artware 


Repaired (S %) Refinis 


Send the Job to Us and Get an /_— 


If it can be repaired we can do it. 
guarantee to please you. 
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Silversmiths 
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A Six-Months’ Course in Jewelry Engrav- 
ing Free. For particulars write today— 
NOW—Do not wait a minute. 
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Winter’s School of Jewelry Engraving 


CHICAGO, ILL. 
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Kelly?” Two candidates were blindfolded 
with crackers tied on their heads. They lie 
on the floor and with a paddle of folded 
gaper try to break the cracker. This proved 
very exciting and interesting. By elimina- 
tion the final honors were won by Wm. Pen- 
fold and second prize awarded to W. R. 
Ferrette. 

Event 13—The 100 yard dash was the 
gnsation of the day. Wesley Nolting, of 
Cincinnati, came in first but being disquali- 
fed by winning a previous event the first 
prize, the only one, was awarded to Martin 
Lenz who was a close second. 

Event 14.—This was the Fat Men’s race 
tobe run only by men weighing 200 or more 
pounds. Tred Whitney, who came in first, 
was disqualified on account of a previous 
award and first prize was awarded H. J. 
Bromley, who is now “batting for Pierick,” 
and George Gubbins deserved second prize 
which was awarded to him. 

The last prizes offered were termed con- 
slation prizes and were to encourage those 
who can not play golf. Two prizes were 
offered to those taking the greatest number 
of strokes on the 18 holes. Mr. McMahon 
refused to make public the score but stated 
that Harry Graff and J. M. Braude had 
little difficulty in winning first and second 
honors in this event. 

A few songs were then sung, some went 
home, others retired again to the 19th hole 
where indoor sports arnused some and 
profited others. It was near midnight when 
the last guests left the club and it was the 
expression of all that June 22, 1923, would 
be a memorable day for the jewelers of 
Chicago and that the Golden Roosters have 
made secure their position in the trade here 
| and justified the purposes for which the 
organization was founded. 








STEAL GEMS WORTH $5,000 


Two Armed Robbers Visit Granite City, IIl., 
Jewelry Store and Secure Valuable Loot 
§t. Lous, Mo., June 25.—Saturday after- 

noon, two armed robbers held up the store 

of the Hogan Jewelry Co., 1335 N. 19th 

St, Granite City, Ill. The robbery occurred 

at 1,05 Pp. M. in the absence of Mr. Hogan, 

the proprietor, 

The two clerks, Miss Rose Lavischer and 
Tony Michel were in the store when one of 
the men came in and asked for Mr. Hogan. 
When told that he was absent the man went 
out and immediately returned with another 
who with the first man drew revolvers and 
ordered the clerks to remain quiet while 
they searched the store. Michel was in- 
‘tructed to open a diamond case but said 
he did not have a key. The robbers then 
took a tray of diamonds from near a show 
window, looted the cash register and ran 
out of the store. 

They escaped in a Ford touring car 
Which was pursued by citizens and _ police- 
men to Madison where the men were seen 
‘o enter a house, but when the house was 
“arched the men had escaped. The car was 
taken to the Granite City Police station and 
eld. The owner of the automobile ap- 
peared at the police station Saturday night 
0 claim the car and was arrested. Miss 

vischer identified him as one of the men 
who Participated in the robbery. He denied 
ity knowledge of the holdup. 
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Paul E. Crosby, Spartanburg, S. C., Jeweler 
Leader in Successful Sales Week 


SPARTANBURG, S. C., June 23.—Paul E. 
Crosby, jeweler of this city, was largely in- 
strumental in putting over successfully on 
June 7-16 the greatest trade event Spartan- 
burg has ever known. For 10 days business 
jumped 100 per cent for 36 merchants, and 
on the final day 10,000 people came to town 
to witness the grand finale of the event. 
While it was difficult to persuade three dozen 
merchants to enter the event, the next one 
will be filled up the moment the bars are 
let down. Three dozen merchants did the 
business. 

Spartanburg’s trade event was an old plan 
with some new features, but the announce- 
ment that the merchants would give away 
an automobile, a phonograph and a gold 
watch had the drawing power of a mustard 
plaster. 

Several outstanding features made this 
trade event loom big in favor of all con- 
cerned, 

1.—Many old accounts (some long dropped 
from the books) were paid up. 

2.—The merchants who were hands off 
lost to those who were in it. 


3.—Many goods hard to turn over were 
cleaned out. 

4.—Spartanburg’s trade area was widened. 

5.—The biggest crowd that has ever 
gathered here for any event came to town 
Saturday, June 16, to see the awarding of 
the prizes. 

As a member of the general committee in 
charge of trade event, Paul Crosby worked 
untiringly for its success. He left nothing 
undone that might make it go over big, and 
as a reward for his efforts-he brought about 
big business at a season when there has 
been practically no such thing. Two hun- 
dred thousand dollars represents the vol- 
ume of it all, or $2 per capita for every man, 
woman and child in Spartanburg County. 

Asked about the results of trade event 
one week after (June 23) Mr. Crosby said: 

“Some of the merchants asked me in the 
midst of it how trade was showing up. I 
told them we had been expecting business 
to pick up because of the major develop- 
ments in the textile industry in this county 
and that I preferred to render an opinion a 
week after it had closed. If business con- 
tinued good then I knew it was not alto- 
gether the trade event that developed it. To- 
day, one week since the awarding of prizes 
and the close of the event, business is as 
flat as a flounder, and I can say without 
fear of being taken to task that it was the 
biggest thing we have ever had.” 

Farmer & Long, Spartanburg’s newest 
jewelry firm, came in on trade event. 

All lines of business have been helped in 
more ways than one. There used to be great 


. argument about linking up church and State, 


but Paul Crosby made another master stroke 
when he linked up the church and the trade 
event. Dr. A. M. Trawick, pastor of Cen- 
tral Methodist Church; Dr. H. V. Tanner, 
pastor of the Southside Baptist Church, and 
His Honor, Mayor John F. Floyd, vied with 
each other in officiating at the grand finale 
of the trade event. 


95 
GETS LOOT WORTH $5,000 


————_— 


Negro Bandit Beats Woman Clerk and 
Escapes With Four Trays of Jewelry 


A lone negro bandit using a piece of iron 
pipe beat a young woman clerk into insensi- 
bility last Wednesday and escaped with 
jewelry worth $5,000 from the store of Max 
Katz, 48 Flatbush Ave., Brooklyn, N. Y. 
Since the hold-up, Miss Lillian Shelly, sales- 
woman, has been in the Holy Family Hos- 
pital suffering with a fractured skull, and 
for 24 hours the doctors had given up all 
hope for her recovery. Since Friday, how- 
ever, she has shown some improvement 
and now has a fighting chance for her life. 

The jewelry store is located at a busy 
spot in the downtown business section of 
Brooklyn. At the time of the robbery, Mr. 
Katz had left the store to go to a res- 
taurant a few doors away, leaving Miss 
Shelly alone in the place. A few minutes 
after Mr. Katz had gone, a negro, whom the 
saleswoman recognized as the same man 
who had visited the store once before, 
walked into the place and asked to be shown 
some tie clasps. As Miss Shelly stooped 
over to take a tray from the showcase, she 
was struck in ‘the back of the head with a 
piece of iron pipe and knocked unconscious. 
The thief then ran to the show window 
where he took four trays of jewelry esti- 
mated to be worth $5,000 and made his es- 
cape. 

As Miss Shelly was hit, she uttered a 
scream which attracted the attention of a 
clerk in a cigar store adjoining the jewelry 
store. Upon hearing the scream of the 
saleswoman he ran into the store through 
a rear door which connects the two estab- 
lishments but at first could not see the 
young woman. He walked around in back 
of the counter and saw Miss Shelly lying 
on the floor. Medical aid was immediately 
summoned and at the same time the 
police were notified. 

An examination by the doctor showed 
that the woman had a fractured skull. She 
was immediately rushed to the Holy Family 
Hospital where she was operated on. 

It was at first believed that two men had 
committed the hold-up but after Miss Shelly 
regained consciousness, she told the police 
that the robbery had been accomplished by 
only one man. Miss Shelly has been in the 
employ of Mr. Katz for 13 years. Accord- 
ing to the jeweler, the loot taken by the 
thief is insured. 








Death of Charles Heuer 


Word was received in New York last 
week to the effect that Charles Heuer, 
widely known in the diamond, precious stone 
and horological trades of Europe and 
America and head of the firm of Edouard 
Beuer & Co., Bienne, Switzerland, had 
passed away, June 6, in Switzerland. Mr. 
Heuer’s death followed a severe operation 
which he underwent at a hospital in Berne. 

Deceased was widely known in this coun- 
try among the watch and precious stone 
trades, as his connections here were very 
extensive, and many expressions of regret 
were heard at the news of his passing. A 
detailed obituary will appear in a later issue 
of THe Jewerers’ CrRCULAR. 
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New York Jeweler Murdered by Bandits 











Nathan Hebald Shot by Desperados Who Attempted to Loot His Store But 
Failed and Escape in an Automobile 














In a fight to save his stock of gems and 
jewelry, Nathan Hebald, retail jeweler at 
166 Bowery, New York, was shot and killed 
last Sunday by three hold-up men who es- 
caped after the murder without getting any 
loot. The only clew that the police have is 
a meagre description of the bandits which 
David Feinstein, clerk, who was in the store 
at the time of the murder was able to 
give the authorities. The car in which the 
men made their escape was found in the 
vicinity of Christopher St. and Waverly 
Place, but it was discovered that the ma- 
chine had been stolen. 

A special meeting was called at the rooms 
of the National Jewelers Board of Trade at 
2.30 Pp. M. yesterday to take action as a re- 
sult of the Hebald murder. Delegates from 
the Board, the Jewelers Safety Fund So- 
ciety, Protective Union, Security Alliance, 
American Jewelers’ Protective Association, 
Jewelers’ Vigilance Committee, Jewelry 
Crafts Association, Sterling Silverware 
Manufacturers’ Association, New York 
Wholesale Jewelers’ Association, Retail 
Jewelers’ Association of Greater New York 
and Vicinity, Brotherhood of Traveling 
Jewelers, Jewelry Travelers’ Association, 
Jewelers Fraternal Association and other 
trade organizations were asked to attend the 
meeting. 

The holdup and the murder was one of 
the boldest ever committed in New York 
City. The Hebald store is located on the 
Bowery and faces the approach of the Wil- 
liamsburg Bridge which on Sunday is always 
crowded with pedestrians and autoists. In 
addition, trolley cars and elevated trains as 
well as other vehicles are constantly pass- 
ing the store. But despite this fact, the 
murderers were able to squirm through the 
traffic with their automobile and make their 
escape. 

The murder of Mr. Hebald occurred 
shortly before noon on Sunday. At that 
hour the streets are unusually crowded Mr. 
Hebald was in the rear of the store and his 
clerk, Mr. Feinstein, was standing at the 
counter looking out of the door. Out of the 
crowd walked a well dressed young man. 
He approached Mr. Feinstein and told him 
that he wanted to look at some Odd 
Fellows emblems. The clerk stooped down 
to pick out a tray from the show cases and 
as he looked up, he found three young 
nen facing him, all holding revolvers. They 
commanded him to keep still as they meant 
to rob the place. Mr. Feinstein, however, 
was able to make enough noise to attract 
the attention of Mr. Hebald who rushed 
from the room in the rear of the store. As 
he saw the trio pointing revolvers at his 
clerk, he pounced upon one of the hold-up 
men. A wild scrimmage followed in which 
the three bandits grappled with the jeweler. 
During the fight Mr. Hebald began shouting 
for help. The clerk apparently dumb- 
founded was unable to move although it is 
claimed he told the police later he finally 
did come to his senses long enough to pull 


a revolver out of a drawer only to find it 
was empty. 

The thieves evidently realizing the danger 
of being caught and also noticing several 
people standing outside the store who were 
evidently attracted by the shouting of Mr. 
Hebald, became frightened. Two of the 
robbers gave up the fight and backed out 
of the door, the third, however, was being 
held by Mr. Hebald who seemed to have 
gotten the best of the fight. Suddenly, how- 
ever, the robber broke his hold and holding 
his pistol in his hand, backed away a few 
steps and then fired point blank on the 
jeweler. The bullet hit Mr. Hebald in the 
right side of the neck and for a moment 
he was stunned. He recovered sufficiently 
however, to make a lunge for the man and 
caught him just as he was dashing out 
of the door. The other two men who had 
left the place saw the peril in which their 
confederate was in, and evidently realized 
that unless they went to his assistance, he 
would be captured. They immediately opened 
fire on Mr. Hebald, each firing one shot. 
One of the bullets hit the jeweler in the 
right cheek and passed through his mouth 
and out the other cheek. The other shot 
went wild. Mr. Hebald became weakened 
by the loss of blood and collapsed at the 
door step, falling into the arms of a man 
who rushed to the store to his assistance. 


While crowds were gathering around the 
store, the bandits succeeded in reaching the 
waiting automobile which one of them was 
able in some way to pilot out of the heavy 
traffic. ‘The sounds of the shots brought 
several policemen to the store but by this 
time, the crowd had grown so large that 
it was necessary to call out the reserves. 
An ambulance was summoned but it was 
necessary for the reserves to fight their 
way through the crowd in order to allow 
Dr. Maloney of St. Vincent’s Hospital to 
reach the murdered jeweler. The surgeon 
said that Mr. Hebald had died from the shot 
in the neck. Two bullets of 38 calibre had 
struck the jeweler. It took the reserves 
almost an hour to dispose of the crowd. In 
the meantime, the clerk was being questioned 
by detectives in an effort to get a descrip- 
tion of the robbers. The only description 
that he said he could give the police was 
that they all wore dark suits, one with a 
pencil strip of white in the texture. He 
said that all of the men were between 18 
and 25 years old, were well dressed and 
were apparently Americans. 

Nathan Hebald was born in Austria in 
1877. While still a young man, he came to 
this country and entered the jewelry busi- 
ness. He began business on his own account 
in the 90’s at Rivington St., and later moved 
to 35114 Bowery and in 1904 to the present 
location at 166 Bowery. 

Mr. Hebald lived at 1391 Madison Ave., 
with his wife and four children, who ranged 
in age from four to 20 years. 

The burial took place yesterday (Tues- 
day) afternoon from an undertaking esta- 
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blishment at 228 Lenox Ave., New York 
The interment was made in Bay Side, L, L, 
cemetery. 








DEATH OF JOHN B. ASH 


Well-Known Dealer in Ebony and Ivory 
Lines Passes Away at Rockford, III, 


Rockrorp, IIl., June 20.—John Blake Ash, 
wholesale dealer in ebony and ivory toilet 
articles, died at 6.50 o’clock Friday morning, 
June 15, at his home, 922 Ridge Ave. He 
was taken ill while on a business trip to 
Bloomington on May 16. Death was due 
to the infection of the throat and to pneu- 
monia, 

Mr. Ash, who was widely known in the 
jewelry trade, was born in New York city 
on June 1, 1858, a son of Matthew G, and 
Catherine Blake Ash. Later he came to 
Rockford and opened a book store on E, 
State St. in 1885. After working in the 
watch factories here and in Springfield, he 
began his wholesale business in 1897 and 
built up a large trade with jewelers, 

Mr. Ash was a charter member of the 
Elks’ lodge and a 32nd degree Mason. His 
father was one of the founders of the Jolly 
Corks, from which grew the Elks. 

Surviving are his widow, Mrs. Julia B. 
Lange Ash; one daughter, Mrs. L. S. Mar- 
tin, Portland, Ore.; a son, Robert E. Ash, 
San Jose, Calif.; a sister, Mrs. David 
Graham, Ridgewood, N. J.; two brothers, 
Dr. Charles Ash, New York city, and 
William B. Ash, San Leandro, Calif., and 
four grandchildren. 








Members of New England Jewelers’ Golf 
Association to Hold Tournament at 
Wannamoisette Country Club 


ProvipdENCE, R. I., June 23.—The grounds 
of the Wannamoisette Country Club at East 
Providence will be the scene of the gather- 
ing of members of the New England Jewel- 
ers’ Golf Association, composed chiefly of 
retail jewelers throughout New England 
for the seventh annual tournament. The 
tournament will occupy two days, next 
Thursday and Friday, during which time the 
headquarters will be at the new Providence- 
Biltmore Hotel in this city. The members 
will make their trips to and from the coun- 
try grounds by automobile and it is expected 
that there will be more than 100 players 
who will take the course. 

The tournament will conclude with a ban- 
quet at the Biltmore Hotel on Friday eve 
ning, at which time the prizes will be 
awarded. There is a handsome collection 
of trophies offered and these are in the hands 
of Frederick B. Thurber, secretary of the 
Tilden-Thurber Corp, of this city. The ex- 
cellence of the grounds at Wannamoisette 
is sufficient to attract an unusually large 
field of entrants and large contingents aré 
looked for from Boston, Springfield and the 
Attleboros. 

‘ The committee in charge of the arrange 
ments for the affair consists of ‘George » 
Sweet, J. Parker Ford of this city, Edward 
E. Franks, Albert A. Kohn, Lou L, Law 
ton and Frederick B. Thurber. ‘ 

The entertainment committee is composed 
of Thomas Allsopp, Albert Allsopp, Thomas 
Nally, William Allsopp and Edmund Kirby. 
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NEW TRIAL GRANTED 





Rhode Island Supreme Court Sustains Lower 
Tribunal in Granting Tilden-Thurber 
Corp. New Court Hearing 


ProvipENCE, R. I., June 23.—In an opinion 
handed down by the full bench of the Rhode 
Island Supreme Court on Thursday, that 
tribunal sustained the action of the Superior 
Court in granting to the Tilden-Thurber 
Corp. of this city, a new trial in the case 
brought against it early in 1920 by Mrs. 
Florence B. Stranahan, of this city. 

The case attracted considerable attention 
when it was tried in the Superior Court 
in April, 1921, involving as it does the in- 
egrity and responsibility of a jewelry firm 
in connection with work left upon which 
repairs are to be made. The plaintiff testi- 
fed that a valuable emerald ring, owned by 
her, was sent to the Tilden-Thurber Corp. 
for re-setting, and that when the ring was 
returned to her, the stone was not the orig- 
inal gem, and that the stone set in the ring 
when it was left at the store of the de- 
fendant was perfect, but that in repairing the 
ring the emerald was greatly damaged and 
a inferior stone substituted in its place. 
In the declaration damages were laid at 
$10,000. 

A suit for damages was brought and after 
a trial lasting several days, during which 
gem experts were introduced by both sides, 
a verdict was returned by the jury for the 
plaintiff, awarding $4,816.67, but the de- 
fendant moved for a new trial which the 
Superior Court granted, setting aside the 
jury’s verdict. Exception to this decision 
was taken by Mrs. Stranahan through her 
attorneys, and the case was taken to the 
higher court. The exception of the plaintiff 
is overruled by the rescript just handed 
down by the Supreme Court and the case 
returned to the Superior Court for retrial. 

The rescript of the Supreme Court in 
the case follows: 


“This is an action of the case for promises 
broken brought to recover damages sus- 
tained by the plaintiff, as she alleges, by 
tason of the defendant’s failure to keep its 
agreement to properly repair finger ring in 
the setting of which was an emerald sur- 
rounded by diamonds. 

“One count alleges that the emerald was 
damaged while in the possession of the de- 
lndant and the other count alleges that 
while the ring was in the defendant’s posses- 
ion an inferior stone was substituted for the 
‘merald. While the plaintiff did not for- 
mally abandon the count alleging a substitu- 
ton, her main contention was that her 
‘merald was damaged by the defendant be- 
ore being returned to her. 

_ The trial in the Superior Court resulted 
na verdict for the plaintiff of $4,816,67. 
‘he trial justice finding that the verdict 
lailed to do justice betwen the parties, 
ranted the defendant’s motion for a new 
al. The case is now before us on the 
phintiff’'s exception to the granting of said 
Motion, 

Bi evidence was conflicting. The trial 
ice in passing upon the weight of the 
Prdence found that the plaintiff had failed 
’ Sustain the burden of proof. His find- 
" has great persuasive force. The de- 
nt produced a great number of wit- 
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nesses whose testimony tends to support the 
defendant’s contention that when the ring 
was returned its setting contained the same 
emerald that the setting held when the ring 
was delivered to the defendant, and that 
the emerald was not damaged while in the 
defendant’s possession. ‘Said justice, in ac- 
cordance with his duty, placed his own esti- 
mate upon the value of the testimony of the 
various witnesses and we are unable to say 
that his finding was not justified. 

“The plaintiff's exception is overruled and 
the case is remitted to the Superior Court 
for a new trial.” 








Many Jewelers Participate in Exercises at 
155th Annual Commencement of 
Brown University 
ProviveNnce, R. I., June 23—Brown Uni- 
versity held its 155th annual Commence- 
ment the past week with its accompanying 
reunions and usual functions and festivities 
in which a number of manufacturing jewel- 








BRONZE BEAR FCR BROWN UNIVERSITY 


ers and others identified with the industry 
or its co-ordinate branches were participants. 

One distinctive feature which marked this 
year’s Commencement was the presentation 
and unveiling of the model from which the 
bronze Bruno, soon to rear its bulk on the 
middle campus at the top of College Hill, 
will be cast at the bronze foundry of the 
Gorham Mfg. Co. at Elmwood. It was de- 
signed by the American sculptor, Eli Har- 
vey. Approximately one ton of bronze will 
be necessary for casting Bruno. The fig- 
ure itself will be eight feet in height and 
will stand upon a four-foot base. The pedes- 
tal will have a piece of the historic old 
Roger Williams rock, inserted, upon which 
will be placed an inscription. The bronze 
will cost more than $10,000. 

Horace F. Carpenter, of H. F. Carpenter 
& Son, this city, was the only member of 
the class of ’64 who attended the exercises. 
A. Tingley Wall, of A. T. Wall Co., was 
one of the 21 members of the class of 1885 
who celebrated the 38th reunion at the Ana- 
wan Club at Rehoboth. 

Martin S. Fanning attended the reunion 
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of his class, 1891, at the Hope Club, this 
city, where dinner was served in the evening. 
Mr. Fanning was one of the Aids to the 
Chief Marshal of the Commencement Day 
parade. At the reunion dinner of: the Class 
of 1892 at the Wannamoisett Country Club, 
in East Providence, those present included 
‘Horatio E. Bellows and Frank W. Matteson, 
a director of the Gorham Mfg. Co. Mr. 
Matteson was elected treasurer of the Brown 
University corporation at the annual meet- 
ing held Thursday. 

Alfred K. Potter, treasurer of the Gor- 
ham Mfg. Co., joined with 27 other mem- 
bers of the Class of 1902 at the reunion 
at the Agawan Hunt Club, East Providence. 
Fred B. Thurber, secretary of the Tilden- 
Thurber Corp., and Newton P. Hutchison, 
of Hutchison & Huestis, Inc., accompanied 
28 of their classmates of 1905 to The Hum- 
mocks at Wickford, where a lobster and 
beefsteak dinner was served. 

Albert W. Claflin, of George Claflin & 
Co., of the Class of 1906, joined in the din- 
ner served at the Cold Spring House, 
Wickford, and Alfred B. Lemon, president 
and treasurer of the E. L. Logee Co., was 
in the reunion party of the Class of 1913 
at Jamestown, where they had a week-end 
gathering at the Gardner House. 

Morgan Rogers, assistant treasurer of 
Parks Bros. & Rogers, Inc., attended the 
reunion of Class of 1914 at the 'Wanna- 
moisett Country Club, East Providence, and 
Frederick A. Ballou, Jr., of B. A. Ballou 
& Co., Inc., was with the Class of 1916 at 
the Providence-Biltmore Hotel, where his 
class dinner was served. He was marshal 
in charge of the fifth division in the Com- 
mencement Day parade. ‘C. H. Eden, of C. 
H. Eden Co., of Attleboro, with the Class 
of 1918, went to Narragansett Pier by auto- 
mobiles for the annual reunion. 





BOUND AND ROBBED 








Montreal Jeweler Thrown into Coal Bin 
By Bandits Who Walk Away with 
Gems Valued at Over $7,000 


MonTrEAL, Can., June 21.—At about half 
past nine yesterday morning the jewelry 
store of Harry Aronson, 115 Craig St., W., 
was entered by two men who asked to be 
shown some diamonds. As Mr. Aronson, 
who was alone in the store, was producing 
the goods, one of the men presented a re- 
volver and ordered him to come from behind 
the counter. He was then seized by the rob- 
bers, both of whom were armed, tied up with 
ropes and thrown into the coal bin in the 
rear of the store. 

The men, who were joined by two others, 
secured diamonds and jewelry valued at be- 
tween $7,000 and $8,000, and walked-off to 
an automobile which was waiting for them. 

Mr. Aronson managed to free himself a 
few minutes later and at once notified the 
police. 








The old firm of G. M. Fiser, Salisbury, 
Md., has changed management and will, in 
the future, be conducted by J. A. Kuhn 
who, for several years, has been associated 
with Mr. Fisher in the watch department. 
The new firm will be known as G. M. 
Fisher Co. 
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Elaborate Convention Program 





Business and Pleasure Combined in Arrangements for Eleventh Annual 
Gathering of American Electro-Platers’ Society at Providence 




















Provipence, R. I., June 23.—The 11th 
annual national convention of the American 
Electro-Platers’ Society will be held in this 
city beginning Monday next and continuing 
for four days, with headquarters at the new 
Providence-Biltmore Hotel. Electro-platers 
from all sections of the United States and 
Canada and will be in attendance and the 
arrangements that have been made by the 
national and local officers and committees 
pressage a busy session, with an abundance 
of social features calculated to insure the 
elimination of every indication of ennui. 
The diversity of program and the perfec- 
tion of arrangements reflects the indefatig- 
able efforts of Past President Gavin J. 
Tyndal, of the Providence-Attleboro Branch, 
under whose auspices the convention is be- 
ing held. The local branch will be assisted 
by the combined New England branches— 
Boston, Bridgeport, Connecticut Valley and 
Waterbury. 

Monday morning will be occupied in the 
registration of the delegates and their ladies ; 
establishing them in their reservations and 
an informal social gathering—an initial “get- 
together,” acquaintanceship reunion—in the 
Colonial ballroom on the 15th floor of the 
Biltmore, where the sessions of the conven- 
tion are to be held. Here the national and 
local officers and the respective committees 
will be at hand to see that everything and 
everybody gets a favorable start. 

In the meanwhile, in the foyer of the ball- 
room, the credential committee will be busi- 
ly engaged in the examination of the creden- 
tials of the delegates and preparing the roll 
for the convention, which will be called to 
order at 2 o’clock Monday afternoon by 
Supreme President Walter J. Allen, Grand 
Rapids, Mich. The welcome to Providence 
will be delivered by His Honor, Mayor 
Joseph H. Gainer, following which addresses 
will be made by H. Nelson Street, represent- 
ing the convention committee of the Provi- 
dence Chamber of Commerce; Woodward 
Booth, manager of the New England Manu- 
facturing Jewelers’ and Silversmiths’ As- 
sociation; Albert W. Clafflin, honorary 
president of the Providence-Attleboro 
branch of the Association; Charles H. 
Proctor, of New York, founder of the as- 
sociation and Supreme Past President 
Walter Fraine, of Dayton, O. 

At the conclusion of the addresses the 
business of the convention will be taken up, 
the seating of delegates and the organiza- 
tion of the session with appointment of such 
committees as may be necessary and other 
preliminary details will occupy the remain- 
der of the afternoon. At the evening ses- 
sion Supreme President Allen will deliver 
his annual address and there will be techni- 
cal addresses on “Electro-Chemistry and 
Electro-Plating” by Dr. Colin C. Fink, of 
Columbia University, of New York, secre- 
tary of the American Electro-Chemical So- 
ciety and on “The Bureau of Standards 
and the Electro-Plating Industry,” by Dr. 
William Blum of the United States Bureau 
of Standards. The ladies, during the even- 


ing session, will be entertained at a theatre 
party. 

Tuesday will be given over entirely to 
pleasure, the entire convention party leaving 
Providence by steamboat shortly after 9 
o'clock for a thirty-mile sail down Narra- 
gansett Bay to Newport, where they will 
arrive about 11 o’clock. Here special trol- 
ley cars will be in waiting at the wharf to 
transport the party to the famous beaches 
on the ocean front, where the convention 
photograph will be taken immediately upon 
arrival at the shore. One of Rhode Island’s 
famous clambakes will be served at 12:30 
o'clock, following which there will be a pro- 
gram of water games that will take the place 
of the usual baseball game. As these games 
will be new to many of the delegates from 
the interior sections of the country, it is 
believed that this will prove one of the 
novel features of the convention entertain- 
ment. As soon as the water events are 
over there will be a trip around the famous 
Ten-Mile Drive and a visit to the Swiss 
Village on the estate of Commodore Arthur 
Curtis James, from where the party will re- 
turn to the steamer and arrive back in Provi- 
dence, shortly after 7 o’clock. 

In the evening there will be a concert at 
the Biltmore for the benefit of -he ladies, 
while the men give their attention to a 
business session, designated on the official 
program as “A Story Tellers’ Night.” The 
announced features of this will be the story 
of “Polishing and Buffing Compounds,” 
which will be told by Frank W. Townsend; 
the history and story of “Japans and Var- 
nishes,” by Amos C. Bissell; the story of 
the “Development of Modern Lacquers,” 
which will be illustrated by Dr. C. A. 
Givens; the story of “A Modern Plating 
Room,” by Floyd T. Taylor and the story 
of “Artificial Abrasives,” by Robert E. 
Ungent. 

Wednesday, July 4, at 9 o’clock the dele- 
gates will assemble for the holding of a tech- 
nical session, when Walter Fraine will dis- 
cuss “The Qualities Necessary in a Pro- 
gressive Foreman,” and Charles H. Proctor 
will speak on “Better Nickel Plating.” An 
open forum will follow in which any mem- 
bers desiring can present papers which will 
be open to general discussion. In the after- 
noon, at 2 o’clock, the convention will con- 
tinue the consideration of technical ad- 
dresses, Dr. William Blum and H. E. Her- 
ing speaking on “What is Throwing Power,” 
and E. W. Heil will speak on “Nickel plat- 
ing—the generation, distribution and control 
of the electric current in the plating room,” 
after which the discussion of papers pre- 
sented by members will be again taken 
up. 
While the convention is in session the re- 
ception committee will take the ladies of 
the party on a trip to Roger Williams 
Park, leaving the hotel about 9 o’clock. The 
visit to the park will be especially delight- 
ful as its English rose gardens with thou- 
sands of ramblers of every variety, present 
a sight worth going miles to view. Other 
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places of interest about the city will also 
be visited arriving back at the hote| by 
12:30 o’clock in time for the special lunch. 
eon at which Rev. Edward Holyoke, Dp. 
pastor of the Calvary Baptist Church of 
this city, one of the most thrilling speakers 
on “Americanism” in the east will deliver 
a patriotic address in keeping with the 
spirit of Independence Day. During the af. 
ternoon the ladies will be taken for a 25 
mile trolley trip along the west shores of 
Narragansett Bay to Rocky Point, affording 
an opportunity of witnessing Rhode Island's 
leading public shore resort in full swing, 
The evening program will be furnished by 
the city of Providence as arrangements have 
been for witnessing the competitive ex. 
hibition of fireworks on Kinsley Flats, which 
will be the concluding feature of the munici- 
pal celebration. A splendid view of the dis. 
play will be afforded from the roof garden 
of the hotel. 

Thursday morning’s program has been 
laid out for sightseeing, during which Provi- 
dence, the Attleboros and Plainville will be 
generally looked over. Stops will be made 
at the plants of the Gorham Mfg. Co., the 
Ostby & Barton Co., the Manufacturers’ 
building and other places in this city and 
to the Whiting & Davis Co. plant at Plain- 
ville. The final business session of the con- 
vention will be held at the Biltmore Hotel at 
2 o’clock at which time the place for hold- 
ing the next convention will be decided, of- 
ficers will be elected, final committee re- 
ports received and other business trans- 
acted. 

During Thursday forenoon, such of the 
ladies as do not care to accompany the men 
folk on their tour of the industrial plants 
and places of interest, will have the option 
of a shopping tour through the large dry 
goods and department stores, where special 
attention will be accorded the visitors. 
In the afternoon the ladies will visit the 
Rhode Island School of Design, its museums 
and galleries as well as the Pendleton House 
where the famous collection of colonial fur- 
niture is on exhibition. 


Thursday evening the convention will ter- 
minate in a veritable blaze of glory begit- 
ning with the annual convention banquet at 
6:30 o’clock in the large banquet hall fol- 
lowed by the installation of the newly elected 
national officers and a formal reception 0 
the latter in the foyer of the ball room. 
This will be followed by dancing until a 
ter midnight. During the serving of the 
banquet a musical entertainment will be 
given and, in fact, the entire evening wil 
in the nature of a farewell festival. 

The officers of the National Association 
are as follows: President, Walter J. Alles, 
of Grand Rapids, Mich.; first vice president, 
B. D. Aufderheide of Indianapolis, Ind. 
second vice president, John E. Garrick ¢ 
Attleboro, Mass.; secretary-treasurer, F 
J. Hanlon, of Chicago; editor, F. C. Mesle 
of Sherrill, N. Y.; associate editors, Dr. 
William Blum, Bureau of Standards, Was 
ington, D. C., and Joseph Hass, Jr., of Mur 
cie, Ind. 

Convention Committee: President, John E 
Garrick of Attleboro, Mass.; general chatt- 
man, Gavin J. Tyndall of Attleboro; 5% 
retary-treasurer, Harry Sholes of Prow 
dence and Frank J. Clark, William 
Andrew W. Garrett, George B. H 
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John C. Oberender, John Slattery, E. M. 
Stephenson and Norman Tice. 

Ladies’ Auxiliary: Mrs. Agnes Garrick, 
chairman; Mrs. Nellie Alsfeld, Mrs. Bessie 
Andrews, Mrs. Bertha Crook, Miss Rose 
Curtiss, Mrs. Sabina Franz, Mrs. Sarah 
Martin, Mrs. Johanna M. Perkins, Mrs. 
Olive Potter, Mrs. Clarinda Sholes, Mrs. 
Agnes Simpson, Mrs. Julia Wiegand and 
Miss Lucy Wood. 








PLANS FOR BIG CONVENTION 





New England Jewelers Getting Into Stride 
to Care for Visitors and Delegates to 
A. N. R. J. A. Conclave in August 


ProvipeNce, R. I., June 23.—The New 
England Manufacturing Jewelers’ and Sil- 
yersmiths’ Association is getting into its 
stride for the part it is to take in connection 
with the annual convention of the American 
National Retail Jewelers’ Association to be 
held in this city the latter part of August. 
Several preliminary meetings of the officers 
and members of the executive committee 
of the association have already been held 
and two large luncheon meetings of the 
members of the association held—one at the 
Biltmore in Providence and the other at 
Attleboro—at which considerable enthusiasm 
was aroused. 

Reports received from different sections 
indicate that there will undoubtedly be a 
record-breaking attendance of delegates and 
members at the convention, and that the at- 
tendance of manufacturers, wholesalers and 
jobbers interested in the gathering and its 
proceedings will also exceed that of any 
previous convention of the association. The 
great interest in the convention is shown 
in the number of inquiries that are being 
made concerning exhibition space and the 
large number of rooms that have been re- 
served by manufacturers for the displaying 
and selling of goods. 

The local publicity committee, of which 
Maurice J. Karpeles is chairman, is meet- 
ing regularly and has under consideration 
several novelties that will be exploited at an 
tarly date. The poster-sticker that was 
designed and distributed is still winning 
favorable comment and thousands are weekly 
inding their way through the mails an- 
nouncing the big event. The convention 
and executive committees each had meetings 
this week and discussed details of the plans 
they have under consideration. 

President Edgar M. Docherty, of the New 
England Association, during the past week 
announced the appointment of the following 
committees : 

Convention Factory Inspection Commit- 
tte—Frederick A. Ballou, Jr., of B. A. Bal- 
lu & Co., Inc., chairman; Arthur L. Bot- 
omley, of IF. H. Sadler Co., Attleboro; 
Alfred D. Crosby, of Smith & Crosby, Attle- 
boro Walter P. McAlpine, of W. N. Fisher, 
“0, Attleboro Falls; Charles H. Perry, of 

ord-Perry Co., Providence; John J. Som- 

a of J. J. Sommer & Co., North Attle- 
May and John A. Sweitzer, of Powers & 
“layer, Inc., Providence. 
pager on Providing Entertainment of 
hdl P. Chapin, Jr., of Chapin 
sd R el Co., Providence, chairman; Har- 
a. a of Barker & Barker, Provi- 

» Harvey E. Clap, of Harvey Clap 
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& Co., Attleboro; Walter E. Ensign, of 
William & Anderson Co., Providence; 
Howard A. Gardner, of Bugbee & Niles 
Co. Inc, North Attleboro; Archibald 
Silverman, of Silverman Bros., Providence; 
Dean Thresher, of Waite-Thresher Co., 
Providence. 

Committee on Clambake and Sail Down 
Bay—Stephen H. Garner, of Leach & Gar- 
ner Co., Attleboro, chairman; Theron S. 
Curtis, of the T. I. Smith Co., North Attle- 
boro; Victor H. King, of the Ostby & Bar- 
ton Co., Providence; Ellis W. MacAllister, 
of the Irons & Russell Co., Providence; 
Andrew Morris, of G. C. Hudson & Co., 
Inc. North Attleboro; Paul B. Paris, of 
Cohn & Rosenberger, Providence; Joseph 
Rioux, of Bliss Bros. Co., Attleboro; Fred- 
erick Schwinn, of the Robins Co., Attleboro; 
George N. Steere, of the Payton & Kelley 
Co., Providence; W. L. Stone, of the Gor- 
ham Mfg. Co., Providence; Herbert K. 
Sturdy, of the J. F. Sturdy’s Sons Co., 
North Attleboro, and William H. Saart, of 
Saart Bros. Co., Attleboro. 








DISCUSS WATCH PROBLEMS 








Members of Pacific Horological Society Con- 
sider Subjects of “Under Charge and 
No Charge” Jobs, “Loaners” 
and Guarantees 


San Francisco, Cal., June 20.—The prob- 
lems which arise from under-charge and no- 
charge jobs, loaners, and guaranteeing were 
discussed in all their different phases at the 
June meeting of the Pacific Horological So- 
ciety. This was the first of a series of meet- 
ings being held to formulate some sort of 
repair department code which the Society 
intends to have adopted at its special as- 
sembly meeting of Oct. 15. 

The discussion covered the general field 
of “Repair Department Leaks.” Many reé- 
pair departments show a loss on the books 
at the end of the year; even though their 
men are good and work steadily and con- 
scientiously, and the jobs seem to be priced 
high enough to show a profit. Obviously, 
there is some leak in such a department— 
some loss which does not show on the books. 
The committee in charge of the meeting tried 
to account for this familiar loss or leak; and 
it stressed, in particular, the work or ser- 
vice which was usually given away without 
any record being made of its amount or of 
what it should be charged against. 

In the discussion on “no-charge”’ and 
“under-charge” jobs, the general theme was 
that every job, no matter how large or small, 
should be accounted for. It was agreed 
that the numerous little no-charge jobs, such 
as brushing off a dial and regulating, should 
be kept track of in a general way; in or- 
der that they might be charged against the 
repair department overhead as advertising. 
Questioning disclosed that few stores knew 
the value of the service they were giving 
away in this manner; and they, therefore, 
neglected to include it in their overhead ex- 
pense account. Further questioning revealed 
that numerous larger jobs were being done 
without charge or for a low charge, either 
to please good customers of the stores, or 
to influence sales. The men agreed that 
these jobs and the “comebacks” of the sales 
departments should be estimated as carefully 
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as regular work. It was pointed out that, 
to show a profit at the end of the year, their 
department would have to get credit for a 
regular retail price on this work. The dis- 
cussion showed, further, that it was really 
necessary that these jobs be charged against 
store advertising and sales department over- 
head, if a store was to be run systematically. 
In the first case, it would be hard to tell if 
such advertising paid unless it was kept track 
of. In the second case, such a charge would 
aid the sales department in figuring its per- 
centage of profit on various kinds and makes 
of watches. The remark was made that, 
with the present percentage of profit and 
system of guaranteeing, a store would go 
bankrupt if it sold enough of certain kinds 
of watches. 

The subject of “loaners” proved difficult, 
and there was much doubt as to whether 
the demand for them could ever be elimi- 
nated. The idea prevailed that it would be 
up to the jewelers to decide whether they 
should be done away with entirely, or 
whether the cost of maintaining them should 
be estimated and charged against, either the 
parties using them, or the repair depart- 
ment overhead. The members, themselves, 
were in favor of discouraging the use of 
them; with a rental fee if necessary. They 
thought it was not advisable to raise the 
price of repairing to all the customers, in 
order that a few might have loaners. 

Guaranteeing came in for its share of the 
discussion. All of the men present seemed 
to be in favor of some sort of guarantee 
that would cover all the defects due to 
workmanship. Numerous opinions were ex- 
pressed as to the length of time different 
sizes of watches should be guaranteed. It 
was pointed out that, in the case of many 
diamond wrist and finger watches, a time 
guarantee was impracticable; as such 
watches were often so poorly constructed 
that dirt enough to stop them could work 
into the movement in a week’s time. It 
seemed advisable to make the customers pay 
the price of keeping such watches in order; 
for only by doing so could the sales de- 
partments be forced to select their stocks 
more carefully, and the public be educated 
into buying serviceable watches when time 
was desired. It was even suggested that no 
definite time guarantee be given on any 
watch; that the guarantee be made, instead, 
to include all necessary repairs if they were 
due either directly or indirectly to the work- 
manship of the repairman and if attention 
was called to them before the watch needed 
other repairs or within some similar reason- 
able length of time. The discussion brought 
out the fact that many other lines of busi- 
ness guaranteed their merchandise in this 
manner, rather than with a definite time 
guarantee. The cost of guaranteeing was 
considered a necessary expense—an ex- 
pense which should be estimated and added 
to the repair department overhead, just as 
factories make allowances for a _ certain 
amount of defective material. 





A. H. Frandsen, Monmouth, Ill, has sold 
his jewelry business to Glenn E. Wilson 
who has been connected with the Frandsen 
store for the past 17 years. The Fransden 
store is one of the oldest business houses in 
Monmouth, Mr. Frandsen having started 
in business more than 25 years ago. 
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GIRL FORGER CONFESSES 


Strange Coincidence Leads to Arrest of 
Youthful Crook and Recovery of 
a Diamond Brooch 


Kansas City, Mo., June 23.—The arrest 
and conviction of a girl forger who had “put 
over” two bogus checks and at the time 
was trying to pass a bogus check on a third 
jeweler has an angle of. coincidences that 
“wouldn’t happen again in a_ thousand 
years.” 

The really remarkable feature of the series 
of incidents involves the finding of the girl 
by a retail jeweler who had apparently been 
suspected of collusion with her in the secur- 
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the bank; for it “went through” in usual 
order. 

Next she went to Henry Hakan, retail 
jeweler on 12th St., and looked at rings, 
selecting one valued at $200. She wrote 
and offered a check signed as was the first. 
The jeweler asked her to return later for 
the ring, securing time for him to investi- 
gate the check. The usual inquiries seemed to 
justify the handing over of the diamond ring 
for the check and the ring was waiting for 
her. 

Meanwhile, the young lady went to 
Nathan Estrin’s store at 818 Walnut St., 
and looked at diamonds, selecting a diamond 
brooch priced at $140. She already had a 
check made out, for $150, which she pre- 














FERN MEADE, 


ing of money on the bad checks. The re- 
tailer was vindicated in a manner that can 
be described by no other word than 
fortuitous. 

Nathan Estrin, the retail jeweler who 
identified the girl—and who thereby re- 
moved the suspicions which others seemed 
to have developed against him—was the 
third in the series of retailers who had been’ 
selected by the girl for her exploits. 

This girl, giving the name of Fern Meade, 
had been unfortunately married, she says, in 
Danville, Ill., when 16 years old, three years 
ago. She says she left her husband after 
five weeks. She later came to Kansas City 
and recently has been employed as a house- 
maid. She relates that she had met a man 
who paid attentions to her, who proved to 
be a married man—and who said finally that 
he was unable to give her the diamond ring 
that he had promised her. 

She evidently had been so disappointed 
upon failure of the man to give the ring, 
that, yearning for jewelry, she had sought 
some other way to get it. She, in her con- 
fession to the police, said she had noticed 
a picture of Miss Virginia Perry, daughter 
of the former president of the Commerce 
Trust Co., and observed that she resembled 
Miss Perry. She decided to impersonate 
the daughter of the banker. 

Her first impersonation was in securing a 
diamond ring from J. H. Macé, retail 
jeweler at 1122 Grand Ave. She paid for 
the ring with a check for $96.50, which she 
signed “J. E. Perry by Virginia Perry.” 
The jeweler accepted the check—and so did 
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sented. She wrote in Mr. Estrin’s name. 
Mr. Estrin, from his conversation and ob- 
servation, was without suspicion, and ac- 
cepted the check, giving the girl the brooch, 
and $10. Mr. Estrin immediately sent the 
check to the Commerce Trust Co. by a 
friend. 

The paying teller asked that the friend 
secure the O. K. of a bank official to the 
check. This endorsement was given, and 
the check was taken back to the paying 
teller’s window. The teller was about to 
pay out the cash on it, when J. W. Perry 
was seen and was informed of this check 
drawn apparently by his daughter. Mr. 
Perry said that his daughter was not down- 
town that morning. He was given the 
check, looked at it, and declared that the 
signature was not that of his daughter. Mr. 
Estrin’s friend and Mr. Perry waited to- 
gether, until a detective came; and the three 
went to Mr. Estrin’s store, Mr. Perry car- 
rying the check. 

In the store, Mr. Perry is said to have 
implied that Mr. Estrin must have some 
knowledge of the girl, and insisted that Mr. 
Estrin produce her; while Mr. Estrin asked 
that the check be given to him, for support 
of his claim for the brooch which he had 
sold to the girl. The conclusion of the 
argument was that Mr. Estrin, Mr. Perry 
and the detective started for police head- 
quarters, the banker looking to Mr. Estrin 
to find the girl, and the jeweler asking for 
the check. When within a block of the po- 
lice station—where, the jeweler supposed 
and feared he might be locked up as an ac- 
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complice of the girl, he saw the wished. 
for person crossing the street. 

It was, as can easily be conceived, a dra. 
matic moment for the harassed jeweler, 
The three approached her, Mr. Estrin 
tapped her on the shoulder—and she wert 
with the party to the office of the chief of 
detectives. There, she opened her purse, 
In the purse was a plush box in which Mr. 
Estrin had delivered the brooch to her, and 
in the box was the brooch. In the purse 
also was $10, presumably the very $10 he 
had given her. 

The girl had secured the brooch at about 
10.30 o’clock in the morning. The interview 
and disclosure of the girl’s possession of the 
brooch occurred before 11.30 o'clock, 

The girl confessed her forgeries, She 
was wearing the ring secured from J, H, 
Mace; and she was on her way to Henry 
Hakan’s to get the ring bought there, when 
encountered by the banker, jeweler and de 
tective. Had she passed unseen, she might 
have had trouble at the Hakan store, and 
she might not. Being detained at police 
headquarters, she failed to return in time 
and when her prolonged delay aroused sus- 
picion, the jeweler called the Perry home, 
and Miss Perry herself went to the store, 
and there established the fact of a forgery, 
But the forger had already been convicted 
out of her own mouth. She was sent to the 
girls’ industrial home under a three-year 
sentence. 








INDICTED FOR FORGERY 


Man Who Was Arrested in Birmingham, 
Ala., Taken to Louisville, Ky., Where 
He Must Stand Trial 


BIRMINGHAM, Ala., June 23.—Birmingham 
detectives have received telegrams from 
Louisville, Ky., stating that C. M. Leiberman 
has been indicted there by the grand jury 
in two cases, charging forgery and passing 
forged checks. Leiberman was arrested by 
Birmingham detectives here several days ago, 
charged with forgery and passing bad checks 
on jewelers and others. However, Birming- 
ham officials allowed Louisville officers to 
take the man there. 

Leiberman went under the names of “De 
Sola Minis,” “M. De Sola Mendes” and 
“De Sola Cardoza.” On some occasions he 
claimed to be a Spanish count, on other oc- 
casions he stated he was a professor of 
psychology in Yale University. He is a man 
of high education, a fluent conversationalist 
and a good dresser and good mixer among 
men of education and affairs. When a- 
rested here he was employed at a steel plant 
as a common laborer. 

It is doubtful if Leiberman is ever tried 
for forgery in Birmingham, as it is believed 
by Birmingham officers that he will have t 
serve the better part of his life for the 
forgeries committed in Louisville, Ky. 

Leiberman was acquainted with a number 
of men of money and prominence in Bit- 
mingham, 








Albert E. Alie having purchased the Je* 
elry business of the M. M. Howard 
Dover, N. H., including stock and fixture, 
is now engaged in business for himself. 1 
was employed for nine years with the co 
cern and three years as manager. 
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LEE FOUND GUILTY 





Yan Charged with Taking Part in Robbery 
of Astoria, L. I., Jewelry Store 
Will Be Sentenced July 2 


After a trial lasting two days, a jury-in 
2 Queens County Court returned a verdict 
of guilty last Friday evening against George 
£, Lee, who was charged with taking part 
in the daylight robbery of Charles Wolfert’s 
jewelry store, 388 Broadway, Astoria. Judge 
Humphrey, before whom the trial took place, 
tas set July 2 as the day on which Lee is 
to appear before him for sentence. Until 
then the prisoner will remain in the Queens 
County Jail. James Jackson, of Long Island 
City, is now under arrest charged with being 
implicated in the Wolfert robbery and will 
go on trial next Thursday before a jury in 
the same court. The police are still search- 
ing for another man, who, it is said, is a 
third member of the hold-up trio. 

The indictment against Lee and the one 
on which he was tried and convicted, charges 
him with robbery, grand larceny and assault 
in the first degree. Three complaints were 
imorporated in the charge of robbery and 
the conviction carries with it a maximum 
sentence of 20 years. The case was received 
by the jury shortly after one o’clock on Fri- 
day afternoon and after being charged by 
Judge Humphrey, the jury immediately re- 
tired for dinner. About 2 o’clock the jury 
began its deliberations and a few minutes 
before 5 sent out word that a verdict had 
been reached. Lee appeared unmoved when 
the foreman of the jury announced the ver- 
dict of guilty. 

Readers of THE JEWELERS’ Circurar will 
recall that on March 20, three bandits walked 
into the Wolfert store and held up the pro- 
priector. While the thieves were binding and 
gagging Mr. Wolfert in a rear room a police- 
man in plain clothes came into the store to 
have his watch repaired, but before the officer 
realized what had happened he was being 
forced into the rear room at the point of a 
revolver. He was also bound and gagged 
and a few moments later an old woman 
joined the jeweler and the policeman. 

The men then looted the store of jewelry 
and watches worth $5,081 and made their 
escape in an automobile. 








Two Trays Containing Diamond Rings 
Valued at $876 Reported Missing by 
Salamanca, N. Y., Jeweler 


Burraco, N. Y., June 25.—Two small 
trays containing diamond rings having a 
total value of $876, were reported to the 
police as missing on June 19 by Howard E. 
Hancock, proprietor of the jewelry store at 
® Main St., Salamanca, N. Y. A hole in 
the plate glass of the north show window 
of the store apparently explained the way 

gems had gone. The robbery is believed 
to have taken place between five and six 
Oclock on the morning of June 19. 

The loss of the rings was not discovered 
by Mr. Hancock until about 10 o’clock in 
the morning. He had been informed by the 
police at about 6:30 a. M. that a patrolman 

d found a front window of the store 
broken, A stone about the size of an egg 
‘ay nearby and it was thought it might 

ve been thrown against the window 
through the pressure of a tire of an auto. 
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In rearranging the window following the 
breakage, and inspecting contents of his safe 
where ring trays are kept at night, Mr. 
Hancock discovered that two trays were 
missing. Six of them had been in the show 
window Saturday evening and were sup- 
posed to have been taken out by a clerk 
at the store, before closing. 

The trays were overlooked, according to 
Mr. Hancock, who said he made an addi- 
tion to the regular number and the clerk 
apparently did not know they were included 
in the window display, much of which is 
ordinarily left in the window overnight. 
The two trays were seen in the window the 
night preceding the robbery, by two women 
customers, Mr. Hancock was told. 

Whether the window was deliberately 
broken for the purpose of robbery or was 
found in that condition by some person who 
took advantage of the opportunity to pilfer, 
has not been determined. The hole in the 
window was of irregular shape, having a 
length of about eight inches and a width of 
abcut four. 
also badly cracked. Mr. Hancock believes 
more than one blow was necessary to effect 
the opening. 

The police hold to the theory of an acci- 
dental break and an ensuing robbery as 
more tenable. They are investigating but 
to date have made no arrests, 








Better Business Bureau of Washington, 
D. C., Starts Campaign Against Fraud 
and Misrepresentation by 
Auctioneers 
Wasuincrton, D. C., June 23.—The Bet- 
ter Business Bureau, of Washington, has 
launched a campaign against fraud and mis- 
representation by jewelry auctioneers. As 
a result the license of a man acting as an 
auctioneer for a Washington .concern has 
been suspended by order of the Board of 
Commissioners of the District of Columbia. 
Violation of the auctioneer regulations and 

advertising ordinances was alleged. 

More jewelry has been auctioned in 
Washington within the past two weeks than 
in more than three years past, Frank R. 
Black, the acting director of the Better 
Business Bureau stated today. Cheap 
watches and jewelry are manufactured in 
New York for auctions, said Mr. Black, 
and one auctioneer in Washington was 
found selling two grips full of such mer- 
chandise daily. 

A special committee of the Merchants and 
Manufacturers’ Association of the District 
of Columbia has been co-operating with the 
special committee of the Better Business 
Bureau to obtain evidence of misrepresenta- 
tion and fraud in this type of business. The 
district commissioners and the police depart- 
ment also are assisting in the campaign to 
rid the city of jewelry auctions of this sort. 

The matter was formally presented to 
the Board of Commissioners last week, R. 
B. H. Lyon, attorney for the Better Busi- 
ness Bureau outlining the laws applying to 
auctions, while Mr. Black presented specific 
instances of infractions. It was only five 
hours later that the official license of J. D. 
Rothschild was suspended and a scheduled 
auction called off. 

“Due to the fact that sales are dependent 
upon appeal to mass psychology, auctions 
of jewelry lend themselves easily to mis- 
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representation of values,” stated Mr. Black. 
“In jewelry auctions it is practically im- 
possible for the consumer to judge value 
as the auctioneer does not exhibit the article 
preparatory to bidding and therefore the 
buyer must depend entirely upon the repre- 
sentations as to quality and value put for- 
ward by the auctioneer himself. 

“Not only is there the tendency to mis- 
represent the value and quality of the goods 
offered for sale, but it has been found in 
the past that there is the temptation to 
bring outside merchandise into the stocks 
for which the auction license was issued.” 





Albany, N. Y. 


The Baer Jewelry Co. will open a new 
jewelry store July 1, at 78 S. Pearl St. 

The jewelry business of Otto H. Fasoldt, 
who died recently, will be conducted by his 
son, Dudley F. Fasoldt, who was associated 
with his father in the business, at 133 N. 
Pearl St. 

Irving S. Fleishman, proprietor of a ladies’ 
clothing and furnishing store at 26-30 N. 
Pearl St., has added a new jewelry and 
novelty department to the business, which 
will be in charge of S. F. Baer. 

The jewelry business conducted in Albany 
for 96 years under the name of James Mix, 
founder of the business, will be continued 
by Mrs. Emma Mix Hoagland and her 
daughter, Emily Kathryn Hoagland. Ed- 
ward D. Mix, a son of the founder of the 
business died recently. Miss Hoagland will 
personally supervise the business at 99 N. 
Pearl St., and Enrique Troya has been en- 
gaged to take charge of the special order 
work and repairing. 








Items from Here and There. 





Anton Cerny has opened a jewelry store 
at Fairmont, Nebr. 

Raymord’s Jewelry Shoppe has 
opened at St. Paul, Minn. 

E. B. Gary has engaged in the jewelry 
business at Mastot, Tenn. 

Arthur H. Arnold, has opened a jewelry 
store at Ann Arbor, Mich. 

J. B. McKee, Lexington, Nebr., has sold 
out to his brother, Oro McKee. 

D. S. Davies, jeweler, has moved from 
Oriskany Falls, N. Y., to Dalton, Ga., where 
the business will be continued under the style 
of D. S. Davies & Son. 

W. D. Miller has moved his jewelry 
store from Horatio, Ark., to DeQueen, 
Ark., and has opened a repair department 
at the Mailcoat variety store. 

The show window in the jewelry store of 
H. B. Cheydleur, Norwich, Conn., was 
smashed one night recently by thieves who 
stole several articles of jewelry. 

Basch & Co., Toledo, O., have acquired 
the land and building at 340 Summit St., 
where the Basch store is located. The prop- 
erty was owned by Mrs. P. A. Moulton, of 
Lima, 

Victor Doderick, who has been in the 
jewelry business in LaHarpe, Ill., for the 
last 12 years has sold his store to Wayne 
Junk, Galesburg, Ill. Mr. Junk has held 
a position for the past two years as a 
watchmaker with Trash & Plain, at Gales- 
burg. 
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Can You Identify T HE ordinary watch 
These Repair enters into many 
Marks? phases of the life of 
all peoples in regulate 
ing their actions in business and social affairs, 
but even after death it often performs a 
function not the least important of which 
is in giving a clew to the late owner. In 
many instances that have come to our at- 
tention, mysteries have been solved and 
identifications have been established through 
the numbers of the movement or case or 
repair marks found on a watch of the un- 
identified dead. In fact, it is often the only 
clew which the police or authorities have 
to work on. 

An instance of the watch being the final 
clew to identity is to be found in the case 
reported in the last issue of THE JEWELERS’ 
CIRCULAR in the discovery of a skeleton of a 
woman near Butte, Mont., connected with 
which was not one article that could be 
used in aiding in the establishing of her 
identity except a watch found in her hand 
bag, which contained a Hampden movement, 
No, 194894, in a Dueber case, No. 121115. 
Through the efforts of the Butte, Mont., 
Post and the Binghamton, N. Y., Press, it 
was learned that this watch was sold to 
the E. D. Vosbury Co., Binghamton, N. Y., 
September 28, 1883, which company went 
out of business about 15 years ago and it 
is believed that the watch had been sold 
eventually to Mrs. Sarah Van Orwick, who 
disappeared 25 years ago while on a visit 
to Chicago. All further record of the 
ownership of the watch being now a mys- 
tery, an effort is being made by the author- 
ities to trace it and its owner through the 
marks (apparently repair marks) which 
it bears and it is hoped that some infor- 
mation may be obtained from jewelers who 
repaired the watch themselves or who may 
know the identity of the jeweler who did 
put such marks within it. 

The watch bears 14 numbers and the 
series of these numbers begins with 9192 
and included in them are the following: 
8674-C, 7204-C, 453, 900, 934, 1731 or 1881, 
281, 2926, 3144, 4164, 227-C, 362 and 6033. 
Any reader of THE JEWELERS’ CIRCULAR 
who recognizes any of the above as having 
been used by him is requested to look up 
his records and if possible determne 
whether he repaired the watch in question 
and if so to communicate either with the 
Butte Post or THE JEWELERS’ CIRCULAR at 
the earliest possible moment as this infor- 
mation is essential. 





IME was, and that 

not so long ago, 
when the jewelry 
trade was a compara- 
tively small factor in the consumption of 
platinum in the country. Though we have 
realized the increase in the amount of this 
metal taken by our industry from year to 
year, it is not generally known that the 
jewelers of the United States today use 
about twice as much platinum metals as all 
the other industries combined. Of the total 
amount of platinum, iridium and palladium 
used in this country in 1922, the jewelry 
trade consumed 65.65 per cent., the elec- 
trical industry 16.12 per cent., the dental 
trade 9.71 per cent., the chemical 5.02 per 
cent., and the miscellaneous lines 2.50 per 


Jewelers Now the 
Largest Users of 
Platinum Metals 
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cent., while in 1921 the jewelry trades’ 
proportion was 59.55 per cent., the electrical 
16.58 per cent., the dental 12.35 per cent., 
the chemical 7.02 per cent., and the other 
miscellaneous lines 4.50 per cent. The above 
are included among the interesting facts 
shown in the brief report on platinum issued 
last week by the United States Geological 
Survey at Washington, which appeared on 
page 67 of our last issue. The report, in 
addition to giving the imports of platinum 
for consumption during the years 1921 and 
1922, also gives the amount mined in the 
United States, the amount of metals re- 
covered by refiners as well as the stocks on 
hand (in Troy ounces) at the end of 1920, 
1921 and 1922, 

From the statistics given out by the 
Geological Survey it would appear that in 
1921 the jewelry industry of the country 
used 101,258 ounces of platinum, 2,367 ounces 
of iridium and 1,265 ounces of palladium, 
a total of 104,890 ounces altogether. In 
1922 the consumption of platinum increased 
to 108,527 ounces, of iridium to 2,588 ounces, 
while the consumption of palladium increased 
to 9,852 ounces (a jump of about 800 per 
cent.), making the total consumption of 
these metals in 1922 120,967 ounces. Next 
to the jewelry trade the largest consumers 
of palladium Have been the dentists who 
used 8501 ounces in 1921, 5,235 ounces in 
1922, or a drop of 3,000 ounces in a year. 
The electrical trades which consumed 7,626 
ounces of palladium in 1921 took but 2,735 
ounces in 1922, a drop of nearly 5,000 ounces. - 
In other words while the dental and elec- 
trical industries used about 7,900 ounces 
less palladium in 1922 than in 1921, the 
jewelry trade, in the same period, used over 
8,500 ounces more of this metal. 

The reasons for the increased use of 


.palladium in the jewelry trade are apparent 


in the number of new alloys that have been 
offered to the manufacturers, while the de- 
crease in consumption of the dental and 
electrical trades is probably due to the in- 
crease in the price of palladium as a result 
of its use in jewelry, thereby forcing the 
use of a substitute. 





N the final victory 
achieved in the so- 
called Mennen case as 
a result of the de- 
cision of the United States Supreme Court, 
recently, the National Wholesale Jewelers’ 
Association and those other trade bodies 
who participated in the fight should feel 
very happy because as a result of their 
work, a most important question to the 
business world has been finally settled. The 
decision rendered by the United States 
Circuit Court of Appeals at New York, 
March 28, having been made final as a 
result of the Supreme Court’s refusal to 
review it, a manufacturer or, in fact, any- 
one engaged in business may now feel that 
he has a legal right (providing he is not 
aiming at a monopoly) to sell or refuse to 
sell whomsoever he chooses; that he may 
sell at whatever prices he sees fit and that 
he may make a distinction in price to those 
whom he sells as wholesalers, those whom 
he sells as retailers or those whom he sells 
under other classifications, and that he has 
a perfect right to refuse to sell at all to 
retailers, mail order houses, department 


Important Business I 
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stores, buying agencies or any other ¢las, 
of merchants with whom he does not car 
to deal. 

Readers of THE JEWELERS’ CIRCULAR yi 
récal] that the so-called Mennen case arog 
from a proceeding started before the Fe. 
eral Trade Commission on a complaint 
issued in 1921. After a hearing which 
brought out evidence to the effect that th 
Mennen Co, had one price for wholesalers 
and another price for retailers, the Com. 
mission on March 3, 1922, issued an order 
to cease and desist from this practice, {; 
the order the Commission ruled that , 
manufacturer must sell his merchandise 
provided the goods are of like quality, 
one price for similar quantities to all pur. 
chasers; that the company had no right to 
follow the policy of giving a larger trade 
discount to wholesalers than to retailers 
based simply on the classification of buyers 
The Commission also condemned the practice 
of the Mennen Co. in classifying as retailers 
certain mutual co-operative corporations or 
buying agencies. The Commission’s decision 
was based on the theory that the practice 
of varying discounts irrespective of quantity 
or quality tended unduly to hinder the com 
petition between distributors of the Mennen 
products, both to retailers or directly to the 
public, and therefore involved a_ violation 
of a provision of the Clayton Law against 
unfair methods of competition in commerce, 

On October 19, 1922, a petition against 
the ruling of the Federal Trade Commission 
was filed at a hearing before the United 
States Circuit Court of Appeals in the See- 
ond District. The court was asked to 
review the order and set it aside. So im 
portant were the questions involved that 
many organizations in outside trades asked 
to intervene in the appeal argued before the 
Federal Court and a brief was filed by the 
counsel for the National Wholesale Jew- 
elers’ Association, who also represented 4 
number of organizations of other industries. 
After giving the case full consideration, the 
court, in an opinion written by Judge Henry 
Wade Rogers and concurred in by Judges 
Manton and Mayer, reversed the order of 
the Commission in a lengthy opinion which, 
at the time, was characterized in certatt 
quarters as a Magna Carta for business 
and industry. This opinion, which was Ci 
culated throughout the jewelry trade by the 
National Wholesale Jewelers’ Associatit 
and published in THe Jewevers’ CIcULt 
March 21, 1923, was discussed editorially 
the issue of March 28. 2 

As pointed out at that time, the decisi 
of the Circuit Court of Appeals lays dow 
some fundamental principles that are most 
important to industry at large. After © 
viewing previous decisions, the court said 2 
part: : 

“In accordance with these opinions, 
we have no doubt that the Mennet 
Co. had a right to refuse to sell t0 
retailers and if it chose to sell 
them, that it had the right 
fix the price at which it would sell ® 
them and that it was under no obligation 
to sell to them at the same price it ® 
to wholesalers. It did not discriminatt 
between retailers, but sold to all 1 
tailers on one and the same § € “ 
prices, and it did not discriminate © 


(Continued on page 108) 
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L, J. Anshen, of the L. J. Anshen Co., 
Providence, R. L, was an out of town 
yisitor here. 

Major Arthur F. Collins, of Ostby & 
Barton, Providence, R. I., spent a few days 
in this city last week. 

During July and August, M. & A. Rosen- 
berg, diamond importers, 37 Maiden Lane, 
will close their office all day Saturday. 

J. H. Rosenfeld has severed his connec- 
tions with W. Chalson, 125 Canal St., ac- 
cording to an announcement made last week. 

Cross & Beguelin, wholesale jewelers, 21 
Maiden Lane, were recently elected mem- 
bers of the New York Merchants’ Asso- 
ciation. 

Miss M. Ciuzio, of Rowes, Inc., jeweler, 
3 Park Row, left for Providence on a 
buying trip. Miss Ciuzio will remain in 
Providence from June 27 to 30. 

R. W. Biggs, representing Battin & Co., 
was married on June 20 to Miss Julia 
Koehier. The couple left on Saturday by 
boat for New Orleans on an extended trip 
to the Pacific Coast. 

It was announced last week that A. Balzer 
is now associated with M. L. Goldfarb and 
in the future the business will be conducted 
under the trade name of Goldfarb & Balzer, 
manufacturers of diamond jewelry, 108 Ful- 
ton St. 


Sol Mamluck, of Julius Mamluck & Co., 
importers of diamonds, 68 Nassau St., will 
leave for Europe, July 3, on the Aquatania. 
He will visit the diamond markets of Am- 
_— and Antwerp and also London and 
aris, 


Arthur Abraham and William Roman, of 
Abraham & Roman, importers of diamonds, 
68 Nassau St., will sail for Europe this 
week. They will visit the diamond mar- 
kets abroad and will return to this country 
in about a month. 

Alex M. Klein, formerly with the Joseph 
Frackman Co., 333 Seventh Ave., has 
started in business on his own account in 
toom 501, at 102 Fulton St., where he will 
manufacture platinum watch cases of all 
shapes and designs. 

S. A. Van Moppes,. diamond cutter, 106 
Fulton St., will be among the passengers 
on the steamship Ryndam when it leaves 
this port for Europe on June 30. Mr. Van 
Moppes : will be accompanied by his wife 
and daughter, ‘Sylvia. 

Harry C. Maybaum, of Maybaum Bros., 
manufacturers of diamond jewelry and im- 
Porters of pearls, 2. W. 47th St., sailed for 
the London and Paris pearls markets today 
(Wednesday) aboard the steamship Paris. 
Mr. Maybaum will be gone about seven 
weeks, 

Joseph Friedman Metalware, Inc., manu- 

cturer of silver plated ware and novelties, 
Flushing Ave. Brooklyn, has an- 
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nounced that its salesmen will start on the 
road this week to call on the trade in their 
respective territories, with the firm’s new 
and complete Fall lines, 


According to a cablegram received in this 
city, Joseph Yokelson, of Yokelson-Cooper, 
Inc., importers and cutters of precious 
stones, 106 Fulton St., has arrived in Paris. 
Mr. Yokelson left on the Olympic on June 
9 to spend several months in the European 
stone markets in the interest of his concern. 


H. N. Schiff, wholesale dealer in watches, 
15 Maiden Lane, announced last week that 
during July and August his office will be 
closed all day Saturdays. Murray H. 
Pollack, formerly of the firm of Frank 
Vliet, has severed his connections with that 
concern and is now representing H. N. 
Schiff. 


Louis Freund, of Henry Freund & Bro., 65 
Nassau St., is returning home from Europe 
on the Resolute. Mr. Freund was abroad 
about two months. Henry Freund recently 
returned from a trip and is now at the con- 
cern’s headquarters. A. W. Roubaud, trav- 
eling representative, is in Maine on a fishing 
trip, while Sanford Monheimer, another trav- 
eler, is enjoying a rest near the Great Lakes. 

Pursuant to Southern District Rule 22, 
creditors of David Gurewitz, doing business 
as the Parkway Silver Co., now in bank- 
ruptcy, were notified that attorneys for the 
receiver and petitioning creditors and ap- 
praisers have filed petitions for allowances 
for services rendered. A hearing on these 
applications for services will be held before 
Seaman Miller, referee in bankruptcy, 2 
Rector St., on Thursday, June 28, at 1 
P. M. 

Coincident to the International Silver 
Co.’s large display at the Merchandise Fair 
to be held at the Grand Central Palace in 
the near future, the International Silver Co. 
is holding a special sterling exhibit at the 
Pennsylvania Hotel. A number of out of 
town arrivals are expected to make their 
headquarters at the Hotel Pennsylvania, 
according to early bookings. The Wilcox 
& Evertsen, Simpson, Hall, Miller Co. and 
the Watrous Mfg. Co. lines of sterling 
silver will be shown. 

A regular monthly meeting of the 
Jewelers’ 24 Karat Club of New York was 
held last Wednesday evening at the organi- 
zation’s headquarters, 15 Maiden Lane. At 
the meeting one member was dropped and 
two others were elected. The new mem- 
bers admitted to the organization include 
Joseph Rosenberg and George W. Korper. 
Resolutions of sympathy were adopted by 
the members and sent to Charles R. Jung 
on the death of his wife. Another resolu- 
tion was passed on the death of George S. 
Trow, of Newark. 
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The Jewelers’ Square Club has decided 
to continue holding its mid-week luncheons 
throughout the Summer. These luncheons 
are held every Wednesday at Farrish’s 
Chop House, corner John and William Sts., 
from 12 o’clock until 2 o’clock. On July 9 
a regular monthly meeting of the organiza- 
tion will be held at the same place. George 
Hilsinger, president of the Jewelers’ Square 
Club, returned last week from Boston 
where he went as a delegate to the conven- 
tion of the National League ‘of Masonic 
Clubs. Mr. Hilsinger was elected deputy 
president of the New York State clubs. 

Creditors of the Oriental Watch & Dia- 
mond Co., Inc., this city, now in bank- 
ruptcy, were notified last week that the 
trustee in bankruptcy has filed his final 
account at the office of Seaman Miller, 
referee in bankruptcy, where it can be in- 
spected. A final meeting of creditors will 
be held at the office of Seaman Miller, 2 
Rector St. on Thursday, June 28, at 1 p. 
M., at which time the trustee’s account will 
be examined and if found correct will be 
allowed and at the same time the trustee 
will be discharged of his trust. The amount 
if any remaining for dividends will be de- 
termined by the referee and a final dividend 
declared if there are any funds applicable. 

A voluntary petition in bankruptcy was 
filed in the United States District Court, 
Brooklyn, on Monday, June 18, by Louis 
Smith, jeweler at 131 Lee; Ave., Brooklyn. 
The schedules which accompany the peti- 
tion, list the liabilities at $4,238, which 
amount constitutes taxes and debts due the 
United States, $4.50; secured claims, $500, 
and unsecured claims, $3,734. The assets 
are listed at $1,246 and consist of stock in 
trade, $746, and machinery, tools, etc., $500. 
Among the largest unsecured creditors are: 
M. Pruzansky, $240; K. N. Shaffer, $414; 
S. Jollofsky, $369; Henry Davidson, $344; 
J. R. Wood & Sons, $212; F. Pollock, $191; 
J. Macher, $177; Arkay Trading Co., $135; 
Leon Hirsch, $225; G. Benefico & Sons, 
$123; B. B. Packer, $212; Ingersoll Watch 
Co., $101; M. Holland, $255, and J. Aaron- 
son, $140. 

Announcement was made last week that 
Joseph V. Mayer, a partner in the firm of 
Marchand Bros. & Co., diamond importers 
and cutters, 88 University Place, had by 
mutual consent withdrawn from the firm, 
Mr. Mayer’s withdrawal and the dissolution 
to take effect July 1. The other partners, 
including Andre Marchand, Stephane Mar- 
chand and George R. Whitehead will con- 
tinue under the same name, without change. 
Mr. Mayer after the first of the month will 
be located at 170 Broadway, where he will 
conduct business as an importer and cutter 
of diamonds. He is widely known in the 
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jewelry trade and had been connected with 
the industry for 35 years, first in the employ 
of Albert Lorsch & Co. and later Heilbron 
& Marchand and of Drefuss & Mayer. He 
has been with the present partnership for 
about 21 years. 

Sam Lipschutz, importer of diamonds, has 
taken new quarters in Room 901, at 68 
Nassau St. 

Harry C. Larter, “Mayor of Maiden 
Lane,” is enjoying the hot weather doing 
jury duty at his home city, Newark. 

Martin Klein, importer of diamonds, 87 
Nassau St., returned Friday on the Beren- 
goria after an extended trip to the European 
diamonds markets. 

Morris Goldstein, of M. & I. Goldstein, 
diamond importers, 21 Maiden .Lane, re- 
turned from a European purchasing trip on 
the Majestic last Tuesday. 

David Fellman, formerly employed as a 
watchmaker in the jewelry store at Broad- 
way and 72nd St., has bought the jewelry 
business of I. Nuchman, 662 Third Ave. 

Jacob Goodfriend, of Goodfriend Bros., 
542 Fifth Ave., accompanied by his wife, is 
sailing for Europe on July 4 aboard the 
steamship Leviathan. They expect to re- 
main abroad several months. 


Irving Cohn returned from Europe on 
the Berengaria a few days ago, after an 
extensive buying trip in the interest of the 
Irving Jewelry Co., and the John A. Mc- 
Donnell Co., 2 Maiden Lane. 

Jules A. Spier, of the Ben Spier Co., 65 
Nassau St., recently joined the Benedicts. 
Mr. Spier left with his bride last week for 
atrip through the south and west. He ex- 
pects to be away until about’ Sept. 1. 

A. Wolfson, 68 Nassau St., has moved 
fom room 901 to room 602 in the same 
building, and will continue as heretofore. 
The new office, which was formerly occu- 
pied by Naigles & Wolfson, affords addi- 
tional space and better accommodations. 


After a lingering illness, Robert Weid- 
mann, a retired manufacturing jeweler, 
passed away last Sunday at his home, 514 
Halsey St., Brooklyn. Mr. Weidmann was 
75 years old at the time of his death. The 
funeral services were held at his late resi- 
dence, last night (Tuesday) at 8:30 o’clock. 

L. Nutekewitz has moved his offices and 
factory from 121 Canal St. to new and larger 
quarters at 217 Center St. The removal of 
his factory to larger quarters was necessary 
for the manufacture of a new and patented 
adjustable mounting, specially designed for 
the frequent change of stones of various 
sizes without the use of any tools. 

The anual outing of the Southern Jewelry 
Travelers Association is being held today 
at Terre Marine Inn, Staten Island, and 
a large delegation is expected. They leave 
oa Staten Island ferry boat at 9.30 a. M. 
and will be met by busses on their. arrival. 
A base ball game and other athletic events 
ae on the day’s program. A dinner will 
be served. 

A regular semi-monthly meeting of the 
New York Jewelers’ Benevolent Association 
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was held last night (Tuesday) at the 
organization’s club rooms in the Fraternity 
building, 67 W. 125th St. This is the last 
semi-monthly meeting which will be held 
until October. During July, August and 
September, the organization will meet only 
once a month. 

J. T. Kirtland, New Orleans, La., accom- 
panied by his wife, is spending a vacation in 
New York and have been stopping at the 
Martinique Hotel, Broadway and 32nd St. 
They will remain in the city about 10 days 
and will go from here to Asbury Park and 
other resorts. Mr. and Mrs. Kirtland were 
among the callers at the offices of THE 
JEWELERS’ CiRCULAR on Monday. 

Among the passengers sailing yesterday on 
the Berengaria was Charles B. Sipe, manager 
of the diamond business of J. C. Sipe, In- 
dianapolis, Ind. This is Mr. Sipe’s second 
trip abroad and the 24th trip that has been 
made in the interest of his concern. During 
his absence, C. E. Sipe will manage the busi- 
ness. Charles B. Sipe expects to return July. 
28 on the Mauretania after making his pur- 
chases in the diamond centers of Europe and 
England. 


E. E. Maneck, of Maneck & Prather, 31 
Union Square, is leaving this week for Eu- 
rope, where he will spend some time in 
buying goods for the Fall trade. He also 
expects to visit his parents in The Hague, 
Holland. Mrs. A. B. Prather, also a partner 
of the firm, is leaving for Europe in July. 
Mrs. Prather lived in Europe for a period 
of 10 years. While she will devote some 
time to buying, she also will give some at- 
tention to brushing up on golf. She has 
played golf on many well known European 
and Oriental courses. 


A voluntary petition in bankruptcy has 
been filed in the United States District 
Court by Harry Springer doing business as 
the H. Springer Co., exporter of general 
merchandise, 128 Water St. The petition 
lists the liabilities at $4,386 which amount 
is composed entirely of unsecured claims. 
The assets total $710 and include stock in 
trade, $100, machinery, tools, fixtures and 
furniture, $100 and debts due on open 
accounts, $510. Among the unsecured 
creditors are the Gorham Co., $1,966, Derby 
Silver Co., $400 and the International 
Silver Co., $60. 

E. M. Gattle & Co., a New York corpora- 
tion, has filed a certificate in the office of the 
Secretary of State to operate in New Jersey 
from the Ritz Hotel, Atlantic City, with 
Clemar J. Simon as agent, in buying, selling, 
manufacturing and dealing in and with all 
kinds of precious stones and imitations; to 
operate as gold and silver smiths and lapi- 
daries, and to manufacture and deal in 
jewelry, bric-a-brac, glassware and other ar- 
ticles of adornment. The concern has a 
capitalization of $300,000, while the amount 
of stock that has been issued is $300,000. 
E. M. Gattle is the president of the com- 
pany. 

Window smashers were busy in the Rich- 
mond ‘Hill, L. I., section last week and 
within 24 hours, smashed two store windows 
and stole loot valued at about $250. The 
first store visited was that of C. F. Johan- 
sen, 10603 Jamaica Ave. At this store, the 
thief threw a rock wrapped in an old sock 
through the show window, some time be- 
tween Sunday night and Monday morning 
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of last week, and looted the window of pearl 
beads and other articles worth about $100. 
On Monday night, June 18, a similar theft 
was committed at the store of E. D. Rum- 
mel, 11619 Jamaica Ave., where the west 
window was smashed with a stone. This 
theft netted the window smashers a number 
of bracelets, fountain pens, stick pins and 
other small articles worth $150. 


The platinum market still remains firm 
and on Tuesday as THE JEWELERS’ CIRCULAR 
was going to press, the same prices which 
held forth for several weeks were still being 
quoted on all classes of the white metal. 
Practically all of the refiners quoted the 
same prices on the various kinds of 
platinum, although one concern showed an 
advance of $2 an ounce over the prices 
quoted by other houses. With this one 
exception, the price of soft platinum was 
quoted at $116 an ounce; that containing 
5 per cent. iridium, $125 an ounce and 
platinum containing 10 per cent. iridium, 
$134 an ounce. Palladium was quoted any- 
wheres from $80 to $82 an ounce while the 
quotations given on iridium ranged from 
$275 to $300 an ounce. The platinum mar- 
ket is reported in all quarters to be firm 
and with buying fairly brisk. 

Sympathy from friends throughout the en- 
tire jewelry trade has been offered to Ed- 
ward H. Hufnagel, Mount Vernon, N. Y., 
president of the American National Retail 
Jewelers’ Association, in his bereavement due 
to the death of his 12-year-old son, Edward 
Henry Hufnagel, Jr., who passed away at a 
New York hospital following an operation 
there. The boy had been an invalid for 
some time and had spent the Winter in 
Florida for his health. He returned May 1 
and appearing stronger, eminent specialists 
who were consulted advised an operation. 
This was performed and though the patient 
rallied, he later took a turn for the worse 
and died at five o’clock the following morn- 
ing. At his bedside were his father, mother 
and nurse. The funeral services were held 
at four o’clock Sunday afternoon at the Huf- 
nagel residence at S. Second Ave., Mount 
Vernon, and the interment took place Mon- 
day at the Riverside Cemetery, Norwalk, 
Conn. 

Zimmermann & Forshay, 170 Broadway, 
one of the largest financial houses in the 
city and a concern with which jewelers espe- 
cially in the Maiden Lane district did a 
great deal of business, were petitioned into 
bankruptcy last week in the United States 
District Court, this city. Following the in- 
stituting of the bankruptcy proceedings, 
George Auchincloss, of 61 Broadway, was 
appointed receiver by Judge John C. Knox. 
The firm of Zimmermann & Forshay were 
members of the stock exchange and con- 
ducted a private banking business. The 
concern had been in business for more than 
50 years and claims to have assets in excess 
of its liabilities. The petition was filed by 
the following creditors: Frank J. Menrad, 
who holds a claim for $172; George Wollen- 
weber, with a claim for $748, and Isaac 
Adler, with a claim of $1,282. It is esti- 
mated that the firm’s liabilities are $7,500,- 
000, which it is said were more than covered 
by the assets of $9,000,000. It is claimed 


that the firm is believed to be entirely solvent 
and will be able to pay all its obligations 
in full. 





Mr. and Mrs. Henry Herpers have gone 
to their Summer home at Springfield, N. J. 

M. Greenfield has severed his connection 
as solicitor with the firm of L. Lelong & 
3ro., Inc. 

Beginning July 2, the factory of Tetaz & 
Co., 93 Green St., Newark, will be closed 
for one week. 

Mr. and Mrs. Charles W. Baker and their 
daughter, Mrs. Lavinia Baker Alderman, of 
234 Roseville Ave., will leave on July 2 for 
the Essex and Sussex at Spring Lake. 

The Alpine Ring Co. is the trade name 
_ which has been filed for the manufacturing 
jewelry business conducted at 971 Broad 
St. by Biagio Roberti, 37 Alexander St. 

The Tiffany Mfg. Co., whose registered 
office is at 784 Broad St., this city, has in- 
creased its capital stock to $100,000, par 
value of preferred stock and 5,000 shares of 
common, no par value. 

George Clecki, 40 years old, of 105 Paris 
St., was burned on the right leg while work- 
ing at a mold at the Union Smelting & Re- 
fining Co. at Avenue L and St. Charles St. 
He was taken to the City Hospital. 

J. Austin Granbery, of the J. Austin Gran- 
bery Co., manufacturing jeweler at 9 to 11 
Kirk Place, has returned from a trip which 
included visits to the trade through the New 
England States and the eastern part of New 
York State. He leaves this week for a trip 
to Philadelphia, Baltimore and Washington. 

A motion that a committee of three be 
named by Newton H. Porter, president of 
the New Jersey State Chamber of Com- 
merce to make a study of commercial arbi- 
tration, together with a recommendation as 
to the machinery necessary for its function- 
ing in New Jersey under the law, which 
becomes effective July 4, was adopted at a 
meeting called at the Robert Treat Hotel, 
this city, by the Arbitration Committee of 
the State Chamber of Commerce. The mo- 
tion was made by Curtis R. Burnett, of the 
American Oil & Supply Co., this city, who 
is also president of the North Jersey Credit 
Men’s Association. A report of the com- 
mittee will be made at a future meeting to 
be called later. 

An exhibit of oriental jewelry formed part 
of the exposition and pageant-entertainment 
of “Life in the Holy Land,” given for 10 
days in the chapel of the First Presbyterian 
Church, Newark, under the auspices of the 
New Jersey Committee on Week-Day Re- 
ligious Education and the Essex County 
Sunday School Association and presented by 
Miss Ben-Oliel, of Jerusalem. More than 
a score of persons in Oriental costumes 
brought from the Holy Land impersonated 
the people of Palestine. There was a car- 
load of authentic exhibits and 400 feet of 
scenery, the whole comprising the most com- 
plete collection of Ancient and Modern 
Palestine in America at the present time. 
The jewelry exhibit was part of the Jerusa- 
lem Bazaar. It reflected the superstition of 
the people and their belief in the power of 
amulets and charms to protect them from 
“the evil eye.” There were finger rings of 
different designs, some huge silver rings, 
others of gold, somewhat smaller and shaped 
something like the modern signet ring, but 
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with a rectangular stone setting. There 
were heavy bracelets, held together by a 
metal pin instead of a spring clasp; also 
anklets of the same general design and ma- 
terial. There were necklaces of various 
kinds, some of which had among the other 
stones and ornaments the blue stone hand 
which was supposed to ward off the evil 
eye. Some of these necklaces have several 
large shield-shaped discs, one of which is 
worn over the heart and each of which has 
local significance. The necklaces were of 
silver and were far more massive than those 
demanded by Americans. There were glass 
bracelets such as were worn in Solomon’s 
time and to which reference is made in the 
Bible. Earrings also formed part of the ex- 
hibit. Some of these had a little more occi- 
dental and modern appearance than most of 
the jewelry shown. Besides the kinds of 
jewelry to which occidentals are accustomed, 
there were amulets whose sole purpose was 
the protection of the wearers from the evil 
spirits. Silver was the predominant metal 
used, although there was some gold. Among 
the members of the local committee in 
charge of the exposition was Chester R. 
Hoag. Newark was the first place in New 
Jersey to have the exposition. It will be 
given later in Trenton, New Brunswick and 
many other New Jersey cities. 








Arthur J. Block and 
Block, of T. C. Tanke, Inc., returned Tues- 
day from a week’s fishing trip about 50 
miles from Buffalo. 

William J. Olson, Jamestown jeweler, has 


his brother, Edgar 


been elected president of the Roosevelt 
Square Merchants’ Association, an organi- 
zation comprising retail dealers with stores 
located in this part of Jamestown. 

William F. Ehmann, well known Buffalo 
jeweler, is having his cottage at Crystal 
Beach put in shape for the Summer season. 
He will move across the lake about July 1. 
William Ehmann, Sr., will leave on July 7 
for a two months’ vacation at Port Mait- 
land, Ont. 

This week will see most of the down- 
town jewelry stores on a Summer schedule, 
closing either all day Saturday or at noon. 
The jewelers in the outlying sections will 
close on Wednesday afternoons, since Satur- 
day afternoon and evening, constitutes one 
of their best days. 

Trophies and prizes, mostly of sterling 
silver or gold, given at the Great Lakes 
Tennis tourney here last week, were fur- 
nished by Leininger-Oelheim, Inc. The 
latter firm also supplied 14 solid gold 
souvenir baseballs, with engraving similar 
to the stitching on the regular baseball, to 
the Technical high school champions. 








Closing hours for retail stores in Marion, 
O., will be moved from 5:30 to 5 o’clock 
during the Summer months if the proposi- 
tion to be put before the meeting of the Re- 
tail Bureau of the Association of Commerce 
has the approval of the membership. Dr. 
G. W. Lawton of Chicago will be in charge 
of a class in business science which will be 
held immediately following the meeting. 
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between wholesalers, but sold to alf 
wholesalers on one and the same scale 
of prices. There is nothing unfair jn 
declining to sell to retailers on the same 
scale of prices that it sold to whole. 
salers, even though the retailers bought 
or sought to buy the same quantity the 
wholesalers bought.” 

In conclusion, the decision takes up 
the question of the mutual co-operative 
corporations consisting of retailers in 
the same line of trade and as to this, 
the court decides that they are not 
wholesalers but merely retailers organ- 
ized into a corporation which they con- 
stitute their purchasing agent, and then 
lays down this principle (the italics are 
ours): 

“Whether a buyer is a wholesaler or 
not, does not depend upon the quantity 
he buys. It is not the character of his 
buying but the character of his selling 
which marks him as _ wholesaler, 
* * * A wholesaler does not sell to 
the ultimate consumer but to a ‘jobber’ 
or ‘retailer.’ The persons who consti- 
tute these mutual or co-operative con- 
cerns are buying for themselves to sell 
to the ultimate consumers and not to 
other ‘jobbers’ or to other ‘retailers,’ 
The nature of the transaction herein in- 
volved is not altered by the fact that 
they make their purchases through the 
agency of their corporation. For some 
purposes, a corporation is distinct from 
the members who compose it, but that 
distinction is a fiction of the law, and 
the courts disregard the fiction whenever 
the fiction is urged to an intent and pur- 
pose which is not within its reason and 
policy and in such a case as this, the 
fiction cannot be invoked. The impor- 
tant fact is that the members of the 
corporation are all retailers who buy 
for themselves to sell to the ultimate 
consumer. The Mennen Co. is within 
its rights in classifying them as 
‘retailers.’ ” 


The Circuit Court of Appeals is, by law, 
the court of last resort in matters of this 
kind, but to settle the question finally. the 
Federal Trade Commission immediately 
made application to the United States Su 
preme Court for a writ of certiorari to bring 
the case up for final review. The petition 
for this writ having been denied by the Su- 
preme Court for a writ of certiorari to bring 
Circuit Court of Appeals now stands 4 
final and may be considered as settling once 
for all the law upon the subject. 








The American Platinum Works, N. J. 
R. R. at Oliver Sts. Newark, N. J., has 
issued a pamphlet calling attention to ™ 
one-piece bracelet boxes, for flexible brace- 
lets. These are made up in platinum, 1 
and 18K. green gold, and in other colors 0 
gold and in Albador, which is 18K. pal- 
ladium white gold. The pamphlet shows 4 
number of sketches of the different si 
of boxes produced. 
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Samuel Gallinger, Jr., has recovered from 
a recent illness which it is stated necessi- 
tated a slight operation. 

Most of the leading jewelers are now 
closing their places of business at 5 Pp. M. 
except Saturdays, when they close at 1 Pp. M. 
The wholesale houses are following the same 

lan. 
‘ Herbert Haase, a traveling salesman for 
Grafner Bros., was operated on here a few 
days ago at one of the hospitals. His con- 
dition is good and will soon be able to re- 
sume his territory. 

Alterations being made to the M. Bonn 
Co. establishment on Penn Ave. are near- 
ing completion. The shipping room will be 
removed from the first floor to an upper 
one, as soon as the repairs are finished. 

Jewelers who visited Braddock at the 
opening of the store of DeNardo & Co. in 
Braddock are very laudatory of their praise 
of the excellence of this establishment. The 
frm held a reception and the flowers sent 
were beautiful. 

H. E. Frampton, Latrobe, Pa., near the 
foothills of the Allegheny mountains, was in 
Pittsburgh last week and reports conditions 
in his territory as prosperous, with rain 
needed and very hot weather. He did some 
buying while in Pittsburgh. 

Max Schmidt, McDonald, Pa., has sold out 
his business at that place to S. H. Herberg, 
Monessen, Pa., where Mr. Herberg also con- 
ducts a jewelry store. Mr. Herberg will con- 
duct both establishments under his own per- 
sonal management. Both communities are 
in a prosperous territory. 

Considerable excitement was caused in the 
trade last week when it was reported that 
F, E, Peabody’s office safe in a downtown 
building had been robbed of $8,500 diamonds. 
The safe was robbed all right of the gems, 
but the report that Mr. Peabody was a 
jeweler proved to be unfounded, although one 
newspaper credited him with being a jeweler. 

Considerable interest is being taken in 
Pittsburgh in the proposed platinum stamp- 
ing act, but the jewelers as such are not tak- 
ing any particular side in the matter. Some 
of them contend that 80 per cent. platinum 
is the most workable and provides a basis for 
a reasonable profit, when the present price 
of the metal is considered. 

George Best, credit manager for Heeren 
Bros. & Co., was one of six jewelry credit 
managers in this country to attend the an- 
nual convention of the National Association 
of Credit Men in‘ Atlanta, recently, and 
brought back word here that jewelers have 
wonderful opportunity to improve upon their 
credit system if they only knew it. He went 
with the delegation from the Pittsburgh as- 
sociation, which was a large one. The peo- 
ple of Atlanta entertained the guests in a 
royal style. 

A man who gave the name of Benjamin P. 
Conners, of this city, bought a watch here 
last week giving the purchasing store a $45 
check for it on the Exchange National Bank 
of Pittsburgh. The man was told, since he 
could not furnish proper identification, that 
the watch would be delivered to his address, 
but he was not known at the address given. 
The man opened an account at the bank, 
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giving a check on a Toledo bank, but was 
told not to draw on the account until after 
Wednesday, but started drawing ‘on it at 
once. 

It is problematical when the Carnegie In- 
stitute of Technology will install a class for 
watchmakers, engravers, etc., as is being ad- 
vocated by the Horological Society, because 
it requires considerable work in this connec- 
tion. Mr. Brehm, of the Grogan Co., who is 
chairman of the local committee, is very 
much interested in the work and would like 
to see a number of young men in the trade 
take up watchmaking and other kindred lines, 
claiming there is a good field open for this 
sort of endeavor, not alone in Pittsburgh but 
in other sections of the country. 








Notes from Ohio 





TRADE CONDITIONS 


Although the month of May was spotty, the 
retail jewelry industry in June has showed a de- 
cided tendency for the better, retailers in the 
Akron district said this week when interviewed 
by a representative of THe Jeweters’ CrircuLar. 
All lines in general are active, dealers said, and 
there has been a steady improvement in the trade 
since the middle of May. Of course June will take 
care of itself jewelers say, due to the many wed- 
dings and the aftermath of graduation which this 
year greatly stimulated business in most all lines. 
Diamond sales have been better, jewelers said this 
merchandise moving well up to $300 stones. White 
gold watches sold best for girls’ graduation gifts, 
while cuff links and watches also of white gold 
moved well for the boys. Flat sterling silverware 
has been very active this month and last. 





E, L. McConney has purchased the build- 
ing in which Frederick Adsett has his 
jewelry store and watch shop at Minerva, 
O. The jewelry store will remain at the lo- 
cation for the present, it was announced. 

Owing to the increasing demand for gift- 
wares, the store of the W. J. Frank Co., S. 
Main St., Akron, has opened a giftware sec- 
tion. Demand for this merchandise is un- 
precedented in the industry and the jeweler 
is becoming convinced that lines of this mer- 
chandise is to be given serious consideration 
in the future. 

After eighteen years at one location the 
jewelry store of the A. J. Harris Co., New 
Philadelphia, has been moved to larger and 
more spacious quarters at 117 W. High St. 
This store has never been known to pro- 
mote a special sale until the present time, 
according to Mr. Harris. The sale is in ob- 
servance of the removal. 

E. E. Jobe, formerly with the Cowell & 
Hubbard Co., Cleveland, has opened the E. 
E. Jobe Watch Shoppe at 116 4th St., Can- 
ton, O., where he is building up a very nice 
business. It is the only shop of its kind in 
the city of Canton where a complete line of 
men’s and women’s watches are carried all 
the time. The repair service is an outstand- 
ing feature of the shop. 

It was predicted this week by S. R. Coup, 
head of the jewelry firm of the W. J. Frank 
Co., Akron, that the month of June would 
top all sales for the past year, excepting the 
month of December, which was one of the 
biggest months for jewelers since the rub- 
ber industry boom. “There is a big demand 
for wedding gifts, and May contributed its 
quota of the graduating business,” he said. 

Jewelers of Canton profited this week by 
the annual June racing meet of the Ohio 
Short Ship Circuit, held at the Stark County 








109 





Fair Grounds, Canton. The meeting meant 
considerable business to the various stores, 
because more than 20 cups were awarded 
this year and the majority of these were 
purchased by Canton race-horse enthusiasts 
through local jewelers. The stores also did 
considerable business with transients, there 
being thousands of out-of-town people here 
for the meet. 

E. W. Chamberlin, president of the Akron 
24-Karat Club of the Akron Merchants’ As- 
sociation, has appointed George Dales, S. R. 
Coup and Edward Critz on the special ad- 
vertising campaign committee to work out 
plans for the club’s co-operative educational 
campaign. The committee plans to raise be- 
tween $3,000 and $4,000 among Akron jewel- 
ers who are members of the club in an effort 
to carry on a continuous comprehensive ad- 
vertising campaign in the three Akron news- 
papers. 

One of the most important announcements 
in the jewelry industry in the Akron district 
came this week, when THE JEWELERS’ Cir- 
CULAR representative was told by S. R. Coup, 
manager for the past 17 years of the W. J. 
Frank Jewelry Co.’s store, S. Main St.,, that 
he and Miss A. Mae Michel, who has been 
with the firm 16 years, had acquired con- 
trolling interests in the store. There will be 
no change in policy of merchandising and 
the name will remain the same, according to 
Mr. Coup. No immediate change is con- 
templated in the store arrangement and the 
departments will remain unchanged for, the 
time being. W. J. Frank, head of the firm 
for almost 40 years, died recently at ‘his 
home here. The store is one of the best 
known in eastern Ohio. Mr. Coup is active 
in jewelers’ association activities in Akron 
and is well known to the trade in Ohio. 








Portland, Ore. 


James Robertson, Carlton, was a recent 
visitor to Portland. 

J. P. Jaeger, of Jaeger Bros, recently spent 
a few days at his Summer cottage at 
Seaside. 

H. C. Ball, of the Portland office of A. I. 
Hall & Son, is on his Willamette valley 
trip, and reports a good business. 

Hal Field, of A. W. Field & Son, was 
badly injured recently while working in a 
mine, but is recovering rapidly, according 
to the last report. 

Harry Jaeger, son of J. P. Jaeger, one of 
the owners of the Portland jewelry firm 
bearing that name, has returned to business 
following a severe illness lasting several 
weeks. 

Fred Lee, factory representative of Lee & 
Kirskey, called on the Portland trade not 
long ago. Harry Sproles, of Knox & Kaye, 
San Francisco, was another visitor to Port- 
land within the last few weeks. 

Guy D. Jones, of Gresham, has returned 
froma pleasant vacation spent along the 
Deschutes River in southern Oregon. He 
found the fishing good. Mr. Jones belongs 
to the national guard, and besides being an 
angler is a crack shot, having won distinctive 
prizes in this line a short time ago. 











E. F. Atwood has moved his jewelry 
store from 9 E. 2nd St. to 115 E. 3rd St., 
Winston-Salem, N. C. 
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It is our intention to illustrate in a series of 
advertisements in this magazine the 6 post- 
tions in which the Bunn Special and the 
Sangamo Special are adjusted and demonstrate 


why YOUR watch should be so adjusted. 





“DIAL UP” 


The usual position when 
determining time 








THE 
BUNN SPECIAL 


The Perfected Railroad Watch 
ADJUSTED TO SIX POSITIONS 


TEMPERATURE AND ISOCHRONISM 
23 or 21 JEWELS 


Ask Your Inspector or Write for Circular 


ILLINOIS WATCH COMPANY 
SPRINGFIELD, ILLINOIS 
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Chicago Notes 





Robert O. Veit, New York, spent the past 
week in Chicago, calling on the trade. 

A. A. Vennerbeck, of the Vennerbeck & 
Clase Co., Providence, R. I., was in Chicago 
last week. 

R. E. Slayton, of the Wayne Distributing 
Co., Detroit, Mich., was in Chicago last week 
on a buying trip. 

Julius Armbruster, of the Illinois Watch 
Co., spent several days in Chicago last week 
calling on the trade. 

Math Yumm,_ representing Adolph 
Schwob, Inc., left last week on an extended 
trip through the south. 

Hiram Long, vice-president of the Kar- 
peles Co., is spending a couple of weeks at 
the factory at Providence. 

William Frink, representing Walter P. 
McTeigue, of New York, spent the past 
week in the Chicago trade. 

C. Dungan, of the International Silver Co., 
spent several days last week in the northern 
woods of Wisconsin, fishing. 

Oliver Artes, of the Keystone Watch Case 
Co., returned last Thursday from a short trip 
to Kansas City and St. Louis. 

John Roche, of the International Silver 
Co, is spending a couple of weeks at the 
home offices at Meriden, visiting. 

George Fleming, of the Wadsworth Watch 
Case Co., returned last week from a busi- 
ness trip through the northwest. 

E. S. Heller, Heyworth building, is spend- 
ing a couple of weeks at Providence, visit- 
ing at the factories he represents. 

Wesley Nolting, of the Oskamp-Nolting 
Co., Cincinnati, O., spent several days in 
Chicago last week visiting with friends. 

Harry Doelling, jewelry buyer for the S. 
A. Rider Co., returned recently from a three 
weeks’ buying trip to the eastern markets. 

H. P. Silverberg, representing Zol, Inc., 
and Borakov Bros., both of New York, left 
lat week on a business trip through the 
west, 

John Zuckerman, representing the Great 
Western Import Co., left last week for the 
Pacific Coast and expects to be gone for 
about six weeks. 

Julian Schwab, of A. G. Schwab & Sons, 
Cincinnati, O., spent several days in Chicago 
last week visiting with friends and looking 
over the markets, 

M. Iralson, 31 N. State St., who returned 
Saturday from a two weeks’ business trip 
through the south, reported business to be 
fair in that section. 

_ Harry F, Hillman, of the Towle Mfg. Co., 
8 spending several weeks at the new cot- 
fage he bought at Bass Lake, in Pentwater, 


Mich., where he is fishing and _ resting. 
Oscar W. Lau, of the Plumb Jewelry Co., 
Des Moines, Ia., spent a few days in Chicago 
last week en route to Milwaukee, where he 
went to attend a meeting of credit men. 

Harold K. Green, representing the Dowd- 
Rodgers Co., Heyworth building, returned 
last week with a friend from Des Moines, 
Ia., whither they had motored on business. 

E. E. Russell, Altus, Okla., stopped off in 
Chicago last week for a day to visit the mar- 
kets on his way home from Washington, 
where he attended the Shriners’ convention. 

Charles Green, diamond buyer for Lebolt 
& Co., accompanied by Mrs. Green, is mak- 
ing a tour through the east. Mr. Green ex- 
pects to return to Chicago in about two 
weeks, 

Sidney L. Lebolt and Fred Clauson, of 
Lebolt & Co., will leave this week for Lake 
Geneva, where they will meet George Spies, 
of Spies Bros., and spend several days fish- 
ing and resting. 

L. M. Graubarth, 1108 Heyworth building, 
has become connected with the C. G. Arm- 
strong Mfg. Co., of Meriden, Conn., which 
concern he will represent in Chicago, along 
with his other lines. 

Frank Strobel, who until a few months 
ago conducted a retail jewelry store at 63rd 
and S. Halsted Sts., left recently, with his 
family, for an extended tour through Wis- 
consin and Michigan. 

Max Hirsch, Columbus Memorial building, 
accompanied by Mrs. Hirsch, left last Satur- 
day to motor to Culver, Ind., where he went 
to attend the convention of the Indiana Re- 
tail Jewelers’ Association. 

Arthur Strauss, of the Arthur-Strauss 
Co., who returned recently from a_ short 
business trip through the southwest, reports 
that the merchants in that section of the 
country are very optimistic. 

Word was received in Chicago last week 
that L. A. Littlefield, general manager of the 
Rockford Silver Plate Co., who had been 
confined to his home seriously ill for three 
weeks, is now very much improved. 

H. Rose, recently associated himself with 
S. Glickauf & Co., 5 S. Wabash Ave., and 
represents them in Chicago and the suburbs. 
Mr. Rose formerly was connected with a 
large leather goods house in the east. 

Theodore Leubusher, of the Leubusher- 
Schumann Co., recently returned from a 
business trip through Iowa, and after spend- 
ing a few days in Chicago replenishing his 
stock, left on a trip through Indiana. 

Albert Kahn, Columbus Memorial build- 
ing, returned from a trip through the north- 
west last week, and after spending a few 
days in Chicago left for a short trip to New 


York, where he will visit the factories he 
represents. 

Earl Luscomb, of the United Jewelers, re- 
turned last week from a three weeks’ busi- 
ness trip through Michigan and reports con- 


ditions good there. Mr. Luscomb expects to 
remain in Chicago for about a month before 
starting out again, 

Julian Hanson, manufacturer of clocks at 
‘Rockford, Ill., and formerly connected with 
the firm of Geo. E. Hanson & Bros., of that 
city, spent several days in Chicago last week 
on his way from Germany, where he spent 
some time on business, 

J. W. Thorson and R. C. Linthicum, of 
Buss-Linthicum-Thorson, Inc., motored to 
the New York office of this concern recently. 
Mr. Linthicum will remain at the New York 
office and Mr. Thorson will motor back to 
Chicago, arriving here about the Ist of July. 

Charles L. Otto has become connected 
with the Wilrite Fountain Pen Corp., of 
New York, and will represent this concern 
through the middle west territory in con- 
junction with his other lines, making his 
headquarters in room 504 Columbus Me- 
morial building. 

William Cooper, of S. H. Clausin & Co., 
and president of the National Wholesale 
Jewelers’ Association, spent several days in 
Chicago last week visiting the markets on 
his way to Culver, Ind., where he will ad- 
dress the convention of the Indiana Retail 
Jewelers’ Association. 

Walter B. Nitsche, of the watch depart- 
ment of Lebolt & Co., returned this week 
with his bride from a honeymoon trip to 
Niagara Falls. Mr. and Mrs. Nitsche were 
married quietly at the home of the bride’s 
parents, June 12. Mrs. Nitsche formerly 
was Miss Harriet Doerfler. 

I. S. Ritcher, 703 Heyworth building, ac- 
companied by Mrs. Ritcher and a party of 
friends, will leave this week on a two months’ 
trip to the Pacific Coast, where he will com- 
bine business and pleasure. En route to the 
Coast the party will go by way of the Cana- 
dian Rockies and will return by way of the 
Sunset route. 

Albert Moss, representing the J. J. White 
Mfg. Co., accompanied by his family, left 
last Friday to motor to northern Minnesota, 
where they will be joined by Mrs. Moss’s 
parents, Mr. and Mrs. M. L. Jacoby. Mr. 
Jacoby is Chicago manager for the Sterling 
Silver Mfg. Co., with offices on the 11th 
floor of the Heyworth building. The entire 
party expect to return to Chicago in about 
three weeks. 

J. L. Miller, Heyworth building, returned 
recently from a successful business trip to 


(Continued on page 112) 
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the Pacific Coast, where he called on the 
trade in the interest of the firms he repre- 
sents. 

Geo. Fox, “United States” representative 
for Fox & Co., has returned from his ter- 
ritory and expects to remain in Chicago 
now for the entire Summer. 

Phil H. Nathan, representing Trachten- 
berg & Pritzker, returned last week from 
a nine weeks’ business trip to the Pacific 
Coast. Mr. Nathan reports a very nice 
business. 

C. Rodgers, watchmaker to the trade, has 
removed his offices from the 13th floor of 
the Heyworth building to suite 1602 the 
same building, where he has secured more 
desirable quarters. 

Albert J. Friedman, manufacturer of 
rings, has workmen busy in breaking through 
the wall of his office and shop into the office 
next to his. When work is completed he 
will have just double the amount of space 
he formerly enjoyed. 

Mark Holland, of the London office of the 
Keystone Watch Case Co., spent several 
days last week visiting at the Chicago of- 
fice of this concern. Mr. Holland expects 
to remain in the east until July 15 before 
returning to London. 

Paul M. Korshak, who has been connected 
with the Illinois State Pawners’ Society for 
many years, has severed his connections with 
this concern, and will devote his entire time 
to his own ‘business, which is located next 
door to the Chicago Theater. 

“Billy” Taylor, of New Orleans, spent 
several days in Chicago last week visiting 
the markets and friends. Mr. Taylor is 
much enthused over his new patent “Fish 
Nets” that are easily attached to the row 
boat “fore or aft,” which lends assistance 
to increase his “large catches.” 

Among the visitors in Chicago last week 
were: Oscar Hoberg, of Sioux City, Ia.; 
Morris Goodman, of Goodman & Co., In- 
dianapolis, Ind.; W. O. Foster, Princeville, 
Ill.; C. A. Jensen, LaSalle, Ill; W. A. 
Howard, Rochester, Ind.; Carl Flanders, 
Elkhart, Ind.; B. Bowman, Petosky, Mich.; 
Max Nassau, East Chicago, Ind. 








D. C. Heiman, 28 years old, son of Mrs. 
Mary Heiman, Lexington, Ky., died re- 
cently at the St. Joseph Hospital, after an 
illness following an operation for appendi- 
citis. Mr. ‘Heiman had been in the jewelry 
business in Lexington since leaving the high 
school. His work was interrupted when 
he entered the service and within a few 
weeks after he enlisted he was with the avia- 
tion division in France. After the war 
ended he returned to this country and 
stopped in New York to devote some time 
to a study of hand work in jewelry manu- 
facture and to pursue a course of study in 
jewelry designing and gems at Columbia 
University. When he returned to Lexing- 


ton he established his own business and at 
the time of his death was operating one of 
the best equipped small shops for engraving 
and manufacturing of jewelry in the south. 
He is survived by his mother and one sister, 


Mrs. Gus Bartram. 
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Henry F. Stecher of the jewelry firm of 
Aug. H. Stecher & Co. and treasurer of 
the Wisconsin Retail Jewelers’ Association, 
is performing some extra duties of citizen- 
ship in serving on the federal jury now 
hearing cases in the United States District 
Court for Eastern Wisconsin. 

Arthur C. Kuesel of Kuesel Bro. Co., has 
been elected third vice-president of the 
Lions Club of Milwaukee. Mr. Kuesel has 
been active in this organization which is 
composed of the younger business men of 
the city and is similar to Kiwanis, Rotary 
and such organizations in its purposes. 

C. W. Anderson, Madison jeweler, has 
been appointed a member of the Greater 
Madison committee of the Association of 
Commerce to represent the jewelers of the 
city. The committee will participate in all 
civic events to boost Madison and its retail 
stores and win new friends for the mer- 
chants, 

Theodore Schalle and his fellow jewelers 
along Center St. co-operated with other 
merchants along that business thoroughfare 
in conducting a booster parade of the 
Center St. Business Men’s Association last 
week. The way of a parade of 100 auto- 
mobile floats and trucks was decorated with 
flags and bunting, also lighted with red 
flares. 

C. W. Hall, chairman of the retail division 
of the Green Bay Association of Com- 
merce, is general chairman of the plans for 
the 23d annual convention of the Wisconsin 
Retailers’ Association which will meet in 
that city Aug. 20-22. The association em- 
braces practically every line of retail mer- 
chandising in the State, including several 
dealers in jewelry. 

Appleton jewelers who participated in the 
Spring style show are planning to again co- 
operate with other merchants in staging a 
Fall style show but on a larger scale than 
the first one. In addition to individual ef- 
fort the merchants will join in a co-opera- 
tive advertising campaign and also in a joint 
display plan. The fashion show will be 
staged in Lawrence Memorial chapel. 

Milwaukee jewelers, some of whom close 
their places of business Saturday afternoons 
during the Summer months, supported the 
move recently put under way by Uncle 
Sam’s letter carriers that the mail men be 
given off Saturday afternoons during July 
and August. Owing to the general suspen- 
sion of business during those months the 
referendum was unanimously for the ques- 
tion. 

Fred J. Theleman experienced a misfor- 
tune with his shop equipment last week 
during the rush of graduation pin and ring 
work, when a heavy embossing press of the 
screw type was fractured. Welding was re- 
sorted to and the press was back in work- 
ing order within a short time but serious 
delay on work would have resulted had not 
several other jewelers volunteered to help 
out with their equipment. 

The property occupied by the Benjamin 
Greenberg jewelry store at 310 State St. in 
Madison has been disposed of by Mr. Green- 
berg together with two adjoining proper- 
ties. The Greenberg property has a front- 
age of 48 feet. The new owner plans to 
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erect a modern business block on the entire 
property eventually. As plans are still inde. 
finite the Greenberg store will remain at 
the old location temporarily. 

Wisconsin jewelers and other business 
men will be permitted to continue to use 
the highways of the State as advertising 
mediums. The State Senate passed a bijff 
prohibiting signs and billboards on State 
trunk highways, but the bill was killed jn 
the assembly. One of the features men. 
ticned in favor of the bill was that it would 
eliminate the promiscuous use of the word 
stop to call attention to some advertised 
subject. 


David Goldman, well known in Milway- 
kee as the “Square Deal Jeweler” and who 
is also president of the Sturgeon Bay. Fruit 
Co., operating mammoth cherry orchards in 
northeastern Wisconsin, has enlisted. hun- 
dreds of Milwaukee schoolboys, 14 to 18 
years of age, to come to Camp Sturgeon for 
cherry picking work. The camp provides 
eating, sleeping quarters and entertainment, 
under supervision of a military school di- 
rector. In addition the pickers are paid well 
on the basis of their efforts. 

The Racine Jewelers’ Association, meet- 
ing at the Association of Commerce, has 
decided that all jewelry stores located in 
the city would close Wednesday afternoons 
during the Summer months of July, August 
and September. This action was taken inde- 
pendent of other retail groups and is to 
give the employes and clerks an afternoon 
off during the week. Rather than close on 
Saturday afternoon when many workers 
have an opportunity to shop, the jewelers 
decided to rest in the mid week. 

William H. Upmeyer, of the Bunde & 
Upmeyer Co., Milwaukee jewelers, is writ- 
ing installments these days, not a serial story 
but just signing his name and when his 
task is completed he will have written his 
autograph 3,810 times. Mr. Upmeyer is 
president of the Milwaukee public debt com- 
mission and as such is one of the officials 
who are required to sign their names to 4 
$3,790,000 city bond issue. The best record 
made in signing the bonds was 750 an hour, 
but this speed was not maintained. The 
work is being done a few hours at a time s0 
as to avoid writers’ cramps. 

A number of Wisconsin cities have de- 
cided to establish Summer closing plans for 
jewelry and other retail stores. With the 
exception of stores selling foods the ft 
tailers are generally co-operating with uma 
nimity. At Manitowoc it is planned to close 
at 5 o'clock during July and August. 
Stevens Point has a five o’clock rule but 
extends the time to include the month of 
June. At Waupaca retailers have agreed of 
closing Thursday evenings which is the ni 
of the weekly public band concert. This ste 
was taken to give employers and clerks a 
opportunity to enjoy themselves. The Supt 
rior retail merchants will close Saturday 
nights at 6.30 o’clock during July 
August. In most of the smaller cities stores 
maintain a 9 o’clock schedule for Saturdays. 








E. L. Entrikin, Findlay, O., will close 
out his jewelry stock this Summer, C 
store room having been leased to the J. 
Penney Co., with stores in many cities over 
the country. Mr. Entrikin has been ® 
business here in Findlay for 45 years. 
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TRADE CONDITIONS 





While the retail trade is not all it should be in 
gme localities, there is nothing but optimism  be- 
ing expressed on all sides, both from the jobbers 
and dealers. Salesmen are starting out with the 
Fall and holiday lines and early reports indicate 
more than the usual success. Regardless of what 
dse is said, the dealers seem bent on carrying 
heavier stccks than they did last year, reflecting 
their confidence in general business conditions. 
Novelty goods, such as ear pendants, neck pieces, 
fancy mesh bags and similar articles hold the big 
edge on all other goods. Wholesalers in this city 
have anticipated this turn in the demand with 
gne of the largest stocks and most varied assort- 
ments ever sent out of their establishments, Gen- 
eral business conditions are fair. 










Among the recent visitors to local jobbing 
houses were Carl Pumphrey, Decatur; A. 
P. Wood, Kirklin; E. W. DeLawter, An- 
derson; Mr. and Mrs. Abercrombie, Rush- 


ville; George McCain, Kokomo; W. P. 
Cooper, Pendleton, and Aaron  Pursel, 
Noblesville. 


Joseph E. Reagan, head of the Baldwin- 
Miller Co., wholesaler, and Harper Rans- 
burg, head of the cut glass manufacturing 
establishment which bears his name, are in 
St. Louis this week attending the conven- 
tion of Rotary International. Mr. Ransburg, 
a devotee of organization work, is on the 
entertainment committee and had charge of 
the plans for entertaining Rotarians enroute 
to St. Louis during their stay in Indian- 
apolis, 

A. C. Goll, a salesman for the Sebel Co., 
wholesaler in the State Life building, 
demonstrated recently how it pays to know 
your business. He was calling on the How- 
ard Store in Rochester, Ind., when he was 
approached by a person, apparently a cus- 
tomer, who asked concerning the history and 
workmanship of the large line of beads he 
was carrying. Happening to know how they 
were made, where and under what condi- 
tions, Mr. Goll went to some pains to ex- 
plan them. He was somewhat surprised 
the day after to pick up the morning paper 
and find nearly a half column on the front 
page concerning the Egyptian motif in beads, 
tow they were made, with prominent men- 
tion made of both him and his company. 

Business houses and stores of Richmond, 
Ind. will close Thursday afternoons, during 
July and August, starting July 5. Approxi- 
mately 50 business houses signed a petition 
fo close Thursday afternoons. A number 
of merchants were not reached with the peti- 
tion on account of the fact that they were 
out at the time the petitioners came around. 
lt is thought by those in charge that it is 
the consensus of opinion among all the mer- 
chants that the stores should be closed the 
ome afternoon each week during the two 
months for the benefit of the employes. The 
act that the merchants are more anxious to 
close their places of business this year than 
last is evidenced by the signing of the peti- 
ton which was sent around this year in 
comparison with last year and the short can- 
Yass that was made this year netted 50 
tames, Closing cards will be furnished the 
business houses by the Kiwanis Club. 

ndianapolis will have one of the largest 
elegations at the convention of the Indiana 

‘sociation in Culver in the history of as- 
“elation work. Fred Fromm, assistant man- 
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ager of the Baldwin-Miller Co. and H. H. 
Bishop, a local retailer, have spent several 
days visiting the trade and have secured 
pledges from more than 20 retailers who 
will make the trip. Mr. Fromm, while in 
the wholesale business, is about as much of 
an enthusiast for the Indiana retail organi- 
zation as if he were in the retail end. Mr. 
Reagan will go to Culver as a representative 
of the wholesalers’ organization, Harper J. 
Ransburg, also of this city, will also attend 
the convention. Incidentally Mr. Reagan has 
been named chairman of a special commit- 
tee of the national wholesale organization 
which will work with the committee of re- 
tailers toward the abolition of the luxury 
tax on jewelry. 












Lawrence Daniel, Greenville, O., and Ed- 
ward H. Kahn, Danville, Ky., jewelers in 
their respective cities, called at the establish- 
ment of Richter & Phillips last week. 

Frederick Walter, watchmaker, 1950 Bige- 
low St., was granted a divorce from Amelia 
Walter in the Court of Domestic Relations 
on charges of gross neglect. The watch- 
maker accused his wife of being indolent. 

William F. Schumer, traveling representa- 
tive of the Schumer Bros. Co., platinum- 
smiths in the Walsh building, is on the sec- 
ond half of a tour that is taking him through 
a greater part of the central and western 
United States. Mr. Schumer has already 
gone through the southewestern section and 
is on his way to Seattle, this being the most 
northern and western point of the trip. 

The Richter, & Phillips Co., William F. 
Pohlmeyer, diamond dealer; Sam Savin, 
pawnbroker, and a number of others sub- 
mitted bids for the jewelry and diamonds of 
the late Mrs. Eleanore C. U. Alms, which 
had been appraised at $27,488.75, but the 
jewelry went to Joe Brill, sporting man, at 
his bid of $9,000. Mrs. Alms, widely known 
for her philanthropic deeds, died about a 
year ago. Savin bid $8,000, the Richter & 
Phillips firm, $7,653, and Pohlmeyer sub- 
mitted $6,200. 

Detective are scanning all theft reports 
from jewelers and pawnbrokers in this city 
following the recovery of a lot of jewelry 
in a raid that really was made to find liquor. 
The detectives raided the home of Nick 
Christ, 527 John St., in search of liquor 
and instead found 28 watches, 16 rings with 
different sets, 12 gold chains, a dozen pieces 
of miscellaneous jewelry and four loaded re- 
volvers. Christ, who was detained on suspi- 
cion, asserted that the jewelry was held 
by him as pledges for loans he made to 
negroes who congregated around a pool room 
on W. 6th St., where he is manager. He 
will be detained until detectives make a 
survey of jewelry shops and pawnshops. 

George J. Gruen, secretary of the Gruen 
Watch Co., Time Hill, Cincinnati, has been 
elected a director in the National Association 
of Credit Men, this honor being given him 
at the convention recently held at Atlanta, 
Ga. Incidentally Cincinnati was awarded 
the membership banner for the greatest in- 
crease in membership during the past year 
for cities in the Class A division. Mr, Gruen 
was the representative of the jewelry trade 
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in the local association, being named a direc- 
tor of the Cincinnati association in 1919 and 
serving in that capacity until this month. 
During his term as president, commencing 
June, 1920, the association established the 
Cincinnati branch of the Central Credit In- 
terchange Bureau. After this had been fairly 
well established he installed an adjustment 
bureau and collection department. In 1921 
he served as chairman of the investigation 
and prosecution committee of the National 
Association of Credit Men, arid now he be- 
comes director from Cincinnati. 

Final disposition of the divorce suit of 
W. Herbert Oskamp, secretary and treas- 
urer of the Oskamp Jewelry Co., 41 E. 4th 
St., and Mrs. Louise Grimm Oskamp, 2358 
Harrison Ave., Westwood, will be made on 
July 24. That was the date set by Judge 
Charles W. Hoffman in the Court of Do- 
mestic Relations, Friday, when the court 
overruled a number of motions that have 
since been filed by both parties to the suit. 
Mrs. Oskamp filed a motion asking that an 
allowance of $150 alimony which had been 
made by the court be increased on the 
ground that she could not live on that 
amount. In turn Oskamp filed a motion 
asking that the alimony be reduced as he 
was an invalid and could not afford to pay 
that amount. Oskamp was two months in 
arrears in payments of the alimony but since 
the filing of the motion asking for a reduc- 
tion, Oskamp has received some dividends 
with which he can make the payments, his 
attorneys declared. Attorneys for the wife 
declared they would drop their motion for 
an increase if the delinquent payments were 
made, 

Several jewelers in Greater Cincinnati 
think it best to travel in double harness and 
were married during the past week. Among 
them was Hugh Stewart, auditor of the 
Wadsworth Watch Case Co., Dayton, Ky., 
across the Ohio River from Cincinnati, who 
was married to Miss Laura Schafer, 713 
Willard St., Covington, Ky., Saturday, June 
16. There was quite a little romance con- 
nected with the marriage, as when the war 
started Stewart gave up his position with the 
Spalding store in Cincinnati and went over- 
seas. His position was taken by Miss Scha- 
fer and when Stewart returned after the 
armistice he prevailed upon the woman to 
retain the position and he became connected 
with the watch case company, where he rose 
from the ranks until he became auditor. 
Mr. Stewart is widely known in bowling 
circles, being a member of the Potters team, 
champions of the Hamilton County Bowling 
League. They will spend their honeymoon 
at Chattanooga, Tenn. Another marriage 
was that of Oliver E. Franke, jeweler, 568 
Mt. Hope Ave., and Elsie R. Whitefield, 3346 
Evanston Ave., who were married by the 
Rev. W. D. Malcolm of the Montgomery 
Presbyterian Church, Sunday. The engage- 
ment was announced four months ago. The 
third marriage was that of Jesse Phillips, 
brother of J. H. Phillips and Maurice Phil- 
lips, vice-president and treasurer, respec- 
tively, of the Richter & Phillips Co., 114 W. 
6th St., and Miss Marie Phillips of Avon- 
dale. Miss Phillips, unlike other brides, did 
not find it necessary to change her surname 
in marriage, but the bride and bridegroom 
were not related before the ceremony was 
performed by the Rev. J. Kaplan. They are 
spending their honeymoon in California. 








“Abe” Isaacs, of the Keystone Jewelry 
Co., has motored down here for a short visit. 

Harry Oberlin, of Oberlin Bros. Co., 
Fresno, is spending a week in Los Angeles 
and vicinity. 

William M. Railey, secretary of the G. D. 
Davidson Co., is spending a week with his 
wife in Yosemite Valley. 

Leo Schiller, San Diego, has taken a new 
10-year lease on his store. He will remodel 
the place and otherwise improve it. 

Ray Vercler, 610 Jewelers’ building, has 
left with his motor car for a two-weeks’ 
camping and fishing trip in the northern part 
of the State. 

Charles E. Marcellus, of the diamond de- 
partment of S. Nordlinger & Sons, has been 
confined to his home by illness, due, it is re- 
ported, to an attack of gout. 

A. Dix, South Pasadena; Raymond Finch, 
Covina; Mr. Phillips, Pasadena; S. B. Clem, 
Redondo, and S. L. Nieman, Artesia, are 
among those who have visited Los Angeles 
recently. 

J. D. Morrow, Oceanside, who has been 
ill for about a year, is reported to be getting 
along nicely and is now able to be about in 
a wheel chair and spend considerable time 
in his store. 

Charles E. Perham, San Pedro, accom- 
panied by his wife, has returned from a 
three weeks’ trip by automobile to San Fran- 
cisco. He will now go to Big Bear valley 
for three weeks. 

Rudolph Wirth, Swiss watchmaker, 600 
Broadway Central building, has gone on a 
trip to Canada, expecting to be gone about 
a month. During his absence his business 
is in charge of A. Ogren. 

The jewelers of southern California gen- 
erally report that they have done good busi- 
ness during June, the wedding and gradua- 
tion season. Diamonds and watches have 
been especially in demand. 

H. D. Sharp, Montebello, has just moved 
into a fine new store in a new brick block 
a short distance from his former location. 
He has installed new fixtures and has a 
handsome place of business. 

S. P. Dayton, 714 Title Guarantee building, 
has returned from a visit among the jewelers 
of Pomona, Ontario and other towns east of 
Los Angeles and reports that he found them 
doing very satisfactory business. 

John Blohm, head of the silver department 
of Feagans & Co., has arrived home from 
the east, where he visited the factories to 
purchase new stock, and where he met Mr. 
Feagans on his return from Europe. 

I. Kornstein, of the Pacific Watch Co., 
315 S. Broadway, is leaving for New York 
on July 4 on a business trip. While in 
New York, Mr. Kornstein will make his 
headquarters with H. N. Schiff, 15 Maiden 
Lane. 

Mrs. Ethel Orman has left her position 
with the E. W. Reynolds Co. and is return- 
ing to her former home in Minneapolis. 
Miss Ida Sluder, Los Angeles, has taken a 
position in the jewelry department of the 
same company. 

G. B. Crisp, who has been for a number of 
years at 4404 Central Ave. and built up a 
prosperous business, has just moved into 
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new and larger quarters at 4306 on the same 
street. He will have an optometrist with 
him in the new location. 

K. W. Broughton, formerly with the Geo. 
D. Davidson Co., has taken the position in 
the clock and watch department of Ham- 
burger & Sons, made vacant by the retire- 
ment of George Ashton, who has taken up 
a different line of business. 

E. B. Nicoll, formerly for many years head 
of the manufacturing department of the Carl 
Entemann Jewelry Co., but now in business 
for himself on the third flooor of the Jewel- 
ers’ Exchange building, is pleased with his 
new location and reports that he has all the 
business he can do. 

J. P. Tait, 329 W. 7th St., has been at- 
tending the Jannistan national convention in 
Cleveland, O. He was a delegate to the con- 
vention and is also captain of the Los An- 
geles Grotto Patrol, which accompanied him. 
He is well qualified for his official position, 
having been an officer in the Canadian army. 
His brother, Jack Tait, had charge of his 
store during his absence. 

“K. H. S.” is the firm name adopted by a 
new concern which will engage in a jewelry 
and optical business about July 15 at 710 S. 
Hill St. The business, it is announced, will 
be conducted on the credit system. The 
store to be occupied is now undergoing ex- 
tensive improvements and will undoubtedly 
be an attractive one. The identity of the 
members of the firm has not yet been made 
known. 

A class of five watchmakers recently took 
the written examination required by the 
Horological Institute of America to secure 
certificates from the institute. The class 
comprised W. Barr, head of the watchmak- 
ing department of Brock & Co., W. W. Mc- 
Cune, H. J. Armstrong and F. H. Spriggs, 
also of Brock’s, and Mr. Lane of the Cuth- 
bertson school. Clarence Coleman of the 
sales force of Brock & Co. represented the 
Horological Institute as monitor at the ex- 
amination. 

Otto Jaeschke, head of the watch depart- 
ment of the G. D. Davidson Co., has ar- 
rived home after an extended trip through 
the east. He was gone about four weeks 
and visited New York, Rochester, Buffalo 
and other large cities. He was fortunate in 
experiencing what he calls “California 
weather” during almost his entire trip. H. 
J. Schlegel, salesman for the same company, 
has stopped in New York on his way home 
from Washington to do some buying for the 
Davidson company. 

Herman Levin, who carried a line of Jap- 
anese pearls and had an office in the Broad- 
way Central building, passed away quite sud- 
denly a few days ago. He had been in poor 
health for a year past but was not thought 
to be critically ill. However, he had a sud- 
den attack of pneumonia one day and died 
the following day. He had been in the 
jewelry and gem business in Los Angeles for 
a number of years. He left his mother, two 
sisters and one brother. He was widely 
known, having traveled extensively over this 
Coast. 

Eighteen separate firms were represented 
at the June meeting of the Jewelers Crafts 
Association, a number of these firms having 
several representatives present. President 
Kinsey was in the chair and Nat Barack was, 
on recommendation, elected a member of the 
association. At the preceding meeting Fred 
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Biederman, case maker; C. E. Linton, watch 
maker, and Harry Yoblow, platinum worker 
were received into membership. Plans for 
a big meeting, with a banquet and other e. 
tertainment, to be held July 10, were djs. 
cussed. Mrs, Atherton, principal of one of 
the Los Angeles public schools, made an jp. 
spiring address before the association op 
industrial arts in the schools. Considerable 
discussion was held on the subject of getting 
a platinum standard law enacted. 








Cleveland 


Herbert Hayes, of the Bowler & Burdick 
Co., will be married June 30. 

H. W. Beattie has been ill for two weeks 
and is still confined to his bed, 

R. E. Courley, of the Sigler Bros. (, 
has returned from a trip and reports busi- 
ness extremely good. 

George Loehr, son of Otto T. Loehr, 
vice-president of the Scribner-Loehr Co, is 
towing on the famous Detroit Boat Club 
crew. Mr. Loehr is representing the 
Scribner-Loehr Co, in Detroit and is spend. 
ing all his spare time practicing on the 
river. This crew has made a record for 
itself and is a heavy favorite in the several 
regattas that it will compete in this Sum- 
mer. 

E L. Mutukan, Findlay jeweler, is to 
close out his jewelry stock. He has leased 
his store at 408 S. Main St. to the J. C. 
Penny Co., the optical department of the 
store will continue in business under the 
charge of M. B, Spitler. The change was 
necessitated by Mr. Entrikin’s failing health 
and the increased demand for the service in 
the optical department. Mr. Entrikin has 
been in the jewelry business for more than 
45 years and at the present location for 
more than 36 years. 

The convention of the Ohio Retail 
Jewelers’ Association at Cedar Point, July 
17, 18, 19, will be a great interest to Ohio 
jewelers. E. R. Abrahamson is obtaining 
speakers of reputation to talk on the dif- 
ferent phases of the business. Ralph L 
Wood, principal of the school of salesman- 
ship of the International Correspondence 
Schools at Scranton, Pa., and others will 
speak. Cleveland members of the associa- 
tion will be largely represented. The 
Ladies’ Auxiliary of the organization 
formed at the meeting in Cincinnati last 
vear is arranging to entertain the visiting 
women at the convention, so if a jewelet 
takes his wife, he can be assured that she 
will be well entertained by the auxiliary 
while he is attending the business session. 
A general program of entertainment 1s 
ing arranged by Frank X. Russert, pres 
dent of the association, and by Mrs. E 
QO. Smitt, secretary. 








At a meeting of the Retail Merchants 
Bureau of the Mishawaka ( Wis.) Chamber 
of Commerce an agreement was effect 
whereby all members’ stores will close on 
every Wednesday afternoon during July a0 


August of this and succeeding years. I 


view of the fact that some of the merchants 
have already announced that their places ° 
business will be closed on Wednesday alter 
noons for the remainder of June as well ® 
during July and August, the matter of June 
closing was left optional for 1923. 





Co aren fe a = es ee UT ee ~— oT ee * 5 as. «a 2 2m eee a a 6 ae 


ae oe 














for 


ail 
aly 
hio 
ing 
if- 


vill 
ia- 
‘he 
ion 


ng 


ts’ 
ef 
ed 
on 
ni 


nts 
01 


as 
ine 





June ya fe 1923. 


4) 





B. M. Tasse, Coast manager of Manning, 
Bowman & Co., is in Los Angeles. 

H. C. Van Ness, of H. C. Van Ness & 
Co, has just returned from the eastern 
factories. 

Lewis J. ‘Strauss, diamonds, of 704 Market 
St, is leaving for southern California on a 
combined business and pleasure trip. 

Marc Lichtenstein, Bakersfield, Cal., is in 
the city for a few days, en route from the 
east, where he has been spending several 
weeks. 

Jack Lewis is getting ready to visit the 
Pacific northwest. S. J. Hammond and Mr. 
Lewis will travel together through the north- 
ern territory. 

Val Malkenbuhr, of Val Molkenbuhr & 
Co, manufacturers’ representatives of 704 
Market St., is leaving for Tacoma, Seattle 
and Spokane. 

Roy J. Doble has just returned from a 
trip north, representing the Chas. A. Han- 
cock Co. He is preparing to open offices on 
the sixth floor at 140 Geary St. 

Otto J." Boss, of A. I. Hall & 'Son, has 
arrived from southern California to take up 
his new duties in the home office here. He 
is now in charge of the buying department 
for A. I. Hall & Son. 

Jack Roth, of Tichenor & ‘Farnow, New- 
ark, N. J., is here on a business trip. He 
has just returned from a vacation of about 
a week, spent with his wife and family, in 
the Yosemite Valley. 

Robert Myers, of R. & L. Myers Co., is 
taking his vacation motoring in southern 
California and old Mexico. He is accom- 
panied, on his trip, by Henry Deutch, of 
Henry Zimmerman & ‘Co., New York. 

Cecil A. McCoy is severing his connection 
with the Edson Adams ‘Co. in- order to asso- 
ciate himself with Gordon Otto, manufac- 
turers’ representative, who is, at present, 
calling on the trade in the Pacific northwest. 

Herman Harris, of S. Wurkheim & Bro. 
is enjoying a vacation. Mr. Harris has a 
gift for facetious monologue which makes 
many of his friends say he is a loss to vaude- 
ville. He has never been known to sacrifice 
a sale to a joke, however. 


Max Klein, of the firm of H. Klein et Fils, 
Antwerp diamond cutters, has located in San 
Francisco and has taken offices in the Bullion 
building, Post St., near Grant Ave. Mr. 
Klein is now calling on the trade. 

W. L. Wingate, of the Oneida Community, 
ltd, is taking a vacation in the Yosemite 
Valley. Horace H. Allen, Coast manager 
for the Oneida, will probably, as usual, take 
his vacation in homeopathic doses, by spend- 
ing a day now and then, at his ranch. 

Earl D. Surges, of the Edson Adams Co., 
writes that he and Mrs. Sturges are greatly 
‘njoying the vacation trip, given him by the 
itm to commemorate his 25 years with the 
Edson Adams Co. They have been visiting 
both factories and theaters in eastern cities. 

Henry W. Tuckey & Co. have taken on 
the line of the U. S. Victor Fountain Pen 
Co, New York. They will act as Pacific 
Coast representatives of the pens and pen- 
tls of this firm, according to a statement 
made by A. B. Tuckey. 

Frank R. Haley, of A. I. Hall & Son, 
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has just returned from Washington, D. C., 
having gone with the Shriners. He helped 
in the distribution of California fruits to the 
ladies present, and otherwise was useful, as 
well as agreeable, according to other 
Shriners who were present. 

Edward V. Saunders, Coast manager for 
the International Silver Co., is still visiting 
the factories and general office of that com- 
pany. D. L. Lombard, of the International, 
states that Mr. Saunders reports all the 
factories busy and business in general is 
good. 

‘William Davidson expects to be in New 
York by July 5th, staying at the Pennsyl- 
vania Hotel. Accompanied by Mrs. David- 
son, he will make trips to Niagara Falls, 
Washington and other points of interest. 
David C. Balkan has been added to Wm. 
Davidson’s staff. He will travel the interior 
of this State. 

A visitor to San Francisco is F. M. 
French, of F, M. French & Sons, jewelers 
and opticians of Albany, Ore. Mr. French, 
who motored down from Albany, was re- 
elected secretary of the Oregon Retail Jewel- 
ers’ Association at the 16th annual conven- 
tion of that organization which was held in 
Portland, Ore., on May 9 and 10. He is 
one of the well-known members of the jew- 
elry business on the Pacific Coast. 

Joseph T. Kielty and Stanley J. Beard 
announce that they are severing their con- 
nection with the well-known firm of Mayer 
& Weinshenk, in order to go into business 
for themselves. Mr. Kielty has been 15 
years with Mayer & Weinshenk and Mr. 
Beard, eight years. They have taken offices 
at 209 Post St., corner of Grant Ave., and 
they are leaving for the eastern markets. 
It is their intention to carry a general 
jewelry line, diamonds and watches. By the 
end of July, they expect to be back at their 
new headquarters. 

Retail jewelers, recently visiting San 
Francisco, include: Mr. and Mrs. F. W. 
Bertram, Marshfield, Ore.; Abe Delovage, 
of Butte; Mr. and Mrs. Ed. Ross, Butte, 
Mont., and from California: Jos. Cohn, 
Marysville; Dave Goodfriend and son, of 
Salinas; Phil Joseph, Ukiah; Mrs. Maud 
‘Wickersham, of the Wickersham Jewelry 
Co., Bakersfield; Howard Stackpole, San 
Jose; Ernest Mueller, Eureka; Wm. M. 
Cummings, Monterey; Mr. and Mrs. Morris 
Traub, Salinas; Frank Marvin, of the John 
‘Hood Co., Santa Rosa; C. Guslander, Wil- 
lits; H. W. Stackpole, San Jose; E. A. 
Oppliger, Napa; R. C. Haun, Merced, and 
H. H. Wiendieck, Red Bluff. 








Consular Notes 


A concern in Cape Town, South Africa, 
desires to purchase jewelry and watches. 
For further information write to the Bureau 
of Foreign and Domestic Commerce at 
Washington, D. C., or any of its branches, 
and refer to file No. 6,702. 

*x* * * 

The Englishman evidently appreciates the 
accuracy of American clocks, for during the 
quarter ending March, 1923, they purchased 
33,190 of these timepieces, as compared with 
8,096 during the same period of 1922. The 
American consulate at London reports that 
the average value of imported clocks has 
fallen from 11 shillings in 1921 to five shil- 
lings in 1923. 
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Pacific Coast Notes 





Maurice M, Cohen was recently re-elected 
president of the Spokane, Wash., Retail 
Jewelers’ Association, at its annual banquet 
meeting. E. J. Hyde was elected vice-presi- 
dent and William F. Roberts secretary- 
treasurer. Ben Cohen was chosen’ to repre- 
sent the Spokane Retail Jewelers’ Associa- 
tion at the Washington Retail Jewelers’ As- 
sociation convention, in Seattle, July 26 
and 27. 

George H. Stevens, formerly of the firm 
of Stevens & Dicks, Huntington Park, Cal., 
is opening a watch, clock and jewelry repair 
shop on Mission Drive, San Gabriel, Cal., 
and will also carry a small stock of jewelry 
and silverware with the intention: of en- 
larging it, if the demand authorizes expan- 
sion. Mr. Stevens has 20 years’ experience 
in the Waltham and E. Howard works, in 
Massachusetts. 

Frank D., Keeley, who for years conducted 
one of the largest jewelry stores in Van- 
couver, B. C., has established himself in busi- 
ness in Long Beach, Cal. His very attrac- 
tive store is at 305 Pine Ave. He stated 
that in Canada they hear a great deal about 
California. Mr. Keeley went to see, for 
himself, and succumbed to the charms and 
business possibilities of Long Beach, one of 
the coming cities of the State. 








Omaha 


Louis N. Boisen, who has conducted a 
retail jewelry business in the Securities 
building, has retired from that business. 

Laurence J. Hindelang has accepted a 
position as shipping clerk with the Byrne- 
Duff Jewelry Co., Omaha wholesale house. 

Among the out-of-town jewelers in Omaha 
during the week were F. T. Talbot, Ames, 
Ia.; M. J. Klevjord, Persia, Ia.; Joe C. 
Swanson, Red Oak, Ia. 

T. L. Combs & Mazer Co., Omaha, retail 
jewelers, are conducting a sale in celebration 
of the 35th anniversary of Mr. Combs’ jew- 
elry business in Omaha. 

Announcements are out for the wedding of 
Margaret Lucy Carter and Clarence Alvin 
Dayton, both of Alma, Nebr., June 27. Mr. 
Dayton is a son of H. M. Dayton, a jeweler 
at Alma. 

O. C. Swan, Omaha auctioneer, has just 
conducted an auction for W. H. Booth of 
Sioux Falls, S. Dak. He has now gone to 
Wyoming to conduct some important atc- 
tions there. 

Miss ‘Kupka, daughter of A. G, Kupka, 
jeweler at Schuyler, Nebr., was in Omaha 
last week calling on the wholesalers. Miss 
Kupka is a valuable aid to her father in se- 
lecting his jewelry stocks. 

J. J. Richter, who some months ago estab- 
lished a florist shop in connection with his 
jewelry business in Omaha, finds it success- 
ful. He finds that jewelry and flowers work 
out together as a merchandising combination 
much better than many persons realize, since 
the frequent occasions that call for the pur- 
chase of jewelry also call for the purchase 
of flowers, and the merchant handling both 
in the same place of business gets the ad- 
vantage. 











A. O. Lieber and Z. B. Udall will open a 
jewelry store at Columbus, Nebr. 











M. F. Williams Co. is increasing its force 
of employes on bag frame work. 

Lippitt Bros. have been elected members 
of the Newport Chamber of ‘Commerce. 

Francis N. Close; optometrist, has opened 
new rooms in the Smith building, 57 Eddy 
St. 

James E. Duxbury, of this city, has been 
granted a patent on a safety device for power 
presses. 

L. J. Coultier, retailer and watchmaker, 
has been adding to his facilities at 904 
Broad St. 

Mr. and Mrs. Arthur Henius and daughter 
are occupying their cottage at Buttonwoods 
for the Summer. 

Mr. and Mrs. Howard L. Carpenter have 
arrived at their Summer cottage at Button 
woods for the season. 

William & Anderson Co. have been 
granted permission to erect a steel garage at 
North Main and 3rd Sts. 

Mr. and Mrs. William A. Schofield have 
taken up their Summer residence at their 
cottage at Buttonwoods. 

Mr. and Mrs. Manuel F. Williams and 
family have opened their Summer home at 
Buttonwoods for the season. 

Ralph K. Stone, of Markham & Stone, 
attended the 10th reunion of his class at 
Dartmouth College last week. 

Kaplan’s Weybosset Diamond Co., 199 
Weybosset \St., is celebrating its 20th anni- 
versary by holding a special sale. 

Archibald Silverman, of Silverman Bros., 
attended the 26th annual Zionist convention 
in Baltimore, Md., the past week. 

John M. Buffington, of the Potter & Buf- 
fington Co., is at his country place at 
Rehoboth, Mass., for the Summer. 

C. E. Hancock Co. has increased its stock 
room facilities and is now adding to the 
force employed in that department. 

Arnold C. Messler has been drawn by the 
Pawtucket Board of Aldermen to serve as 
a petit juror in the Superior Court. 

Tilden-Thurber Corp. will begin next 
Monday closing its store at 5 o’clock daily 
and at 1 o’clock Saturday until Sept. 1. 

Mr. and Mrs. E. Irving Rogers, Jr., ar- 
rived at their Summer cottage at Button- 
woods last ‘Wednesday for the season. 

The Paul Stierle Co., 56 Pine St., an- 
nounce that from July 2 to 13 the velvet and 
jewelry card departments will be closed. 

The Patten-MacGuyer Co. has removed 
its manufacturing plant from 31 Mathewson 
St. to the new Manucentre, off Eddy St. 

Mr. and Mrs. George F. Berkander opened 
their seaside residence, Glendale cottage, at 
Warwick Downs last week for the season. 

Norris G. Abbott and family are occupy- 
ing the. Dowding cottage..at Cedar Tree 
Point, on Greenwich Bay, for the Summer. 

Harris Fellman has leased to the S. 'S. 
Kresge Co. for 30 years the building on 
the north side of Ascension St., Woonsocket. 

Gregor Krichbaum, of L. Krichbaum & 
Co., has opened his Summer cottage at 
Grant’s Station in Warwick for the season. 

Sigmund L. Lederer, of S. & B. Lederer 
Co., has been granted a patent on a com- 
bined leather and metal fabric watch bracelet. 
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Walter P. Misch et ux have given a mort- 
gage for $14,000 to H. K. Hodgman on lot 
and buildings on the easterly side of Rose 
Court. 

Lewis S. Darling, of Pollard & Darling, 
and family opened the Darling cottage at 
Coles Station the past week for their 19th 
season. 

‘For the 16th Summer Mr. and Mrs. Oscar 
R. Boehne are occupying Idalwood cottage 
at Warwick Downs, having opened it for 
the season. 

Mr. and Mrs. William H. Manchester and 
Mr. and Mrs. E. Merle Bixby have opened 
their cottages at Buttonwoods, for the Sum- 
mer season. 

A mortgage for $2,000 against the prop- 
erty of the Warwick Sterling Co. in Cran- 
ton has been discharged by the Robert L. 
Walker Co. 

William F. (Flanagan, of the Cutler 
Jewelry Co., left last week on an extended 
western trip during which he expects to go 
to the Pacific Coast. 

Howard D. Wilcox and Arthur W. Cliflin 
were elected directors of the Rhode Island 
Electric Protective Co. at the annual meet- 
ing held last Thursday. 

Arthur W. Claflin, of George L. Claflin 
& Co., and family are occupying their Sum- 
mer cottage on the waterfront at Button- 
woods for the season. 

Capt and Mrs. Jerome M. Fitzgerald 
and their daughters, Misses Elizabeth and 
Muriel, are at their Summer home at But- 
tonwoods for the season. 

Owing to the excessive heat last week 
many of the manufacturing jewelry and 
allied branches closed their plants at noon 
on Wednesday and Thursday. 

The older manufacturing jewelers of this 
vicinity learned with sorrow of the death on 
Tuesday last of Mrs. Josephine E. Potter, 
widow of the late Isaac M. Potter. 

John Petrozella has commenced the manu- 
facture of a general line of shell and sterling 
silver rings at 106 Gesler St. under the firm 
name of the Enterprise Ring Co. 

Plans have been completed for a palatial 
brick residence on President and Loring 
Aves., on the east side, for Charles A. 
Russell, of the Irons & Russell Co. 

A dividend on the capital stock of the 
Nicholson File Co., amount not announced, 
has been declared payable on and after July 
2 to stockholders of record of June 23. 

Chris. W. O’Brien has been confined to 
his home, 21 Stanwood St., by a severe 
outbreak of poison ivy in his face, almost 
completely closing his eyes for several days. 

Mr. and Mrs. George W. Dover have 
returned from a motor trip through the 
Berkshires and are at their Summer home 
on Longmeadow Ave., at Longmeadow. 

The Brier Mfg. Co. has taken the shop 
room recently occupied by the Capron Co. 
at 70 Ship St., which, added to its own 
plant, more than doubles the floor space. 

The final meeting of the creditors of the 
Kescot Mfg. Co. was held last week at the 
office of Frank Healy, referee in bankruptcy, 
when the trustee’s accounts were allowed 
and the estate closed. 

A marriage license was issued by the City 
Registrar last week to John W. Nichols, 
treasurer of the Nichols Mfg. Co., manufac- 
turers of celluloid. goods. The bride-to-be 
is Miss Jean Clement. 
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The Taylor Card and Box Co., 236 Aborn 
St., have just sold their building at the 
corner of Aborn and West Exchange Sts, 
from which they moved about a year ago, 
to James W. Downing. 

The Guarantee Loan Co., Inc., of this City, 
has increased its capital stock from $2000 
to $300,000, according to an announcement of 
an amendment to its charter filed in the 
office of the Secretary of State. 

Mrs. Barton A. Ballou has purchased as 
a present to her son, C. Rathbone Balloy, 
the historic home of the late Mrs. Julia 
Ward Howe, where the “Battle Hymn of 
the Republic” was written, at Newport, 

Mr. and Mrs. Max Gertsacov have opened 
their Summer Cottage at Nausauket for the 
season, and last week entertained a number 
of relatives and friends in honor of the first 
wedding anniversary of Mr. and Mrs. Irving 
Gertsacov. 

Wallace C. Draper, of North Attleboro, 
president and treasurer of the O. M. Draper 
Corp., has petitioned the Superior Court 
for a dissolution as a Rhode Island cor. 
poration. A hearing upon the petition has 
been appointed for July 2. 

Mr. and Mrs. Edward B. Hough and 
daughter are at their Summer home at But- 
tonwoods for the season. Mr. Hough, who 
is president and treasurer of the Wightman 
& Hough Co., is at Grant’s Camp, Kene- 
bago, Me., for a short stay. 

Maurice J. Karpeles, of the Karpeles Co.; 
Eugene Abbott, of Potter & Buffington Co, 
and Frank P. Budlong, of William C. Greene 
Co., attended the 11th annual convention of 
the Maine Retail Jewelers’ Association at 
Old Orchard Beach last week. 

At the regular meeting of the directors 
of the Manufacturing Jewelers’ Board of 
Trade following luncheon at the Turks Head 
‘Club last week, several applications for mem- 
bership were favorably considered. There 
was a large attendance of the directorate. 

Fessenden & Co., Inc., 36 Garnet St., fur- 
nished the silver cups and trophies for the 
Rhode Island Yacht Club races on Satur- 
day. The collection was on exhibition in 
the display windows of Belcher & Loomis, 
Weybosset and Orange Sts., for several 
days. 

Miss Rachel C. Perregaux, of Lincoln, 
R. I, a graduate from the Rhode Island 
School of Design, was married last Thurs 
day at All Saints’ Episcopal Church, Attle- 
boro, to Lawrence M. Swift, of that city, 
a member of the manufacturing jewelry 
firm of D. E. Makepeace Co. 

The usual weekly half-holiday during the 
Summer months will be granted the er 
ployes of the: retail jewelry, optical, depart 
ment and other stores of this city this yeaf 
and from June 27 to August 20, inclusive 
these stores will close every Wednesday # 
1 o'clock. On July 4 the stores will & 
closed the entire day. Taking advantage 
these half-holidays the employes of many 
the larger concerns will hold outings. ; 
of the stores close Saturday afternoons, 
stead of Wednesdays and others shorten 
hours every day during the week in place 
of taking a half day off each week. 

The ‘'Cook-Dunbar-Smith Co., 
turer of plate and wire, 85 Sprague 
who recently purchased the building ® 
South Angell St., formerly occupied by 
W. J. Feeley Co., with the intention of 
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mving thereto, have decided to remain at 
js present plant and has re-sold the prop- 
uty to the American Emery Wheel Works. 
Frederick D. Carr, of the Ostby & Barton 
(o, and William A. Viall, of the Brown & 
Sharpe Mfg. Co., were ushers at the formal 
ception to Judge Arthur P. Sumner, Presi- 
dnt General of the ‘Society of the Sons of 
fe American Revolution, held at the 
Churchill House last week by the Rhode 
Iland Society, S. A. R. 

Thomas H. O’Brien, of Carpenter & 
Wood, Inc., has purchased the plant and 
wsiness of Higgins & Metcalfe, electro- 
aters, 101 Sabin St., which will be con- 
faved under the firm name of the Thos. 
{O’Brien Co., with Fred T. Higgins as 
geral manager. The plant is to be com- 
jetely overhauled and considerable new plat- 
ng apparatus installed. 

Otis Bros. Co. refiners, whose office has 
en at 187 Eddy St. in the Fitzgerald 
wilding for 36 years, have purchased the 
‘ning plant and building at 76 Clifford St., 
fr many years the property of John Austin 
Son, refiners. The new owners will re- 
nove their office thereto and will remodel 
te rear part of the old Austin plant for 
ital as a jewelry factory. They will con- 
time their refining plant at 100 Blackstone 
St. 

The following jewelry buyers were re- 
prted in this city and vicinity during the 
gst week: Charles E. Irwin, of Charles E. 
lwin Co., Havana, Cuba; M. Vogel, of 
Vogel Bros. New York city; Mr. Birn- 
um, of Birnbaum & Kasper, San Fran- 
io, Cal.; Mr. Bipschitz, of the Oval Mfg. 
, New York city; Mr. Bohle, of A. F. 
bohle & Co., San Francisco, 'Cal.; M. 
Kingsbacher, of Kingsbacher Bros., Pitts- 
iurgh, Pa.; Mr. Lavick, of S. B. Lavick & 
%, Inc, Chicago; Mr. Brandt, of Irving 
Brandt & Co., Inc., Chicago; Mr. Myers of 
SP, Meyers & Co., Montreal, Que.; Mr. 
Weingarten, of Frederick-Weingarten Co., 
Sa Francisco, Cal.; Mr. Pudan, of F. M. 
Plan & Co., Springfield, Mass.; Ludwig 
lel, of New York city; Mr. Michel, of 
M,& J. Michel, New York city. 








Canada Notes 





M.S. Superior, jeweler, of Montreal, re- 

tatly sustained a fire loss. 

|. H. Straumfjord, jeweler, of Winnipeg, 
sold his business to G. Thomas. 

A J. Gabel, of Kitchener, Ont., has sold 

jewelry business to T. F. Rixon. 

The jewelry stock of J. E. Darveau, Que- 
recently sustained damage by water and 


The jewelry store of George Suffren & 
of Sussex, N. B., has been destroyed 
) fire, 
W. B. Turnbull, jeweler, of Picton, Ont., 
. given a chattel mortgage to James H. 
‘te for $7,000. 
M. M. Haskett, jeweler, of Brockville, 
mM, has given a chattel mortgage to J. E. 
Onsler for $700. ! 
, Canadian Watchmaking Factory, Ltd., 
Montreal, capitalized at $60,000, has been 
tated by Benoit Bertrand, Emile A. 
met, George A. Fortier and others. 
‘ty Hermant, president and general 
of the Imperial Optical Co. of To- 
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ronto, stated in an interview that contrary 
to the general opinion Canada is manufac- 
turing all kinds of lenses extensively and do- 
ing a large export business to Britain, re- 
versing the conditions which prevailed only a 
few years ago. Canada is also competing 
successfully with the United States in the 
export of prismatic lenses to Europe. Mr. 
Hermant, who recently spent several weeks 
on the European continent, states that France 
is now manufacturing practically the world’s 
supply of binoculars and field glasses, where- 
as that particular branch of the optical in- 
dustry was previously exclusively German. 








Birmingham, Ala. 





E. R. Simmos, Gadsden jeweler, has 
bought the home of H. S. Smith in Gadsden 
for an investment. He stated that he might 
convert the home into an appartment house, 
or build another residence on the lot. 

Robert Snead, well known optician, with 
the Carrel Jewelery Co., Bessemer, died 
June 21, at Gulfport, Miss., while on a 
visit to friends there. Mr. Snead had many 
friends in Bessemer, Birmingham and other 
places in North Alabama, who are pained 
to hear of his sudden death. Funeral ar- 
rangements have not been announced, but 
it is supposed the remains will be taken to 
Bessemer. 

Leading Birmingham jewelers say that 
business continues good, and that conditions 
are far better than they were at this time 
last year. New industries of various kinds 
are locating every few days, while all estab- 
fished factories of all kinds are in opera- 
tion. Business men generally are predicting 
the best business this Fall ever known here. 
Railroads of this section are preparing for 
heavier freight traffic than ever before. | 
Building is not as active as it was a few 
weeks ago, owing to the high prices of 
building material of all kinds. 

Reports from various sections of the 
State indicate that the fourth annual session 
of the Alabama Retail Jewelers’ Association, 
to be held at Tuscaloosa June 27-28, will be 
one of the largest attended and most inter- 
testing conventions the association has ever 
held. Among the Alabama jewelers who 
will address the association is James A. 
Nelson of Decatur, one of the oldest jewel- 
ers in Alabama, and the oldest jeweler in 
Decatur. He is mayor of Decatur, and has 
held that office for the past 10 years. It 
is said by prominent citizens of his city 
that he will be mayor as long as he lives, 
or as long as he desires the office. P. H. 
Tyler, president of the Tyler Jewelery Co., 
Ensley, who will respond to the addresses 
of welcome, will also address the association 
on co-operation, and tell the Alabama 
jewelers how he increased his business 120 
per cent. within only a few months. Mr. 
Tyler is one of the civic leaders of Ensley, 
aside from being one of the leading jewelers 
of his home city. Another speaker of im- 
portance will be A. W. Anderson, secretary 
of the American National Retail Jewelers’ 
Association. It is not announced on what 
subject he will speak. There will also be 
other speakers from the national association. 
Among other speakers will be, Victor H. 
Hanson, publisher of the Birmingham News 
and Dr. George Lang, University of Ala- 
bama. 





Cincinnati was a local visitor last week. 

Joseph Finberg entertained the Murray 
Men’s Club at his Summer home in 
Touisset last Saturday. 

Walter Hopkins, a former salesman for 
the C. H. Eden Co. has returned from Mount 
Clements, Mich., where he has been receiv- 
ing treatment for an illness contracted at 
the Cape during the Winter. 

Among the Attleboro jewelers to attend 
the annual convention of the Maine Retail 
Jewelers’ Association were Harold E. Sweet 
and S. O. Bigney. The former delivered a 
talk on “Manufacturing Problems.” 

The Attleboro Chamber of Commerce has 
appointed a committee consisting of M. J. 
Baer, A. A. French, E. F. Thayer, W. H. 
Saart, S. H. Garner, Frank Mossberg, H. E. 
Sweet and Joseph Finberg to consider the 
proposition of enlarging a smelting company 
which desires to make a new alloy in Attle- 
boro. 

Preliminary meetings were held in Attle- 
boro and North Attleboro last week for the 
purpose of interesting the jewelry employes 
in the union. In North Attleboro the meet- 
ing was held in Hibernian hall on Thursday 
evening and was very poorly attended. On 
Friday night a meeting was held in the 
Grand Army hall, Attleboro, with 20 work- 
ers present. Frank H. McCarthy, organizer 
for the American Federation of Labor, 
Dick Heaphy, organizer of the Metal Pol- 
ishers’ International Union and Fred Seder- 
hoim, organizer-of the Massachusetts Inter- 
national Association were the speakers at 
both meetings. An effort is being made to 
impress upon the jewelry workers that the 
movement has nothing to do with the Inter- 
national Jewelry Workers’ Union which the 
workers of the Attleboros had experience 
with in 1917 and 1918. It is doubtful if 
the jewelers of the two Attleboros will pay 
much attention to the efforts of the outside 
organizers. The relationship between the 
employes and employers is exceedingly good 
and the workers understand conditions as 
thoroughly as the manufacturers and much 
better than outsiders. 





Theron S. Curtis has returned from a 
two weeks’ stay in Maine. 

George W. Cheever who has retired from 
active business will spend the Summer at 
Lake Greenwood. 

Dr. E. E. Hale of the O. M. Draper Corp. 
left this week for New York after a few 
weeks stay at the factory. 

Charles E. Stanley who: is well known 
among the trade has taken a position as 
salesman for a Leominster concern. 

Gerald Riley is now connected with the 
Geo. L. Paine Co. and will soon visit the 
trade with the company’s line. 

O. W. Clifford of the Webster Co. an- 
nounced last week that he would in the near 
future turn his property on Orne St. into 
a playgrounds for the children of the town. 
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IS YOUR ASSURANCE 
of Value, Accuracy and Service 


S aretail Jeweler you are in- 

terested as much in giving 

service as you are in making 
money. Elgin watches fit in ad- 
mirably with this enlightened 
method of doing business. You 

can depend on them just as your 
customer does. Their reputation 

. for accuracy, dependability and 
\\ value is constructive in the fullest 


y 


meaning of the word. 


That is why jewelers in ever-increasing 
numbers are concentrating on the complete 


Elgin line. 


Every sale of an Elgin makes another 
satisfied customer. And thus there is added 
to your business additional good will. 


Ae, 
P&<>\ Exoin Nationat Wartcu Co. 
>, |... Elgin—U.S. A. 
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That this department shalf prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ Crrcutar regarding any advantageous 
device or plan which they are utilizing in con- 
















nection with their business. 








The Merchant’s Waste Basket’ 





Some Things That Should and Some Things That Should Not Go Into It 


Written Expressly for The Jewelers’ Circular 
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GHOW me the contents of the waste bas- 
ket that stands by a merchant’s desk 
and I will tell you what kind of a merchant 
that man is. 

In the waste basket of the ambitious, 
energetic merchant, alive to his opportuni- 
ties and anxious to progress, you find noth- 
ing but waste paper, or papers and docu- 
ments that bear indication of having been 
given attention. 

In the waste basket of the easy going, un- 
successful merchant, the man who takes 
what comes to him and lets it go at that, 
you find everything, from unopened mail to 
cigar stubs. 

Let’s go through a basketful of it and see 
what is there. ; 

These heavy envelopes evidently contain 


catalogs. Some of them are so marked 
on the outside. Here is one heavier than 
the rest. The book has a handsome cover. 


Inside it is printed on a high grade of coated 
book paper, with halftone illustrations show- 
ing up the goods almost as well as actual 
photographs. The descriptions are complete 
and the terms of sale or of sales agency are 
given in full. This looks like a line a man 
could handle to great advantage. I liappen 
to know that this merchant is not carrying 
anything of this sort and is losing trade to 
a competitor who goes in for such goods. 
I might find, on asking this merchant, that 
he has no call for such goods and so he 
asks, “Why should I stock them?” Why 
indeed? As a matter of fact, Mister Mer- 
chant, was there any overwhelming demand 
that you open your store or go into business 
at all? And since you have forced your 
store upon the public, why not go farther 
and force upon the people the opportunity 
to buy these goods which have every appear- 
ance of being a first class merchandising 
Proposition? The worst of waiting for de- 
mand before stocking is that your competitor 
May not wait. 
_ Then here is another catalog, a little one, 
Just a little 8-page booklet about something 
that ought to make a good side line for the 
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store, increasing sales without increasing 
overhead ex'penses save by a small invest- 
ment. This is something else the merchant 
threw away after no more than a glance 
which showed him that it was about some- 
thing he did not sell. Well, if a merchant 
is never to consider the purchase of anything 
he has not already bought and sold, he will 
in a short time be as far behind the day as 
a hoopskirt and a bustle. 


Perhaps this merchant reasoned that the 
traveling salesmen coming to see him would 
tell him about all the new lines of goods and 
keep him informed and up to date. Perhaps 
they will, but how about the new goods made 
and marketed by concerns which are ‘not 
represented in your territory by salesmen of 
their own, or by jobber salesmen? Is it 
certain that none of these concerns have 
products worthy of attention? 


And speaking of the jobber’s saleman, per- 
haps the regular visits of such a man dre 
responsible for the presence in the waste 
basket of these two complete catalogs and 
price lists covering lines which are usually 
purchased through the wholesale house. It 
probably did not occur to this merchant in 
throwing these away that there might be 
times when he would want information 
about these lines and when no jobber’s sales- 
man might be anywhere in the vicinity. 

A red lettered folder attracts my attention 
among the loose papers. It is not a cata- 
log or a letter, just a big folder with the im- 
print on the first page, “You Save 25%.” 
That ought to have caught the eye of the 
merchant if he cares anything about saving 
on his buying. Probably he was engaged 
with a big, black cigar when he opened his 
mail and he just said to himself, “Just 
another scheme to load me up with a lot of 
stuff I can’t sell.” On the inside, however, 
are the details of a special ten days com- 
bination offer on goods that merchant has 
probably ordered from his jobber since he 
threw away that circular. And not knowing 
about the special combination offer, he 
bought the usual quantities and paid the tong 
price. 


Here are two pieces of mail that attract 
my attention and I can easily guess their 
contents. Trade journals. Magazines de- 
voted exclusively to the business in which 
the merchant is engaged. One of them is 
flat in an envelope. The other is neatly 
rolled in a wrapper. Neither of them has 
been opened. It takes only a minute to give 
them a hasty examination and to see that 
both contain information that would inevit- 
ably help that merchant to do more business 
and to make more money. And there is 
some important market information there 
too, about conditions and prospects. Well, 
I would have thought that merchant would 
have wanted that information. 


I think it must be true that the merchant 
who threw away these unopened magazines 
is doing business enough, or at least thinks 
he knows all he needs to know about his 
business and the conditions that govern its 
success. Certainly a merchant anxious to 
learn more about his business would not 
pay money to have valuable information sent 
to him and then throw it away without even 
looking at it. A man who would waste in- 
formation like that would probably buy 
himself a new pair of glasses and then toss 
them under the wheels of a passing auto- 
mobile without ever trying them on. 


It is easy to pick up half a dozen envel- 
opes bearing one cent stamps and some of 
them having no business card on the outside. 
Obviously these envelopes have not been 
opened. They are none too attractive on 
the outside, and yet you never can tell what’s 
in an envelope until you take out the con- 
tents and look it through. This first one 
has an announcement of new prices on a 
line the merchant sells every day. In this 
case it gives him a chance to make an ad- 
ditional profit on stock on hand if he wants 
to take advantage of the situation. This 
next envelope contains notice of a meeting 
of local merchants for the consideration of 
forming a chamber of commerce. Well, that 
meeting is ancient history now. The or- 
ganization is formed and one of this mer- 
ehant’s competitors is on the board of di- 
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rectors, already making new friends and 
undoubtedly customers as well. Then here 
js another envelope in which is an offer to 
send free a window display cut-out to ad- 
yertise a line this merchant features. There 
is also a reproduction of a full page ad- 
yertisement being run in the popular maga- 
zines and an explanation of how the, window 
display can be used to tie up together the 
magazine advertising and the store’s stock 
of the goods. 

A fourth unopened envelope is found to 
contain a coupon to be attached to any 
order given to a jobber, the coupon calling 
upon the jobber to send with the goods a 
window display free. And still another win- 
dow display offer is contained in another 
envelope. This is an important one for it 
tells the merchant that a fine mechanical dis- 
play containing a moving figure is being 
routed through his territory for use by one 
dealer in a town and he is given the chance 
to get the loan of the display without cost 
to him. It mentions too a reel of notion 
picture film that is to be had for use in the 
local houses if wanted. 

The last envelope picked up, though there 
are many more left, contains full informa- 
tion about some new display fixtures that 
would certainly help this merchant to in- 
crease his sales without employing more 
help or space. Each envelope opened con- 
tained an opportunity. Not all the oppor- 
tunities would be adaptable to this merchant’s 
acceptance and use, but all are worthy of 
serious consideration. 

Here is the last bit of waste basket matter 
I am going to mention. It is a little book 
in a carton. It looks as if the merchant 
had pulled it out and then stuck it right 
back in again and fired it. The thick little 
book is a directory of manufacturers of 
goods in his line. It must have been pre- 
pared at considerable expense and probably 
was sent him by the publisher of a trade 
journal to which he is a subscriber (if not 
a reader), sent without expense to the re- 
cipient. On file in his desk this little book 
would enable the merchant to find out just 
where to get any line of goods he might 
want to stock, just where to send some 
customer’s special order, just where to write 
for information about new goods or old 
staple lines. And the little book has been 
thrown away unused. 

Isn’t it plain enough from this selection 
of some of the merchant’s waste basket con- 
tents that the man behind the waste basket 
$ not very anxious to progress? One 
could scarcely deny that that man is not 
looking for opportunities. He is not even 
giving his consideration to those that do 
their best to thrust themselves upon his at- 
tention. What is that about opportunity 
knocking once at every man’s door? Here 
'$ opportunity knocking scores of times at 

1s merchant’s door and finding nobody 
home! How many opportunities are slip- 


ping away from you by the waste basket 
route?—F, F, 
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GALESMAN SHIP is the most important 
profession in the entire business world. 

There are more people engaged in “selling 
than in any other profession. 

Salesmanship - turns over the greatest 
volume of business. 

Salesmanship more closely concerns the 
comfort and well-being. of humanity than 
any other profession. 

There is no greater opportunity in the 
world than in salesmanship. 

* . * 


Professor Paul W. Ivy, of the University 
of Nebraska, recently told a convention of 
retail clothiers that ‘The biggest leak in the 
modern store is the dissatisfied customer, 
and 90 per cent of that dissatisfaction is 
the result of his not being thoroughly sold 
at the time he makes a purchase.” 

If there is any truth in what Professor 
Ivy says, and we will all admit that there 
is (even our employers admit that), then 
there is need for improvement in salesman- 
ship? 

Can we teach ourselves salesmanship? 

Most successful salesmen will tell you that 
you can—and point to themselves as self- 
made salesmen. Well, if they could do it, 
why not the rest of us? 

Everyone of us can learn to become a top- 
notch salesman if we will. It is only a ques- 
tion of the “I Will.” 

* * * 


Before we can learn salesmanship we must 
believe in it. 

The retail salesman who does not see a 
great future for himself (or herself, for 
women succeed in retailing as well as men), 
in the retail field will hardly pass over the 
line that marks the average and ordinary 
sales person and the true success. 

It is not necessary to point to the suc- 
cessful jewelers of the country to prove 
that it can be done. These men have started 
out in life with little more than a determina- 
tion to succeed. A review of their com- 
mercial careers proves that it is not capital 
that makes a successful retail success, but 
personality. 

It is what is in the head and not what 
is in the pocket that counts. 

The minute a salesman attains a belief 
in his profession he opens his mind to 
progress. Then, and then only can he ex- 
pect to get an advantage of his efforts to 
succeed. 

We must believe in our profession. 

We must believe in our particular trade. 

We must believe in the United States as 
a place to succeed in. 

And, finally, we myst believe in ourselves. 

* * * 


The minute the salesman finds faith in 
his profession he will turn to every avail- 
able source of information about his trade 
and his profession. In a word, he will be- 
gin his education for success. This educa- 
tion is to be gained in the following manner : 


1. Personal experience. ; 

2. The experience of others, which may 
be fond ifi books, in trade papers, and can 
also be gained by word of mouth from em- 
ployers and fellow workers. , 

The jewelry salesman will find three gen- 
eral lines of study worth while: j 

1. Salesmanship. ~~ i, 

II. The Jewelry Trade. « 

III. Improvement in General Education. 

Salesmanship miay be learned in the fol- 
lowing manner: Todt” Saad ' 

1. In a school or’ college teaching this 
study. In cities of considerable size night 
classes are sometimes found in the public 
schools, and in the Y. M..'‘C. A. and other 
institutions where extension studies are a 
part of the institution’s work for the better- 
ment of the young men of the. city. 

2. Correspondence courses. 

3. Home study in the shape of a thor- 
ough reading course on the subject. Text 
books on the subject may be read and the 
trade papers studied for the selling in- 
formation they contain. 

4. The application of the theory and 
knowledge learned in the methods adopted 
from the foregoing to an apprenticeship in 
the store where selling is engaged in. 

The sales person who starts to learn the 
jewelry trade, or any other line of trade, 


will find he has an unending task, which ~ 


makes it all the more important that he 
gain as much information along this line as 
possible. 

It is not really necessary to learn’ watch- 
making and repairing to be a good watch 
salesman, but if the salesman knows how 
a watch is made and could repair it if he 
had to he will find it easier to sell, and more 
than that—he will be performing a more 
efficient service for the customer and for 
his employer. ‘ 

More watches would be sold right. 

More customers would be satisfied. 

The salesman, and, in fact, any man who 
expects to succeed in any endeavor in which 
the expert mind has a part to perform will 
find that the better his general education the 
more efficient he will become. 

The more the sales person knows about 
modern practices of retailing, even if it is 
not absolutely confined to his own line of 
trade, the more he will be able to function 
effectively in his own line of trade. 

A salesman cannot know too much about 
anything, about any subject that engages the 
modern mind. 





—— 








Rea—“Liza, what fo’ yo’ buy dat odder 
box of shoe blackin’?” 

Liza—“Go on, dat ain’t shoe blackin’; 
dat’s my massage cream.”—Burr. 





“Have you ever been pinched for going 
too fast?” 
“No, but I’ve been slapped.” 
—Royal Gaboon. 
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HAWKES GLASS 





HAWKES 


For Your Gift Trade— 
Cigarette Jars of Hawkes Crystal Glass 


You will find this newest product of Hawkes’ 
skill a profitable answer to your customers’ de- 
mand for “something new.” Hawkes Crystal 
never appeared to better advantage than in these 
graceful jars for after-dinner cigarettes. 


Display a few of these jars in your window. They 
will earn you the appreciation of that large band 
of shoppers who insist upon combining good 
taste with moderate price when they buy gifts. 
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Cut Glass 
Engraved Glass 
Rock Crystal 
Glass 


Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 


Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixing 
Bottle. 





Your profit is better than usual. 


T. G. HAWKES & COMPANY 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco 
Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada 


No. 3705—Dorcas Design 
Cigarette Jar 4%” in 
height. $3.00 each, net. 
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Yellow, 


Green 
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Belais 18 K White Gold 


Samples Sent Upon Request 


VN Unassembled 


Handsomely engraved in the latest pat- 
terns. All fast selling designs are used. 


For those who still desire the plain band 
wedding ring we have them at 85c. a dwt. 


A complete line of fine wedding and grad- 
uation gifts in stock. 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 


Write for a Selection Pack- 
age of Anything You Need. 


Henry Davidson 
51 Maiden Lane New York City 
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Short Waits Make Pleased Customers 





FFICIENCY in present-day storekeeping 

demands among other things that every 
customer be waited on as promptly as cir- 
cumstances will permit. Next to discour- 
tesy, nothing is quite as irritating to a cus- 
tomer as wasting valuable time waiting 
around a store to be served. There are 
shopping periods during the day, notably at 
the noon luncheon hour and mid-afternoon, 
when it is isn’t always possible for a jewel- 
er’s sales help to wait on every customer 
immediately. If, however, customers are 
subjected to needless delays day after day, 
due to a shortage of selling help, the pro- 
prietor should see to it that extra help is 
engaged. 

The progressive jeweler invests a percent- 
age of his profits in newspaper advertising, 
and endeavors to keep his show windows 
looking attractive, avowedly for the purpose 
of enticing people into his store to buy his 
wares. Once he has persuaded them to cross 
his threshold, he should leave no stone un- 
turned in his efforts to serve them promptly, 
and to the best of his ability. No distinc- 
tion should be made between people of leisure 
and wage earners, insofar as the giving of 
prompt service is concerned. One man’s 
money is as good as another’s, which is just 
another way of saying that a mechanic is 
entitled to the same degree of respect and 
consideration as a banker. Store clerks, ar- 
tisans and laboring people are usually bound 
down to time, and must of necessity make 
the most of their opportunity when they go 
shopping. It becomes second nature for 
them, therefore, to patronize the jeweler who 
takes pains to make their waits as brief as 
possible, 

We are living in a busy, bustling age, and 
even people with time to burn seldom relish 
long waits when they are out to spend 
money. Barbers are especially alive to this 
fact. and more than once I have seen signs 


hanging in their shop windows reading 
something like this: “Five chairs. No 
waits,” 


Barring the customer who happens to be 
ina desperate hurry, the average person is 
content to wait his or her turn, when all 
the sales clerks are busy. What rouses the 


THE JEWELERS’ 
ire of the occasional shopper, however, is 
the fact of his being compelled to wait 
around until some supercilious sales clerk 
condescends to come forward and ascertain 
his wants. Selling help of this stripe is to 
be found in all sorts of stores these days, 
and so far as their selling ability is con- 
cerned, they are just so much excess bag- 
gage, 

A conscientious, agreeable sales person, 
even though he happens to be busy when a 
customer enters, will at least acknowledge 
the newcomer’s presence by a courteous nod 
or a brief word of greeting. A reception of 
this kind immediately puts a customer at 
ease, and lessens the tedium of waiting his 
or her turn to be waited on. In one jewelry 
store I happen to visit occasionally, a sales 
clerk is stationed directly inside the door. 
Seated at his desk, where he takes care of 
the proprietor’s correspondence along with 
his other duties, he is able to greet every 
individual that enters the store. Old or 
young, rich or poor, black or white, Amer- 
ican or Chinaman, all are accorded the same 
welcome, and every individual is waited on 
in their rightful turn, and with the utmost 
degree of courtesy and dispatch. 

Why not take measures to make YOUR 
customers’ wait as short and as pleasant as 
possible? An air of indifference toward 
shoppers on the part of your sales force 
can work immeasurable harm by driving 
away trade, and undermining good-will. 

A. S. K. 





Slogans and Near-Slogans 





HE jeweler will find the use of slogans 

and near-slogans, and bits of verse and 
even doggerel will embellish his advertise- 
ments, and make them more readable. 

The slogan adopted by the entire trade 
some years ago has done considerable to 
awaken in the hearts of the public the value 
of giving gifts—“Gifts that Last.” 

The adoption of this slogan was a few 
years late as the florists of the country 
were using their version of the gift idea, 
“Say it with flowers,” before that. 

The suggestion is offered that the follow- 
ing couplet might be valuable for use at 
many times: 

“Instead of flowers, a jewel give; 

The ‘gift of gifts!’ one that will live.” 

A. E. Ebcar. 
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Bases His Success on His Watch 
Repairing Business 





ERE is the repair shop of Leonard 
Lockley who conducts business in Marfa, 
Tex., with his wife under the name of 
The Lockley’s. The jewelry store adjoins 
“The Women’s Toggery” managed by Mrs. 
Lockley. The business, according to a 
letter just received from Mr. Lockley was 
started two years ago on a capital of $100. 
During the past 12 months the volume of 
business was $20,000. “I think this shows,” 
says Mr. -Lockley, “that a watch repair de- 
partment, properly conducted, goes a long 
way in gaining the confidence of the buying 
public.” 





Displaying Thin Model Watches 





LTHOUGH very simple in its concep- 
tion the window arrangement pro- 
duced by a Lowell, Mass., jeweler carried 
quite an effect, In his window was a dis- 
play of about 20 watches of very thin 
models. Each one of these was faced to- 
wards the side of the window so that the 
passerby in his glance observed the watches 
all placed sidewise so as to permanently 
bring out their thinness. A sign was in- 
cluded reading: 


Thin Model Watches for Y our Choice 


Nothing else was included but the ar- 
rangement of watches placed as described, 
had quite an impelling appearance. 





Attractive Circular Letters 





IRCULAR letters printed in three colors 

are being sent out by C. M. Hay, Co- 
shocton, O., advertising gifts for the grad- 
uate. The printing is done in a bluish 
white tint. A girlish figure at the left is 
illustrated in flesh tints, gold, blue and 
green. 

In the lower left hand corner under the 
suggestions “for him” and “for her” a 
fountain pen suggested for the latter might 
better be suggested for him.” 





Read THE JEWELERS’ CIRCULAR every week 
for live advertising and selling suggestions 
for the retail jeweler. 








FRIEND HUSBAND RUNS THE JEWELRY STORE WHILE FRIEND WIFE RUNS THE TOGGERY SHOP ADJOINING 
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THE NORRIS, ALISTER-BALL CO. 


WHOLESALE JEWELERS 
58 East Washington St. CHICAGO 





that typify the very latest in 


18 Karat White Gold 


and All Colors and Karats 
Easy to Assemble 


14 KARAT FINDING CO., Inc. 
64 Fulton St. . New York 
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LATEST FASHION 


Choker Necklaces 


Oriental 







15 West 34th St. New York 








SAPPHIRES EMERALDS 


All shapes and sizes in stock, ready to 
be furnished and set in your mountings. 


Crystal Carnelian Garnet 
copie, , ‘an Quality—Service—Craftsmanship 
=" —_ 
= OO aoe LOUIS BEITCHMAN 
. « . LAPIDARIES—SETTERS 
Borrelli & Vitelli 108 Fulton Street New York City 
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Quaint Proverbs of Old Japan 





When the tree falls the shade is gone. 

One hill cannot shelter two tigers. 

Win your lawsuit and lose your money. 

When the thunder is very loud there is 
very little rain. 

What is near vermillion becomes stained 
red, what is near ink becomes stained black. 

He who cannot sleep finds his bed badly 
made, 

The water that fears the ship is the same 
that engulfs it. 

The pleasure of doing good is the only 
one that will not wear out. 

You can’t strip two skins off one cow. 


The fallen blossom does not return to the 
branch. 

When puss mourns for the mouse do not 
take her seriously. 

A good rat will not eat the grain near its 
own hole. 


Learning without wisdom is a load of 
books on an ass’s back. 

Better breeding than birth. 

Even the hawk and the street dog have 
their friends. 

Look the other way when the girl at the 
teahouse smiles. 

It’s always the lazybones who wants to 
work on a holiday. 

The frog who has never seen the sea thinks 
the well a fine stretch of water. 

One can stand still in a flowing stream, 
but not in the world of men. 

Success is the foundation on which hap- 
pivess is built. 

When the wild geese fly they have the 
sense to follow their leader. 

The fiercest serpent may be overcome by 
a swarm of ants. 

You can’t expect blossoms from a dead 
cherry tree. 

A borrowed cat catches no mice. 

Never ask your guest whether you shall 
kill your chicken. 

Even if you put a snake in a bamboo tube 
you cannot change its wriggling disposition. 

The drunkard knows not the shame of 


wine—nor the abstinent its glow.—Novelty 
News. 





Store Appearance 





“A SHABBY coat,” says the old adage, 

‘ “often covers an honest heart.” “Per- 
haps,” responds George Horace Lorimer, the 
famous editor of the Saturday Evening 
Post; “but it generally also covers under- 
garments that should be in the laundry.” 
Appearance is becoming more and more 
mportant as a factor in all business suc- 
tess—and this is particularly true of store 
appearance, 

The problems of store appearance fall in 
= into three divisions—the problem 
of Store background, the problem of store 
ighting, and the problem of store fixtures. 








et Robinson has moved from 78 Pat- 
ve. to 20 N. Pack Sq., Asheville, N. 
» and has considerably enlarged his stock. 
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A Novel Collection Letter for the Jeweler 


FOLLOWING is something a little bit dif- 
ferent in the way of a collection ap- 

peal, which any reader is free to use or 

adapt to his collection problems. The letter, 

which should be prepared on good stationery 

and carefully addressed reads as follows: 
Dear Sir: 

If you put a coin under this letter- 
head and then carefully rub the paper 
with a hard pencil the design of the 
coin will reproduce itself on the paper. 

We don’t want to “rub it in” on the 
matter of this little bill—but we do 
need a reproduction of the money. 

In friendly hope we trust this letter 
will produce it Yes? 

Sincerely, 


Getting New Business 


N checking over records, an Eastern 

jewelry house of considerable size found 
they were taking out a large amount of in- 
surance from one of the companies located 
in their own town. Learning that this com- 
pany was to build a new home office, they 
immediately approached them and received 
favorable consideration from many different 
angles. They endeavored to secure an or- 
der for a new clock to appear on the office 
tower. They were allowed to quote prices 
upon silver ware and other needs for the 
cafeteria, They were given an opportunity 
to discuss the provision of certain equip- 
ment, such as silver thermos bottles and 
so on. 

This is an opportunity that all jewelers 
can keep alert to. It may be that you in 
checking over your own records can dis- 
cover a coal company from which you or 
your building has purchased a large amount 
of coal, and which can be followed up fur- 
ther for new building needs. The same 
holds true in many lines of business, and 
the real up to date retail jeweler can do 
well to assign this particular responsibility 
to someone, member or salesman, for a con- 
tinual follow up under the heading of “re- 
ciprocal business."—C. T. H. 


Inside Duplicate Window Displays 


W HENEVER the outside window ex- 
hibit is of a simple nature—on some 
special subject such as watches or rings— 
a jeweler located in upper New York State 
arranges for a “duplicate” of this lay-out 
to appear in one of his inside show-cases. 
The sales effect on cystomers is productive 
and impressive. The shopper carries the 
picture of the outside window in the store 
with him and then is again reminded. Or 
further, he can refer to certain articles 
without having to walk outside to refresh 
his or her memory, something which is fre- 
quently not done as the shopper does not 
care to attract attention. A sign is general- 
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ly included in the inside duplicate arrange- 
ment so that customers will recognize it— 
CG T.. He. 


Hand Lettered Headings 


PERSONAL discussion with a Hartford 
jeweler brought out the point that 
“hand lettered headings” added to the ef- 
fectiveness and results of his newspaper 
advertisements. This jeweler would not use 
hand lettered headings if he could procure 
Gowdy type. But such type is not avail- 
able in his town nor is it in many of the 
smaller towns wherein jewelers advertise. 
A hand lettered heading adds a certain 
quality and distinctiveness to the jeweler’s 
advertisement that increases its attractive- 
ness and helps to better impress, This 
jeweler adopts this method in the reason- 
ing that if his business justifies his paying 
the amount he does for newspaper adver- 
tising, it further justifies the spending of 
sufficient more in order to obtain the best 
attention. A hand lettered heading does 
not add very much to the expense—but it 
makes a great deal of difference in the ap- 
pearance of the advertisement.—C. T. H. 


Does It Pay to “Fill In’ Form Letters or 
Not? 


UNDER the above heading, a subject is 
reached of constant discussion. It is of 
interest to most jewelers and particularly 
those who have occasion to send out form 
sales letters. 

There is no “set” answer to this question. 
No general rule can be offered by which to 
guide the filling in of the reader’s name and 
address on any form sales letters. Many 
tests have proven surprising results either 
way. 

But the jeweler can be guided by these 
thoughts; if you are preparing a form sales 
letter in a most careful way—a letter 
which is going to be personally signed, neat- 
ly typewritten and produced on high grade 
paper, the date carefully filled in and com- 
pleted in all other careful details—then it 
pays to have the name and address filled in, 
but only when this can be done so that there 
is a perfect match, 

If on the other hand you are sending out 
a form sales letter, but not perfected to the 
finest details, it is better to commence it 
“Dear Sir” or “Dear Customer” without 
attempting to “fill in.” In brief, it only pays 
to adopt “fill in” processes when everything 
else connected with your letter synchronizes 
with it. Otherwise, the very same results 
can be produced in sending a letter not filled 
in, and which is perfectly frank and open 
concerning this —C. T. H. 








Smile Awhile 





Father—“Have you had any encourage- 
ment from my daughter?” 

Suitor—“Well, she said you would prob- 
ably be willing to continue her monthly 
allowance after our marriage.”—Erie Ga- 


gette. 
e os 


“Poor old Joe is dead—and all through 
a practical joke. 

“How a 

“He stuck his head into a Belfast house 
and shouted ‘Fire’ !” 

“Ves td 

“They did.”—London Times. 
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Advertising Ideas the Jeweler Can Work On | 


Timely and Suggestion-Giving Copy All-Important 
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6¢ DEOPLE’S thoughts,” states an expert 

student and practitioner of Advertis- 
ing, “are much like the waves at sea. They 
dance around here and there—swing one 
way one day and another way the next. 











Sometimes they are calm, other times 
furious. ‘houghts get choppy and then 
mild, pronounced, heavy and then again 





light—just as the waves do. But controlling 
them are several definite tides which can be 
scientifically watched and accurately antici- 
pated.” 

Jewelry advertising has these things to 
consider. By local means, the newspaper, 
through blotters and so on, the short choppy 
quick as well as the prolonged and perhaps 
the stubborn “wave thoughts” or flights can 
be challenged. By the same token and in 
more permanent advertising such as signs 
and billboards, the regular “tides” can also 
be appealed to in proper challenge. 

Local advertising, such as the newspaper, 
direct by mail circulars, theater program 
insertments, and otherwise can meet the 
suggestions of the day and the events of the 
town in their preparation and in their pur- 
pose. Your signs, billboards, and circulars 
should anticipate the steady pulse of 
thought, public interest and needs which 
are ever present regardless of conditions. 

To make the most of advertising, every 
jeweler must be alert for ideas. Seasonable 
ideas in supplement to the regular and al- 
ways useful appeals of Gift Giving, Re- 
membrance, Weddings, etc., can accomplish 
wonders, The jewelry store advertising 
successfully must be constantly “on its toes” 
to tie up with every appropriate oppor- 
tunity. 

The success of a fountain pen concern in 
flooding the country with advertisements, 
linking their pen with the “signing of the 
Armistice” is a wonderful example in the 
way of timely advertising. The way Lib- 
erty Loan advertising was handled in its 
timely appeals to patriotism, etc., was a 
further illustration. The recent campaign 
of the Gillette Safety Razor, upon the ex- 
piration of their well known patents, is a 
third and worthwhile example. 

To get right down to tin tacks in the 
wonderful field of retail jewelry selling. 
Your everyday transactions, the events of 
your town, of your state and the needs of 
the hour, suggest many ideas. 

A jeweler in the East had to find tem- 
porary quarters while a new building was 
constructed. An advertising slogan was 
immediately adopted, reading—“MAKING 
WAY FOR A BIGGER AND BETTER 
STORE.” Every week a picture of prog- 
ress in the way of construction on the new 
store was produced in the newspaper ad- 
vertisement. This jeweler realized that 
people like to be affiliated with a growing 
business, and in order that they might not 




















































be at any temporary disadvantage, he kept 
the erection of the new place a most active 
thought in the minds of all people. Inci- 
dentally, the various photographs taken will 
serve as good future records. As the store 
approached its completion, pictures were 
then introduced showing the new interior 
service features and lay-out. In this way 
everyone was kept alert to the movements 
of the store and to no neglect of business 
or loss of contact during that period. 

Right at the present time the “Traveling 
Thought” is in the air. Knowledge and 
realization of this can be worked into your 
newspaper advertising—perhaps along the 
following lines: 


There is an added satisfaction, some- 
how, when the visitor returns home 
with some little remembrance. 

Only a limited number of people are 
constant travelers. Most of us travel 
but occasionally. 

To those seeking some appropriate, 
useful and welcome souvenir—remember 
our willingness to serve in such direc- 
tions. 


At this time of the year many events are 
in process that call for “prizes.” The lov- 
ing cup is giving way to more practical 
awards and the jeweler has the competi- 
tion of other advertisers to meet. As a bit 
of copy worth studying—read that adver- 
tisement following as used by Ovington’s in 
New York City. 

Salesmen will tell you that old customers 
are most important in bringing in new cus- 
tomers. This also, holds true with jewelry 
store customers. Some advertisements 
should be directed to the old customers. 
This is recognized in other lines, by the 
Packard people for instance in their slogan 
—“ASK THE MAN WHO OWNS ONE.” 

Following is a display advertisement which 
seeks new business through the old deposi- 
tor. 


“I’ve Been Buying Jewelry 
at McOmber’s for Over 
Twenty Years.” 

This was the pleasing-to-us statement 
we heard a customer make the other 
day, 

Twenty years! 

It’s a long service. We’re aware of 
it—but it took a customer’s comment to 
bring it home to us in all forcefulness. 
Said a public speaker once: “It is 
much easier to achieve success than to 
maintain it. With success comes a re- 
sponsibility. It’s far easier to reach a 
certain and even favorable place in the 

world, than it is to hold it.” 
In endeavoring to “hold it” we have 
an admiration, a growing friendliness 


eieeeeel 


and a solid respect for those who have 
so loyally stuck by. It’s a joy to do 
business with old time customers. 
And this delight helps our service to 
new customers—because we treat them 
as old customers “in the making.” We 
realize it takes more than a “name” to 
establish twenty year spans. And while 
we want all the transient business we 
can handle, we want even more to merit 
a satisfaction in our dealings that will 
produce twenty year customers and 
longer. You are always welcome, 


There is a little article which has ap- 
peared in several papers and magazines 
known as “The Forgotten Man,” which rep- 
resents very good “copy” for some jeweler 
to incorporate in an advertisement or a cir- 
cular. It is given in part as follows: 


“The Forgotten Man” is that indi- 
vidual who does an honest day’s work, 
pays his bills, brings up three or four 
children, indulges himself in a pipe or 
an occasional cigar, keeps up a savings 
account, never asks for charity from 
anyone, never gets into trouble with the 
police, never makes a speech—in short 
he’s the individual who keeps going on 
his own momentum, good times, bad 
times, or indifferent times, writes Wil- 
liam Graham Summer. 

When the hat is passed around for 
the down-and-outers the Forgotten Man 
chips in his mite. 

The tax gatherer visits the Forgotten 
Man regularly, and collects toll for the 
upkeep of the police courts, jails, work- 
houses and poorhouses—none of which 
the Forgotten Man ever uses. 

Hundreds of social agencies exist for 
the improvement of the human race, but 
the Forgotten Man is never included 
their surveys. 

The Forgotten Man is just the every- 
day, common, ordinary plain citizen who 
does the best he can and makes a pretty 
good job of it. 

He’s a dependable old horse—broker 

to harness and he'll stand without hitch 
ing. . 
Remember there are millions of him, 
and there isn’t much chance that he w! 
ever go crazy, even though the whole 
world about him does seem inclined that 
way. 
When things get too bad he'll take 4 
hand at running them himself, and y® 
can depend upon him to do it m# 
sensible way. 

A good many of our best custome 
are the “Forgotten Men.’ They do not 
forget. You should not forget thest 
We're always prepared to serve 
“Forgotten Man”—also to help 1 
and remember him. 
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Rainy days have seldom been pushed in 
jewelry advertising. But the jeweler can 
appeal to retail and business men as a good 
business approach to take time on stormy 
days to come to the store and transact busi- 
ness, which the selling dullness of the day 
can permit in the time offered. 

Holidays are being more and more used 
in retail jewelry advertising references. 
Mother’s Day was recently emphasized in 
an exceptionally good way. 

One of the jewelers prepared an adver- 
tisement headed “Some of the Things 
Mother Likes Best.” Illustrated with text 
and copy were many suggestions of a per- 
manent value useful in commemorating 
“Mother’s Day.” The advertisement further 
suggested that such remembrance need not 
be confined to that one day alone—that 
“Mother” should be thought of “frequently.” 

Personalities are always interesting to the 
public. People like to see and know people 
they deal with. Perhaps you as a jeweler 
have noticed how a person when looking 
through a city directory always stops to ex- 
amine the pictures of the merchants so dis- 
played. Perhaps you could run to advantage 
in the newspaper pictures of some of your 
salesmen and their special qualifications. A 
clothing store recently accomplished this 
very effectively. One of their first adver- 
tisements showed a picture of a long service 
clerk with this caption—‘HE HAS 
WALKED THE STREETS OF HART- 
FORD FOR THIRTY YEARS.” 

Following are listed a few of the adver- 
tising ideas you can work upon in “tuning 
in” with public thought. 

Greater use in the way of reference to 
booklets obtainable at the store such as some 
of our advertisers do in the way of national 
advertising. 

Larger use of anecdotes as illustrations 
in the way of gift appeal. 

Try an advertisement showing some sen- 
tence relating to your service and reproduced 
in five different languages. It will attract 
attention, 

Occasional but not frequent use of epi- 
grams is a worthy suggestion. 

Quotations of famous men always produce 
sympathetic reading and agreement. 

Ideas can be procured from customers’ let- 
ters and by constant alertness. One jeweler 
i conversation on a matter of advertising 
with a customer not in the advertising busi- 
less resulted in the jeweler urging the cus- 
tomer to write an advertisement he would 
like to see appear. 

Another customer returned from Europe 
and some of his information in conversation 
with the jeweler inspired a good letter 
which was sent with effect to “the trade.” 

Ideas for retail jewelry advertising are to 
be found everywhere. Successful Selling, in 
fact, is a wholesale result of ideas. — Its 
growth during the past ten years and the con- 
tributions toward such success testify to 
that. There are no end of advertising angles 
you can work on. 








Carl M. Struss, West Hoboken, N. J., 
has reported that the display window in his 
Store was recently smashed and some 
articles taken. The loss was small. 
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Making Jewelry Advertising Pull 
from Out-of-Town Too 
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THOSE jewelers who advertise in cities 
which are the trading centres of large 
territories do not make their advertising 
most effective if they disregard mail order 
business. A leading Sunday newspaper of 
Denver, for example, has about 200,000 cir- 
culation, over half of which is outside 
Denver. Obviously, an advertisement which 
appeals only to local people doesn’t fit the 
situation. 

Symon Bros., a successful Denver firm, 
regularly use a Sunday newspaper adver- 
tisement, two columns wide by some four 
to six inches deep. The firm makes this 
advertising pull from both local and out-of- 
town people by incorporating in its week 
after week—never missing a single week 
—a “special” offering for the first days of 
the week. Some generally used piece of 
jewelry store merchandise is priced obvi- 
ously extremely low. 

Developing the plan to greatest effective- 
ness, Symon Bros. has found that an article 
calling for the expenditure of a small sum 
—a dollar or two—pulls the best. 

A leader of this sort, of*course, pays for 
itself as it acquires friends for the store 
and sells merchandise to them, indirectly, 
later. Symon Bros. gives the plan a real 
chance to work by following it month in 
and month out. Other advertising appears 
in each advertisement with the “special.” 

The leader which Wilson Bros., Scollay 
Square, Boston, use, is the repair depart- 
ment. Boston newspapers used have an out- 
of-Boston circulation of several hundred 
thousands. This firm has a “standardized” 
tested advertisement which it runs—two 
columns by two inches. As with the Den- 
ver firm mentioned, this advertisement is 
effective in pulling business both from 
within and without the city. 

The advertisement is headed in heavy 
black type with two words—“Your Broken.” 
Then come two lines in smaller type, 
“Watch-Glass can be replaced with an Un- 
breakable Crystal.” The rest of the ad- 
vertisement is as follows: 


“If your watchmaker fails to repair your 
watch and make it Reliable let us do it for 
you. Our watchmakers are competent to 
put in thorough order Ladies’ tiny Swiss 
and American watches. Also to repair and 
adjust Gentlemen’s high-grade watches to 
heat, cold and position. Out-of-town cus- 
tomers send watches by registered mail for 
estimate. When you want to buy a de- 
pendable watch, see us.” 

This is advertising which has demon- 
strated itself adequately to reach both the 
local circulation and the out-of-town circu- 
lation of the newspapers in which it appears. 
“Your Broken” has proved an excellent 
attention-getting heading. The copy ties up 
in the reader’s mind the name Wilson Bros. 
with a fairly common occurrence—a broken 
watch crystal. It conveys a high idea of 





the service the firm will give in this situa- 
tion, and also in any watch-repairing work. 
And, finally, it contains that significant line, 
“When you want to buy a dependable watch, 
see us.” 

Not a cheap watch, or a costly watch, 
or a fancy watch, but a dependable 
watch—the very kind of a watch thousands 
are looking for, and which its watch repair 
advertising will make readers think this 
Boston store sells. 

There is a simple way, in preparing 
jewelry store advertising, to be sure of 
reaching both out-of-town readers and city 
readers. The secret is—Construct advertis- 
ing which will pull from out-of-town. In 
practically every case, this advertising will 
pull extra well locally. Two or three prin- 
cipal copy appeals are always available. 

One of these is the “specialty.” A cer- 
tain jeweler, for example, used for a special 
Sunday after Sunday a watch he sold for 
$15.57. Good judgment calls for a spe- 
cial, whether the same is used every 
week or a new one, an article known to be 
in popular demand—a “good seller,” in 
other words. 

Another mail order appeal, good where 
a great deal of the circulation goes into 
small country places, is a service which 
people cannot obtain locally. 





Timely Advertising Copy 





667 ERE comes the bride.’ The immortal 

wedding music of Wagner will be 
heard many times during this month. For 
June, you know, is the favorite month for 
weddings. Just as the betrothal ring was 
quite naturally selected at our establishment, 
so will the purchase of the wedding ring 
be made here. There is style in wedding 
rings, just as in other forms of jewelry, 
and in the modern bride will want her 
wedding ring of the correct design. We 
are always glad to exhibit collections. 
Hamilton & Pohlman. 

*x* * 


Enhancing beauty with well-chosen, artis- 
tically wrought jewelry is an art.in which 
we are well versed. A visit to our shop 
will give you a better idea as to what 
lengths our designers have gone in produc- 
ing exquisite assemblies of precious stones 
in settings of extreme refinement and in- 
dividuality. L. H. Riley, Corning, N. Y. 

x *k * 

The very best evidence of satisfactory 
service. It is a real pleasure to this in- 
stitution to observe the countless number 
of patrons who favor this store each time 
they purchase jewelry. Each series of 
purchases from an individual is the very 
best evidence of the merit of the Cady & 
Olmstead wares and the satisfying features 
of the Cady & Olmstead service. 
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FANCY SHAPED WATCH GLAS 


Gach 40 ‘Dozen:422 Specially ground to fit cwnet....0a 
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The Geneva School of Horology, 
Its Regulations and Program* 








GTARTING as a private enterprise, the in- 
ception of which was due to the Comité 
de la Classe d’Industrie de la Société pour 
lavancement des Arts (Committee of the 
Industrial Class of the Society for the ad- 
vancement of the Arts) the Geneva School 
of Horology was opened, in May, 1823, as 
a studio for teaching the creation of models 
for simple and repeating watches; in 1827 a 
second studio was opened for instruction in 
complete wheel work. 

Cost of tuition was priced at 25 florins per 
month (the Geneva florin being worth about 
4% centimes). The pupils had to work ten 
hours a day, exclusive of the time—two 
hours daily—devoted to theoretical instruc- 
tion. Work started at 5 o’clock in summer 
and 6 o’clock in winter. The faculty sup- 
plied the necessary raw material, the pupils 
furnished their tools. The revenue from the 
articles manufactured went three-fourths to 
the faculty and one-fourth to the pupils. At 
the beginning, admission was restricted en- 
clusively to Genevese, it was not until 1829 
that the first foreigner was admitted, 

For ten years these two studios alone ex- 
isted, then, thanks to the financial assistance 
of the State, three new classes were formed, 
one for dial work (mechanism of repeaters), 
another for escapements and the third for 
¢xamination. These five classes or studios, 
united in 1840 in the upper stories of an old 
wheat granary, formed then, the principal 
elements of a complete horological school 
for the times. Towards the end of 1842, 
the administrative council of the city of 
Geneva, decided to take under its charge, 

Management and direction of this pro- 
fessional school, it established the colabora- 
tion of a commission of five, then of nine 
members, who met weekly and took charge 
of all details, efficiently managing the in- 
stitution. In 1844 a class for young women 


was added. 

Nii 

the It was the privilege of the Technical Editor of 
Jewelers’ Circular to visit the eva School of 


torology, last October, and the thoroughness and 
pr ensiveness of the various technical courses 
Fat ail to impress the American visitor. At the 
aon the Technical Editor’s visit the school had 
po students, this number being unusually small 
ome then prevailing conditions. Some of the 
> samous horologists of the world have received 
dete den; Saiain at this famous school the com- 
: 10) it i i 
With interes m of which, it is hoped, will be read 





In 1879 the present building was erected 
and inaugurated, a part of the structure was 
occupied by the Museum of Decorative Arts. 
Today, the school of horology, reorganized 
ag new programs, occupies the entire edi- 

ce. 

Since 1842, when the city of Geneva as- 
sumed proprietorship of this institution, the 
manufacture of watches has undergone very 
complete changes, through modifications of 
its organs, through scientific and mechanical 
discoveries and new processes. With this 
progress, radical changes in the studies and 
the application have taken place, the most 
important having been since 1916. They in- 
cluded the creation of special programs for 
every horological specialty, particularly for 
all such as concerned the technical horolo- 
gist and this last reorganization governs al- 
most all the details of application. 

Defining the purposes of the school, the 
organic regulations describe it as “an insti- 
tution having for its object the imparting of 
complete information on the trade and thus 
creating, skilful and well-informed horolo- 
gists so that the prosperity and the renown 
of the Genevese industry may be increased.” 
It is further described as a municipal in- 
situation conducted by the administrative 
council, the expenses of which are defrayed, 
by an annual item in the city budget, by a 
Federal contribution, by students’ fees and 
by special gifts. 

In the management and general supervi- 
sion of the school, a consulting commission 
of twelve members is provided for, to assist 
the Administrative Council, the incumbents 
to serve for four years. The names of mem- 
bers are to be presented by the Society of 
Horologists, the horological section of the 
Society of Arts, the society of former pupils 
of the Horological School. The supervision 
of the instruction and administration of the 
school is apportioned among the members. 
The commission is to hold regular meetings 
once a month, but may be called in extra 
session by the president or on the demand 
of five members. 

The management of the school is by a 
director, appointed by authority of the ad- 
ministrative council, under supervision of 
the consulting committee. He must be one 
of the instructors of the school and must 








present each month a report in detail as to 
the progress of the school and attend the 
meetings of the commission in a consultative 
capacity. 
INSTRUCTION 

Instruction in the school is practical and 
theoretical, the program of instruction and 
the periods of service being as follows: 


1. Diploma of technical horologist..5 years 
2. Diploma of examiner for compli- 
cated pieces 
3. Diploma of adjuster 
4. Course for repair man.......... 4 * 
5. Course for escapement specialist. 
6. Course for repairer of simple 
pieces 
7. Course for clockmaker and elec- 
tric horologist 
8. Course for clockmaker 
9. Course for the construction of 
sensitive and small electric ap- 
paratus 
10. Course for mechanical horologist.3 
11. Course for tool-makers for watch 


a ay eer as 
12. Course for makers of dies...... h29 
13. Short course for pivoters ...... a; 
14. Course for male and female ex- 

capement finishers ........... a 


15. Course for balance spring setters .2 

16. Short courses for salesmen in 
horology : 

a. Pupils who have attended a 
Business school 
b. Younger pupils according to 
requirements 

17. Short course for young girls 
specializing on separate parts 
of a watch, such as hands 
turners, hinge finishers, hands 
finishers, filers of angles, set- 
ters of wheel works, assem- 
blers of rough movements, etc. 

18. Course in improvement of the 
different parts of the watch, 
escapement, complicated pieces, 
accurate adjustment, etc. 

The three divisions comprised in the theo- 

retical instruction are: 

(1) Technical division: For the course of 
4 and 5 years, reserved for pupils 
finishing the second years of the pro- 
fessional school of Geneva or 
equivalent instruction (average 15 
hours of theory per week). 

(2) Practical division: For the three 
and four years’ course. Reserved for 
pupils finishing from the primary 
school or from the first year of the 
professional school (average 9 
hours of theory per week). 
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Wonderful H@ke-Jewel 


Soldering Outfits 


Whether you do special 
order work, or repairs, or 
manufacturing, the wonder- 
ful Hoke-Jewel Outfit will 
save time, labor, money and 
materials on every soldering, 
welding, or brazing job you 
do. It will also produce 
better work. 


Once you have used the 
Hoke-Jewel you will never 
be satisfied without it. 


Ask your friends about it. 
Most of them already have 
it. Then write us for fur- 
ther information and our 
easy terms. 


It’s Ten Times Quicker 








We Make the HokePhoenix Platinum Melters 
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ROLLING WHITE GOLD 
PLATINUM 
GOLD, SILVER 
COPPER, BRASS 


Use a rolling mill like the picture, 
with the motor underneath out of the 
way. This machine is the handiest 
and most efficient small motor roll 
made. Rolls 41%4” wide. The gearing 
system used multiplies the power, af 
at the same time relieves the machine 
of excessive strain. It runs surpris- 
ingly smooth and _ noiseless —smé@ 
space and big power. 








Manufacturers 


L H 62 Lispenard St. 
eiman Bros.°° "3 


Makers of good machinery for 35 years 
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(3) Short course division: For the two 
year course (average 7 hours of 
theory per week). 


Young women are admitted to all the 
classes more especially to those known as 
short courses. 

The theoretical lessons, obligatory, are de- 
termined for the pupils in each category; 
the outlines of the subjects taught are given. 

The library and collection of horological 
models and mechanisms, intended for the 
instruction of pupils in the school, may be 
made available for other persons, under con- 
ditions prescribed by the administrative 
council, on the advice of the commission. 


ADMISSION TO THE SCHOOL AND CONDITIONS 


Conditions governing admission to the 
school were as follows: 


Technical Division— 

Pupils must have passed the age of 15 
years and must have an education equiva- 
lent to passing the second year of the pro- 
fessional school of Geneva. Only pupils 
passing from the second year of the Geneva 
professional school with the distinction 
“promoted” are exempt from submission to 
examination, 


Practical division and division of short 
courses— 

Males must have passed 14 years, females 
must have passed 15 years and must have 
an education equivalent to the maximum of 
the sixth year of the Geneva professional 
school. Foreign candidates must under- 
stand the French language. In making 
written application, either as regular or 
outside pupils (improvement course), can- 
didates must supply information as to birth 
certificate or family booklet, statement of 
consent of parents or guardian, a certificate 
of education or of apprenticeship, a medical 
certificate may also be required. Parents or 
guardians of minor students, must consent 
in writing, to the regulations of the school 
and are personally responsible for their ob- 
servances. 

The monthly fees for regular students are 
fixed at 5 francs for pupils of Swiss na- 
tionality, 25 francs for foreign students and 
for outside students. 

Class of escapements and dial works, 
Swiss, 20 francs; foreign, 30 francs. Class 
of examination and adjustment, Swiss, 30 
francs; foreign, 50 francs, 

Children of foreign parents resident in 
Geneva for at least ten years, pay the same 
fees as paid by Swiss. Fees are payable in 
advance, without division. 

Native pupils, on the petition of their 
parents, may benefit by exemption from 
tuition fees and by a contribution. 

The scholastic year commences in the 
middle of August, but pupils may be ad- 
mitted at any time during the year. 

Morning lessons are four hours in winter 
and five hours in summer. Afternoon les- 
sons are four hours all the year. Vacations 
are provided for, one of six weeks in sum- 
mer; also holidays at Christmas and at 
Easter for shorter periods. On all official 
holidays studies are suspended. 

Swiss regular pupils are provided with 
tools and materials for the work during 
their apprenticeship, according to a table in 
a special regulation. These tools and the 
work executed, only become the property of 
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the pupil at the termination of the appren- 
ticeship. 

Other tools and supplies are at the ex- 
pense of the pupil. 

The work of the pupils is controlled by 
the instruction staff, the director and mem- 
bers of the supervising commission. 

Every month, and for each branch of in- 
struction, pupils receive, according to an ex- 
amination on the work of the month, marks 
represented by the following figures: 

6 very good, 5 good, 4 satisfactory, 3 
mediocre; 2 bad, 1 very bad, 0 nothing. 

Provision is also made for the furnishing 
to parents or guardians at the beginning of 
each month, of a memorandum book, show- 
ing the marks obtained for work during 
the previous month, times absent and late, 
which must be returned, signed by the par- 
ent or guardian within two days. <A gen- 
eral memorandum is given at the end of 
each year, showing by combination of the 
figures for work and by examinations, a 
certain pro rata. 

Fifty per cent of the work executed by 
students for special purposes or local manu- 
facturers, is returned to them. 

To each student who has obtained a mini- 
mum general average of 4.5 to 6, a certi- 
ficate is furnished at the end of each school 
year. 

Regular students, at the end of their ap- 
prenticeship receive the following awards: 

a. Diploma as technical horologist, 

b. Diploma as examiner of complicated 
pieces. 

c. Diploma as adjuster. 

Students in other courses, for a minimum 
of two years, receive a certificate of con- 
cluded studies. 

Students who fail to receive one of the 
above papers, receive a certificate stating 
that they have attended the school and in- 
dicating the proficiency they have attained. 

The annual certificates, the special prizes 
instituted by benefactors or the Society, the 
diplomas and certificates of completed 
studies, are handed out at a public meeting 
at the end of the academic year. 

The regulations as to the deportment and 
general conduct of students, stated in de- 
tail, are the same as those in force in every 
well conducted educational institution. 


REGULATIONS FOR OBTAINING 
THE DIPLOMA OF TECHNICAL 
HOROLOGER 


PRELIMINARY EXAMINATIONS 


Pupils desiring to obtain the diploma of 
technical horologer must undergo examina- 
tions, preliminary for the diploma, at the 
end of the third academic year, 

These examinations cover the following 
branches: 


Theory of Horology. 
Algebra. 
Trigonometry. 
Mechanics. 
Electricity. 

Industrial Chemistry. 
Technology. 


Practice: 
Average of annual work. 


Pupils obtaining in three subjects the 
mark 3, or in two subjects the mark 2 or 
in one subject the mark 1 or lower and 
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who have not a general mark of 4, are not 
eligible to receive the diploma. The same 
applies if they have not 45 marks for the 
annual average figure and 4.5 marks, for 
practice. 

EXAMINATIONS FOR DIPLOMA 


At the end of the fourth year a second 
examination is held, covering the following 
subjects: 

Higher mathematics. 

Analytical geometry. 

Descriptive geometry. 

Horological theory. 

Chronometry. 

Theory of complications. 

Horological technology. 

Cosmography. 

Practise : 
Average of annual work. 


The same conditions as in the preceding 
examinations apply. 
(To be continued.) 





Secretary of Breguet Centennial 


Commends H. I. A. 


June 22, 1923. 
Technical Editor, THE JEWELERS’ CIRCULAR, 

Dear Sir: Having read letter by “A. C. 
E.” in your last issue of THE JEWELERS’ 
CircuLar, in reference to the six months’ 
guarantee, I can see no reason why retailers 
should not’ adopt this standard, particularly 
since the item of wrist watches practically 
forces the issue upon them. Perhaps if the 
importers, who, to my knowledge have 
never given a specified time guarantee, would 
set an example by guaranteeing for six 
months, something might be accomplished. 
Heretofore, it has been customary for im- 
porters to guarantee indefinitely against 
a fault in construction, or perhaps more 
correctly, against a faulty piece of mate- 
rial. Quite evidently such fault would be 
noticeable in a very short time, or, even if 
not, would be corrected at any time upon 
discovery, regardless of guarantee time 
limit. 

However, it is quite a different matter 
where the oil problem is concerned. The 
oil in wrist watches is consumed, evaporated 
or solidified to such an extent after six or 
seven months as to cause trouble, and this 
condition will exist until a watch oil be 
produced which will last longer, or a sub- 
stitute be discovered. The latter possibili- 
ties are so unlikely, or so far off, that it 
would undoubtedly be to the best interests 
of all concerned to take the public into its 
confidence unequivocally, and as promptly 
as possible, and there is no more certain 
method of accomplishing this than by adopt- 
ing the six months’ guarantee. 

The writer also noted in A. C. E.’s let- 
ter, what was probably an oversight, relat- 
ing to the timing qualities of wrist watches. 
For the better, in fact, highest grades, about 
five to six minutes a week is all that could 
be expected, while for the average of good 
quality, 15 and 17 jewel watches, a minute 
to a minute and a half a day should be al- 
lowed. A. C. E. omitted to mention “per 
day” which is important, and although his 
intention was evident, nevertheless might 
be misunderstood in quarters where it is 
most essential that no doubt should exist. 

“IMPORTER.” 
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In an electrically driven secondary clock, in L. Leperer, Providence, R. I. Filed Aug. 1, 







combination, a drive worm, electrical means for 1922. Serial 3,264. Term of patent 7 years. 
giving said worm a rotary movement, a second 

62,491. COMBINED LEATHER AND METAL 
worm, a worm wheel connected to said second FABRIC WATCH BRACELET. Sicmunp 






worm and adapted to be driven by said drive 






L. Leperer, Providence, R, I. Filed Aug. 











tH lad all Ul UA . : nny Serial 3,316. Term of patent 7 
= _ UW o£, ———— - = mura: ge: 9 62,54. PIN, BUTTON, BADGE, EMBLEM, OR | 
ARTICLE OF SIMILAR NATURE. Nor- | 











[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
























































worm, a worm wheel connected to the minute hand 
UNITED STATES PATENTS of the clock and arranged to be driven by said 
Issue of June 12, 1923 drive worm, and a worm wheel connected to the 


hour hand of the clock and arranged to be driven 
1,458,164. CUFF BUTTON. Attan H. Bacon, by said second worm. 
St. Louis, Mo. Filed July 1, 1922. Serial 


572,274. 6 Claims. 1,458,886. VANITY CASE. Wittram G. Ken- 
A cuff button comprising two end button mem- paLL, Newark, N. J. Filed Feb. 17, 1922. 
bers, a link pivotally united to one of said mem- Serial 537,273. 7 Claims, a man L. Routet, Toledo, Ohio. Filed Jan. 29, 
bers, an additional link pivotally united to the A holder for powder compacts comprising a 1923. Serial 5,020. Term of patent 3% years. 
] other one of said members, an abutment on the flanged plate and a plurality of retaining fingers, 62,513. FINGER RING. Ausext Weaver, New 
first named link arranged*to slide on the second —" York, N. Y., ecslguer co Wernss. Bes. tn 


, York, a firm composed of A. Morton Werner, 





one, a separate abutment on the second link ar- Said fingers being offset with respect to the upper 
ranged to slide on the first one, and a single coil edge of said flange. 
spring of the expansion type encircling both af 1,458,887. VANITY CASE. Wittram G. Ken- 


said links and pressing against said abutments. DALL, Newark, N. J. Filed Dec. 18, 1922. 
156,238. SAFETY-MATCH-BOX HOLDER. Serial 607,657. 8 Claims. 
Joun A. Osermater, Chicago, Ill., assignor to In a vanity case, a split ring, means for remov- 
Wilmort Mfg. Co., Chicago, Illinois. Filed bly securing said split ring within the vanity Gerson Werner, Peretz Werner, and Albert 


Aug. 9, 1919. Serial 316,299. 1 Claim. 

A match box holder comprising, in combination, 
a single piece of metal bent to a U-shape with a 
bight equal to the depth of a match box, and arms 
of a width substantially equal to the width of a 
match box, the length of said arms being some- 
what greater than the length of a match box, and 16 


Werner. Filed Jan. 18, 1923. Serial 4,924. 
Term of patent 3% years. 























UNITED STATES TRADE-MARKS 

: {The following trade-marks have been adjudged 
20 wo entitled to registration under the Act of Feb. 20, 
Fsvtssst) case, and means formed integral with the split 1905, and are published in compliance with Section 
a eal ring for supporting a plurality of cosmetic compacts © of said Act.] 











in position in the vanity case. Trade-Marks Registered June 12, 1923 
DESIGNS 169,334. FOUNTAIN PENS. Satz Bnros., Inc., 
New York. Filed D , » Seri 
62,470. RING. Ernest E. Bross, Detroit, Mich., 173,611. PUBLISHED MARCH 27° — 


assignor to the Traub Mfg. Co., Detroit, 


& 


169,339. FINGER RINGS. Graser Baros., Bos- 
ton, Mass. Filed December 11, 1922. Serial 
173,188, PUBLISHED FEBRUARY 27, 
1923. 


169,352. LADIES’ AND GENTLEMEN’S 
WATCHCASES. Morays Watcu Case Co., 
Brooklyn, N. Y. Filed November 9, 1922. 
Serial 171,762. PUBLISHED FEBRUARY 
27, 1923. 


169,356. AQUAMARINES. Lucian M. Zet1, 
New York. Filed November 17, 1922. Serial 











integral projections struck up out of said bight to 
a distance greater than the difference between the 
length of a match box and the length of said side 
portions, whereby said integral projections abut 
the match box itself to hold it projecting above 
said side portions, and permit the cover to slide be- 





low said side portions. 7 ' 172,193, PUBLISHED FEBRUARY 27, 
1 Mich, Filed Dec. 6, 1922. Serial 4,506. 1923. 
— — Salad 3 4 a an Term of patent 7 years. 
haa bee — ile ay 9, ‘62,488. MASONIC RING. Leorovy Keauss, In- emia eo Granted 
In a collar button, a post, retracted necks upon dianapolis, Ind. Filed April 26, 1922. Serial ’ 
the ends of the post in parallelism with each other Act of March 19, 1920. Sec. (b) 


at right angles to the post, laterally projecting These Registrations are not subject to 


Opposition. 


169,428. (CLASS 28. JEWELRY AND PRECI- 
OUS METAL WARE.) A. Conen & Sons, 
New York. Filed Jan. 23, 1922. Serial 
158,295. 





one neck, and a sh ing the pl be 
supported by the other wake 62.49. COMBINED LEATHER AND METAL 


1,458,647. 
Aled + gg ae —- ; s Particular description of goods.—Silver-Plated 
"1 a, ae . Hollow and Flat Ware, Expressly Excluding 
ments, to George Rawak, New York. Filed ’ 


July 7, 1919, i 52. dM Knives, for Table Service, and Candlesticks. 
5, 1923. 190 Pr — se = FABRIC WATCH BRACELET. Sicmunp Claims use since Jan. 2, 1922. 


| “ ie [ee rd 

Pivot members on the extremities of the necks, & \\L// Dm 

a head engaging the pivot members supported by 1,975. Term of patent 14 years, ( WV Uy wv 
ae 
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Nelson H. Smith was one of the partici- 
pants in the 10th anniversary of the class of 
1913 at Harvard exercises. 

Mr. and Mrs. Spencer Slade Kingman 
visited Boston last week from Pasadena, Cal. 
Mr. Kingman is the son of Mr. and Mrs. 
James Kingman, and for the first time since 
his marriage came to visit his parents as part 
of his vacation, with his wife. They were 
married last September. 

Buckles on overshoes are jewelry and sub- 
ject to the five per cent. tax on luxuries, ac- 
cording to a government ruling under which 
Internal Revenue officers are collecting a 
five per cent, tax. The information was 
brought to the attention of the State retail 
merchants’ association in convention in Pitts- 
field. A protest is to be sent to Washington. 

Three one-story wood and sheetiron store- 
houses of the Viscoloid Co., Lancaster St., 
Leominster, containing celluloid material, 
were burned June 21, and two tenement 
houses owned by the company were dam- 
aged. The combined loss is estimated at 
$50,000. The fire started in one of the store- 
houses from spontaneous combustion caused 
by heat. A general alarm called out every 
piece of fire apparatus in the city. 

A charter of incorporation has been grant- 
ed to the Lee Smith Clock Co. The incor- 
porators are Lee R. Smith, James E. Lyle 
and Mary C. Cullen, all of Lowell. The 
capital is $20,000. A charter also has been 
granted to the M. J. Brohen Co., North 
Attleboro, manufacturers of jewelers’ ma- 
chinery. The incorporators are M. Joseph 
3rohen and Susan A. Brohen, North Attle- 
boro, and Charles J. Rancourt, Attleboro. 
The capital is $50,000. 








bor, Me., for a week, and from there he will 
visit Newport, R. I. 

Charles F. Reisner, of the traveling sales 
force of the H. S. Meiskey Co., has re- 
turned from an extended southern business 
trip. 

Among recent trade visitors were B. B. 
Billinger, Marietta, Pa.; Mrs. Chester 
3rown, Quarryville, Pa., and H. W. Flinch- 
baugh, Manheim. 

Saul L. Solomon has returned from a trip 
to his trade in central Pennsylvania, and 
one of his salesmen, M. Norman Bair, has 
gone south on a business trip. 

Arthur C. Cudbright, formerly of this city, 
but for many years in business in Chicago, 
spent last week among Lancaster friends, a 
guest of the Hotel Brunswick. 

Frank K. Sever, a director of the Hamil- 
ton Watch Co., has been in St. Louis -*- 
tending the international meeting of Ro- 
tarians. He left on a special train, along 
with other local Rotarians. 

The jewelers of the first two squares of 
North Queen St. have joined with other 
business men of these squares in subscribing 
to a fund for repaving these squares, re- 
placing the Belgium blocks with concrete 
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and asphalt. This section of street will be 
beautified by the removal of overhead wires, 
which are to be placed underground in con- 
duits. 

F. A. Wheeler, of The Non-Retailing 
Co.’s traveling force, left last week on a 
five weeks’ roundup of their trade in the 
south. A message was received last week 
from the company’s president, Alfred W. 
Moyer, who, with his wife and the com- 
pany’s treasurer, Milo B. Herr, and wife, 
are off on a western trip that will extend to 
Alaska. The message came from near Los 
Angeles and said all are well. 

The Bowman Technical School closes on 
July 1 for a two weeks’ vacation. Several 
former students who left the school years 
ago visited Lancaster: and the school last 
week. They were Arthur H. Bull, in charge 
of the repair department of the Hershberg 
Co., San Antonio, Tex., he leaving the 
school in 1894; Edgar Hagenberger, with 
the Greenleaf & Crosby Co., Jacksonville, 
Fla., at the school in 1910; T. J. Owens, Jr., 
of Herren Bros. Co., Pittsburgh, at the 
school in 1918; Clarence B. Wohr, with H. 
L. Lang & Co., of Staunton, Va., who was 
at the school in 1909. William H. Lefever, 
a former student, late with the T. W. Black 
Co, at Huntingdon, Pa., has taken a position 
with Albert M. Thomas, Niagara Falls. 
Paul P. Wise, Lancaster, has taken a posi- 
tion with the Hamilton Watch Co. 








pe Bee, MPF 

E. A. Mugnier, manager of W. E. Taylor 
Co., Inc., who has been confined at home for 
the past few days by illness, is back at work. 

W. B. Muckler, who some time ago opened 
up an establishment at Uniontown, Ala., has 
closed up shop because of a lack of business 
in that place, and has moved his establish- 
ment to Demopolis, Ala., where he expects to 
do well. 

Hausman’s have offered a loving cup to 
the winning team in the contest between the 
United Fruit Co.’s baseball team and the 
brokers’ team of the Jobbers’ League, who 
are soon to play a game for the benefit of 
the disabled veterans of the last war. 

On Saturday last there left this city for 
Milwaukee a number of prominent business 
men, among whom are Gabe Hausman and 
Henry Waszkowski, representing Hausman, 
Inc., who will attend the convention of the 
National Retail Credit Men’s Association in 
the latter city. 

Joseph Rittenberg, known to the trade as 
“Uncle Joe,’ who has been conducting a 
jewelry and pawn shop in New Orleans for 
the past 30 years or more, and who has ac- 
cumulated a fortune in the business, an- 
nounces his retirement. Henceforth the 
business will be conducted by a stock com- 
pany, to be known as the Star Loan & Pledge 
Co., Inc., and capitalized at $250,000. The 
president and manager is Julian S. Winehill, 
formerly of Winehill & Rosenthal, jewelers 
at Canal St. and University Place. The as- 
sistant manager is Louis Marer. Mr. Rit- 
tenberg expects to go abroad for a few 
vears, and upon his return says it is probable 
he will re-enter the business. He is now 53 
years old, coming to New Orleans when he 
was but 23 years old, poor and without 
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friends. He is a native of Poland. Speak 
of his ambitions and his achievements jp a 
business way, Uncle Joe claims to have put 
the pawnbrokers’ business in this city on g 
high plane, and insists that he has kept jt 
there. He is known by the business meq 
not only of New Orleans, but by people aj 
over the United States. He is a life mem 
ber of the Louisiana Consistory, and belongs 
to the Shrine, and Jefferson Lodge 19] B 
& A. M. Mr. Rittenberg is also a member! 
of the Grand Lodge of I. O. B. B. and 
treasurer of the local lodge of that order 
Furthermore, he is a member of the board’ 
of directors of Touro Infirmary and pregi. 
dent of the Communal Hebrew School of 
the Beth Israel Synagogue. 








Atlanta, Ga. 


Louis Glick, of Hammel, Riglander & Co, 
New York city, was in Atlanta during the 
week. _ 

F. C. Hecker, well-known representative” 
of The Gorham Co., has returned to New 
York, following a successful trip to New 
Orleans and cities in the south. 

Paul Ewing and Alexander Fish recently 
left for a two weeks’ buying trip in New 
York, getting suppiies for both the Atlanta 
and Birmingham branches of Ewing Bros, 

Mrs. Herschal Gershon, the daughter of 
John Scheer, of 14 Peachtree Viaduct te- 
cently arrived from Los Angeles, Cal., and 
will make her future home in Atlanta. 

W. R. Hughes, Gainesville, Ga., accom- 
panied by his little daughter, was among the 
out-of-town visitors to the Atlanta jewelry 
trade during the week, as was Simon Smith, 
Union, S. C. 

Lewis De Hart, of the C. & E. Marshall 
Co., was another visitor to the Atlanta trade, 
as was Vincent Huber, and the George H. 
Fuller & Son Co.; Jacob Faust, of the Arrow 
Supply & Importing Co., and Mr. Gregory, 
of Worthington & Raymond. 

W. E. Johnson, of Abbeville, S. C., wasa 
visitor in Atlanta during the week, Mr. 
Hartman, of the Wadsworth Watch Case 
Co., was also a visitor in Atlanta, attending 
the gathering of the National Association of 
Credit Men and visiting the local trade, 

Mr. Madigan, district representative for 
The Gorham Co. in Atlanta and the south 
east, left for New York last Friday. Mr 
Madigan reports a very successful season 
for the Spring just closed, with everyom 
well pleased with business conditions in is 
territory. 








Memphis, Tenn. 


Jewelers report that June has been a good 
trade month. They look to see a con 
tion of active business in July and August, 
as the preceding season was rather quiet 

On. Saturday night, June 16, a delegati 
of 15 from Memphis left for Milwaukee ® 
attend the annual convention of the N’ 
Credit Men’s Association in session June 1 
23. They stopped a day in St. Louis and 
spend a day and a half in Chicago on 
return trip. They will seek to bring the 1925 
convention to Memphis, provided they @© 
not get the 1924 meet. Two large new ho- 
tels and an auditorium to seat 12,000 peo? 
will be inducements they will have to offer. 





